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MAY ADOPT NEW AUTO 
SCHEDULES IN WEST 


American of Newark Will Use 
New Rates for Farmers 
Term Policies 


NEW SYSTEM VERY SIMPLE 


Flat Premiums Charged for Amounts 
of Insurance Without Regard to 
Make or List Price 


Affairs have reached a critical stage 
in the Western Automobile Under- 
writers Conference. A bomb was 
thrown into camp this week by Charles 
E, Sheldon, western manager of the 
American of Newark, who announced 
that he had prepared two new rate 
schedules, one covering farmers’ cars 
and the other to be used in writing 
automobile business in towns of 25,000 
or less and commonly known as the 
country schedule. Mr. Sheldon an- 
nounced that his company, five other 
bureau companies, and two union com- 
panies will on Feb. 1 commence writ- 
ing farmers’ cars under the new 
schedule and that unless an _ under- 
standing can be reached with the off- 
cials of the Western Conference in a 
meeting to be held today (Thursday) 
the so-called country schedulé will also 
become operative Feb. 1. 


National Body Cannot Ratify 


Mr. Sheldon submitted his report 
and recommendations as chairman of 
the special committee appointed to 
finally dispose of this rate question. 
His report was accepted by the execu- 
tive committee of the conference sub- 
ject to ratification by officials of the 
National Conference. It now develops 
that there will be no meeting of the 
National Conference until Feb. 3 so 
that unless some very unusual action 
is taken both of the schedules sub- 
mitted by Mr. Sheldon will be put into 
effect by the American and other com- 
panies associated with the American 
in this movement on Feb. 1. The pro- 
posed schedules have been sent to all 
members of the Western Conference 
and on Wednesday the National Con- 
ference notified all Western Confer- 
ence members that these schedules 
were not to be distributed to agents 
as they were sent to Western Confer- 
ence members merely as information 


not as indicating their final adop- 
10n. 


Change Commissions Too 


Mr. Sheldon also announced that his 
company and those acting with it will 
increase commissions to 25 per cent. 
The present rate is 20 per cent. It is 
believed the new rate of commission 
will have a marked effect in stimulating 
the country agents to write a larger num- 
er of farmers’ cars and cars in small 
towns. The change in commissions 
was an important factor in causing the 
Proposals to be referred to the National 
Conference for consideration. 

Mr. Sheldon’s proposed schedule is a 
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rather marked departure from the meth- 
ods that have been heretofore used 
in rating automobiles, but it is built 
on a common sense basis and is very 
simple in its operation. Under the 
proposed country territory schedule, 
flat premiums are quoted for amounts 
of insurance irrespective of list price, 
or actual cost. For example, the as- 
sured desiring $1,000 worth of fire, theft 
and tornado coverage on a car less than 
6 months old would be charged a rate 
of $18. If $2,000 worth of insurance 
were desired the charge would be 
$27.50. If the theft coverage were not 
desired, but only the fire and tornado 
provisions wanted, the charge for 
$1,000 worth of insurance would be 
$8.70 and for $2,000 of insurance, $15. 
Cars six to 18 months old are charged 
a slightly higher rate and 18 months to 
30 months and older, a still higher 
rate. Under the workings of the 
schedule, the policyhoider carrying 
only a small amount of insurance is 
called upon to pay a relatively high 
rate and Where a larger amount of in- 
surance is desired, the cost is propor- 
tionately lower. Thus the cheaper and 
less desirable cars pay the higher rate, 
and the more expensive machines can 
secure insurance at a lower figure. 


Further Details 


As it works out, 80 per cent of the 
insurance is automatically in force at 
the end of the second year and 70 per 
cent is in force at the end of the third 
year. The rates under this schedule 
are from 20 to 30 per cent lower than 
now being collected. Term insurance 
may be written under the schedule, a 
three-year policy being issued at 2% 
times the annual rate with the same 
regulations applying to farmers’ cars. 
No provision is made in the new 
schedule for revised rates in Missouri 
and Oklahoma where the standard and 
penalty schedules will continue in force 
if the new tariffs are adopted. 


Details of Farm Schedule 


Mr. Sheldon has also advised a new 
farmers’ term schedule’ for the writing 
of three-year term automobile policies 
‘which his company will adopt Feb. 1. 
The combined theft, fire and tornado 
rates average three to four per cent of 
the amount of insurance applied for 
cars less than one year old, from 
3% to 4% per cent of the amount 
of insurance applied for on cars one to 
two years old, and from four to five 
per cent for cars two to three years 
old. Where the theft coverage is 
eliminated, the rate is reduced about 
3314 per cent. All existing recommen- 
dations for the writing of 3-year 
farmers’ automobile policies are to re- 
main in effect. Thus under the farm 
schedule, $1,000 worth of fire, theft 
and tornado insurance on the three- 
year term plan on cars less than one 
year old costs$40, one to two years old 
$45, and two to three years old $50. 
$1,500 worth on cars less than one 
year old, cost $60; one to two years, 
$67.50; two to three years, $75. 


Want Immediate Action 


As a matter of fact, the proposed 
schedule is simplicity in itself, as it is 
merely necessary in order to arrive at 
the rate to find out the amount of in- 
surance desired and the age of the car. 
The model, make, weight, stroke and 
bore, number of cylinders, etc., is not 
taken into consideration. 

There has been much dissatisfaction 

















d, Chicago 


on the part of western automobile men 
at the inability of the “powers that be” 
to provide a schedule that would permit 
the regular conference companies to 
compete with the non-conference stock 
companies, mutuals and inter-insurers 
for country business and for automo- 
bile risks in towns of 25,000 and less. 
Mueh work has been done on the anal- 
ytic schedule, but when it was presented, 
it did not seem to meet with the ex- 
pected favor. It was seen that it could 
not be put into effect at once and to 
settle the question to the satisfaction 
of all, a committee of 12 managers was 
appointed to bring in a final report on 
what was to be done about furnishing a 
new schedule for the rural territories. 
This committee appointed a sub-commit- 
tee of which Mr. Sheldon was chairman. 
Mr. Sheldon devised and submitted the 
rate schedule outlined and final dispo- 
sition of his proposal will be made at 
an executive committee meeting today 
(Thursday). 


Companies Will Reduce Rates 


It is recognized that if unfavorable 
action on the proposed schedule is taken 
and there is further delay, nothing can 
be done to prevent some of the com- 
panies from breaking over the traces 
and going out after automobile business 
with reduced rates. Some conference 
company Officials say that the delays in 
the preparation of a satisfactory sched- 
ule for the writing of country business 
has to date cost conference companies 
just about $1,000,000 in premiums. Im- 
mediate relief and action is wanted, 


Not Getting Farmers Business 


Steps must be taken at once to place 
in the hands of conference companies 
the tools with which to go after the 
country business. It is known that 40 
percent of the automobiles sold in the 
United States, are sold to farmers. Of 
this total only 10 percent are insured 
and of ail the farmers’ cars insured, 
the regular stock conference companies 
have only about 5 percent of the busi- 
ness. The recent development indicates 
that there is little possibility of the 
analytic schedule being adopted in the 
west, but that the one submitted by Mr. 
Sheldon or one very similar to it, will 
shortly be put into effect. 

Complete rules, rates and régulations 
for the writing of farmers’ term busi- 
ness under the schedule to be adopted 
by the American of Newark and a few 
other big farm writing companies in the 
oe west, as of Feb. 1, are shown be- 
ow: 


Premiums for Fire, Lightning, Theft & 





Tornado 
(Three-year Term Policy) 
Less One Two 

Amount than 1 yearto yearsto 
Insured yearold 2years 3years 
Soh aE ELE Pe Oe RE ia ea $15.00 
ee ae $15.75 17.50 
SOGs SSA SS $16.00 18.00 20.00 
So ee eee 18.00 20.25 22.50 
OPS ee etek Ss 20.00 22.50 25.00 
WM viata Salk or 22.00 24.75 27.50 
 « SE ee 24.00 27.00 30.00 
G90 8 ec oe 2600 29.25 32.50 
Cs Sa eee ee 28.00 31.50 35.00 
1, eee RE pe 30.00 33.75 37.50 
Mi Sy ot ek 32.00 36.00 40.00 
SR 34.00 38.25 42.50 
Bent 4 haces 36.00 40.50 45.00 
SOG: . saat owns 38.00 42.75 47.50 
MIO Sees 40.00 45.00 50.00 
PA se bine 8 6% 42.00 47.25 52.50 
Ba00s tes ac. 44.00 49.50 55.00 
ee 3 v Sil crass O35" 48.00 54.00 60.00 
a Soe were 52.00 58.50 65.00 
ae 56.00 63.00 70.00 
1,500 R 67.50 75.09 
1,6 y 70.40 80.00 
1,7 R 73.10 81.60 
1,8 k 75.60 84.60 
1,90 k 77.90 87.40 
9 80.00 90.00 

. 85.80 96.80 

2 91.20 103.20 

f 96.20 109.20 

Pee 86.80 100.80 114.80 
VS) aera errs 90.00 105.00 120.00 
(>. ee 97.50 113.75 130.00 
S,00C adnan wardens 05.00 22,50 140.00 

(CONTINUED ON PAGE 5) 
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IN TWO 
PARTS— 


Part One 





BALTIMORE BOARD’S 
ACTION DISAPPOINTING 
Company Officials Hoped That 


Local Agents Would Adopt 
Uniform Rules 





REASONS FOR THE REFUSAL 


Say City Would Be at Disadvantage in 
Competition With Philadelphia 
and New York 


NEW YORK, N. Y., Jan. 28.—Fire 
company officials are greatly disap- 
pointed over the recent action of the 
Baltimore Board in refusing to adopt 
the uniform rules and clauses proposed 


by the Eastern Union, though they 
have by no means abandoned hope that 
favorable action will be taken in the 
matter later. When the proposition 
was first broached to the Baltimore 
agents some months ago, it was re- 
ferred to a special committee for de- 
tailed consideration. The committee 
reported favorably, its recommendation 
subsequently being approved by the 
full executives committee. Company 
men were confident that with such en- 
dorsement the desired program would 
go through easily, hence their chagrin 
when serious opposition developed at 
the meeting of the Baltimore Board a 
few days ago. 
Reason for the Action 


The main reason offered by the local 
agents for their action is that neither 
Philadelphia nor New York City have 
approved the forms in question, and 
that their acceptance by the Baltimor- 
eans would place the latter at a dis- 
tinct disadvantage in competition for 
business with brokers of the two cities 
first named, a conclusion challenged 
by company executives who fail to 
understand how it was arrived at. 
While it is true that the clauses and 
forms have not been adopted in this 
city, that charge cannot lay with re- 
spect to Philadelphia, the association 
of that city having accepted them in 
part, if not in their entirety. 

Self Governing Body 


The Baltimore Board is one of the few 
agencies governing bodies in the east, 
the great majority of such organizations 
throughout the territory being under 
company control. 

Pittsburg and Philadelphia so reorgan- 
ized several years ago, as did Washing- 
ton some time previously. Boston, too 
is largely under company dominence; 
Buffalo and Baltimore agents also retain 
their old time prerogatives and hold 
very jealously to them. A stamping sec- 
retary at Baltimore passes dailies for all 
territory outside the five mile limit. It 
was arranged that his duties would in- 
clude Baltimore business as well, had 
the general plan submitted by the East- 
ern Union carried. 

The Baltimore committee of the East- 
ern Union, for the new year, is made up 
ef I. Lloyd Gron, Boston, chairman; 
Ww. G. G. Bulkley, automobile; Sheldon 
Catlin, North America; J. B. Kremer, 
Liverpool & London & Globe; S. M. Max- 
well, National Fire, and A. N. Williams, 





Aetna. 
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OHIO FARMERS ANNUAL MEETING 





BY C. M. CARTWRIGHT 


SAT last Wednesday noon in the 

basement of the Methodist Church 

at Le Roy, Ohio, where .the ladies 
of that congregation were serving din- 
ner to the policyholders of the Ohio 
Farmers. It was a typical country din- 
ner, three kinds of pie, generous sup- 
plies of various other viands, no pro- 
fessional servitors, plenty of sparkling 
conversation, much cordial good fel- 
lowship and lively bantering. Near by 
at the Tavern, other policyholders and 
agents were being served. 

Here indeed is a unique insurance 
experience. Officers, directors, em- 
ployes, agents—and policyholders for- 
sooth, of one of our leading western 
companies, coming together without 
caste or distinction, all sitting down at 
the annual dinner furnished by the 
company. The town’s people were 
there for they are just about all Ohio 
Farmers folks, and many farmers in 
the vicinity, who had been insured in 
this company for years drove in to 
partake of its hospitality and vote for 
directors at the annual election. 


Novel Experience 


This is a scene yearly enacted in this 
village, but so unlike the annual meet- 
ings of other insurance institutions as 
to make it seem like a story from the 
early days of the old English com- 
panies and perhaps a few of our own 
when the spirit of mutuality was mani- 
fested in many forms. 

The Ohio Farmers’ peculiar financial 
organization, the close relationship be- 
tween the management and agents, its 
striking individuality, the fact that 
its policyholders are loyal to it, and its 
home office location in a remote rural 
community make it responsive to 
keeping alive in realistic form the 
fundamental and primitive principles of 
insurance. 


Insurance Mutual in Principle 


Whatever the financial organization 

of a company may be, back of it is the 
principle of mutuality—many joining 
hands to meet the losses of the few, 
thus accomplishing in a united body 
what the individuals could not do for 
themselves. It is a wonderful scheme 
of personal and property protection 
enabling people to move on courage- 
ously toward fulfilling their destiny. 
_ The Ohio Farmers thus exemplifies 
in these annual home comings and in 
its relationships the underlying and 
cardinal principles of our great busi- 
ness. And it is edifying and inspiring 
to see materialized in the flesh, so to 
speak, to observe in the concrete what 
we all have appreciated existed in the 
abstract, in theory. 

I realize that in order to take care 
of the tremendous industrial, mercan- 
tile and transport properties we must 
have companies of large financial re- 
sources, of financial backing that only 
stockholders can give. We need these 
companies in our world-wide opera- 
tions as our trade follows the flag. 

With all this granted we can all sit 
down quietly with out note books and 
jot down a few points of abiding inter- 
est found in this sterling, home-like 
company of Le Roy. 

One impression made on me as I was 
aliowed to sit in the executive session 
of the agents’ association where only 
officers and agents were present was 
the exceedingly close community of 
interest. The home office trusts the 
agents. The agents trust the home 
office. The agents are consulted on im- 
portant moves. They are given great 
responsibility. The points of difference, 
the problems are freely discussed. 
Loyalty was apparent on all sides. 
Here seemed 4 veritable business 
brotherhood. 

I listened to men like Perrin of New 
York City, Schultz of Philadelphia. 
White of Indianapolis, Goodell of 








Lansing, Mich., Smullan of Chicago, 
and the big Ohio agents speak of their 
feeling for this institution. I imagined 
myself in a life insurance agency con- 
vention where personal loyalty to 
one’s company is always uppermost. 


Increase in Service 


The question in the minds of all was 
what can we do either in the home 
office or field, to give a larger service? 
And right here is just another indica- 
tion of what a company like this can 
do. The Ohio Farmers is planning to 
have the chief girl in each local agency 
go to the home office, be entertained 
and instructed for two days so that 
she may be more efficient in her duties 
both in home office transactions and 
with policyholders. As is known the 
Ohio Farmers has one agency in a 
county that has charge of all the farm 
and recording business and the “girl” 
is in charge of the details. 


Charming Locality 


Who visits Le Roy and does not be- 
come at once a member of that delight- 
ful, hospitable community? At night, 
as he strolls over the Common and 
sees the lights on all sides, he imag- 
ines he is on a college campus with all 
its fresh, wholesome and buoyant life. 
The Ohio Farmers is Le Roy. It pays 
75 percent of the school and local tax. 
The people in the town with few ex- 
ceptions are identified with the com- 
pany. It owns the Tavern, a splendid 
family hostelry radiating old-time hos- 
pitality. It also owns three or four 
dwellings that it rents to employes. 
It has spacious real estate holdings. 
It has its finely equipped home office, 
roomy, light, well ventilated, over- 
looking miles of quiet country side and 
rolling hills. Then, too, is its wonder- 
ful building devoted to printing and 
storing its supplies, one of the largest 
and most modern plants of the kind 
in the country. 


Has All City Conveniences 


The village has all the physical con- 
veniences of the city. With its large 
income it is able to maintain a school 
system that is equal in educational fa- 
cilities to any in the state. Nearby is 


‘the independent school auditorium, a 


réal community center. 

The Ohio Farmers stimulates and 
supports various community activities. 
The people are versatile, and provide 
much in entertainment. This reliance 
on themselves brings out the capacity 
and qualifications of each individual to 
contribute something to the general 
welfare. 

And the people! They are typical of 





wholesouled, progressive and interest- 
ing. 

Here we have it—communistic life 
in its choicest form with all its advan- 
tages but none of its depressing dis- 
advantages. Here people can work out 
their own salvation, earn to their full- 
est powers, follow their own path— 
and yet all can join in providing an 
ideal community life for the group, just 
another expression of the Ohio Farm- 
ers as we have seen it on its business 
side. 


Gathering of the Clans 


The advance guard of agents arrived 
Monday night and by Tuesday noon the 
home office had to suspend operations 
because the visitors were appropriating 
the time of the employes. The directors 
met in the morning and had their lunch- 
eon together at noon. The regular 
boarders at the Tavern scattered here 
and there over the town, leaving the 
whole caravansary to the guests. The 
ball room on the top floor was provided 
with cots. A number of visitors were 
entertained at the private homes. 

In the evening was the old-fashioned 
concert given by Ohio Farmers’ em- 
ployes, exceedingly well planned and 
executed. Then came the agents’ meet- 
ing, presided over by the head of the 
organization, Thos. M. Lynn, of Zanes- 
ville, with F. E. Kirkpatrick of Colum- 
bus as secretary. Assistant Secretary 
N. R. Chalfant gave an able talk, telling 
the agents how they could help the home 
office and reduce correspondence. Presi- 
dent F. H. Hawley of the company gave 
a hearty greeting to the agents. There 
were a number of talks and at the con- 
clusion all betook themselves to the 
Tavern, where a dance was in progress. 

The next morning started with the 
annual meeting of the company, with 
President Hawley in charge. Secretary 
W. E. Haines read the annual financial 
report of the company and the election 
of directors was announced at the home 
office. 

Dye Elected President 


Again the agents resumed operations, 
listened to an address, transacted some 
business and elected the following 
officers: 

President—Thomas E. Dye, Urbana. 

Vice-president—F. M. Beckett, McCon- 
nellsville. 

Secretary-treasurer—F. E. Kirkpat- 
rick, Columbus. 

Executive Committee—W. A. Hines, 
Cadiz; Ernest E. Corry, London; A. A. 
Hammersmith, Massillon. 

Resolutions Committee—R. B. Hout, 
Columbus; W. B. Pease, Painesville; H. 
Cc. Dakin, Lebanon. 


Plessner Made Assistant Secretary 


Theodore Plessner, who has been con- 
nected with the Northern of New York 
for some years, has been elected assist- 
ant secretary. 


National Liberty’s Building Sold 


NEW YORK, Jan. 28.—The National 
Liberty has sold its eight-story home office 
building at 62 William street. The com- 
pany has until May 1 and possibly longer 
in which to vacate. The building was 


CONFERENCE IS CALLED 





NATIONAL LEADERS TO MEET 





President Cox of the Agency Associa- 
tion Has Important Topics Up 
for Discussion 





NEW YORK, Jan. 28.—President 
Fred J. Cox, of the National Associa- 
tion of Insurance Agents, and Chair- 
man of the Executive Committee 
James L. Case, of that organization, 
have called a meeting—to be composed 
of the executive committee and the 
chairmen of all other committees of 
the association—at New York, Feb. 3, 

There are a number of important 
questions which must be determined at 
as early a date as possible, the most 
pressing of which are the selection of 
the place and date for the next Mid- 
year Conference, and to concert meas- 
ures for meeting mutual competition. 

There are four places and two dates 
in connection with the Mid-year Con- 
ference under consideration. Senti- 
ment as to place seems to be divided 
between Chattanooga, Indianapolis, 
Richmond and Washington. As _ the 
National convention took place in‘ the 
middle of October, some members of 
the executive committee have felt that 
the Mid-year Conference should be 
dated April 15 or 16. This proposition, 
however, is disagreed with as being 
rather late, and it is possible that 
March 17 or 18 may be selected. 


Confer With Casualty Folks 


That matter being disposed of, the 
other big subject of mutual competi- 
tion, will come up for consideration. 
Competition of this character, particu- 
larly in casualty lines, is constantly 
increasing, and the agency forces feel 
that prompt efforts should be made to 
meet the situation. It is probable that 
an effort will be made by the members 
in attendance at the meeting to pro- 
cure a conference with several cas- 
ualty executive heads. This may take 
the form of a joint luncheon between 
representatives of the agents and the 
presidents of some of the casualty 
companies, if agreeable to the latter. 


Another British Merger 


The Northern Assurance is absorbing 
the World Marine & General Insurance 
Company of London. The World Marine 
will be continued as a separate company, 
under it® existing board and management, 
with t northern directors added. The 
World Marine’s capital consists of 50,000 
shares of two pounds paid on each. 


The annual meeting of the Capital Live 
Stock is being held in the home office 
































the best in Ohio, cordial, urbane, ! erected in 1891. at Topeka, Kans., this week. 
FIGURES FROM DECEMBER 31, 1919, STATEMENTS 
STOCK COMPANIES 
Gainin Re-ins. Gainin Net Gainin Prems. Gainin Losses’ Loss 
Assets Assets Reserve Reserve Surplus Surplus Written Prems. Paid Ratio 
SOMME SINUS oss 0.60 sa 5b oe teen ee ae $987,506 $54,041 $135,351 $12,587 $692,066 $34,941 $122,816 $13,625 $24,628 20.52 
Eureka F. & M. 521,660... 55-00% TOORSS has umd 246,275 26,902 RSTAOC ok hae 6,773 35.4 
Liberty, Ky. ... 568,723 .70,934 29,771 4,972 278,952 5,961 21,386 8,899 2,986. ... 
PIER SOIR se hos na pets oad wep oe ae ROG, 09S bs tcos LES BOO 84's 177,822: .15,467 138,459 2.0.00. S.I7i = 37. 
MUTUALS ; 
Rate 
Cash Total Re-ins. Cash Total of Div. 
Assets Assets Reserves Surplus Total Premium Losses Total Disburse- Amt. of to Policy- 
Surplus Income Paid Income’ ments Risk holders 
Alliance Co-op., Kan..... $ 142,750 $174,896 $...... ¥$231,850" S55; $ 65,706 $15,209 $ 74,820 $ 43,652 $16,656,643 .16 
Cent. Mfrs., Van Wert, O. 1,615,854 4,555,572 723,687 756,782 3,696,501 1,401,067 464,213 1,463,692 1,051,645 103,532,243  .30 
POU BANOS 255.5 w'e.0 0 ¥98 0 5, 6 11,154 4,299 87,890 8,419 10,3 ,590 18,893 29,032. .25 
Germoen Mut, Ti. 6.3 <. i Sy eee Sy Saree oe 6,217 6,217 5,849 3,6 14,518 7,650 3,021,653 ... 
ek gt eee ee 192,942 537,087 122,862 70,080 414,225 243,415 94,71 250,639 189,141 66,588,325 .15 
oo ie EES oY" ee eee ree ee hee to a wage 79,859 137,696 37,664 191,316 156,335 11,455,100... 
Mrch. & Mfs., Mansfield, O. 166,899 166,899 54,721 104,849 577,924 111,669 38,430 117,146 88,163 9,833,672 .25 
Merch. Natl, N. D........ 53,889 158,710 33,479 20,342 114,921 95,136 29,64 100,194 88,714 4,510,478 .25 
Mich. Shoe Dealers....... 23,483 23,488 12,272 11,211 11,211 63,376 13,90 81,823 58,340 3,599,57 Sis 
Meee BEG S08 so sc dp o'0 1,177,029 1,325,022 366,886 860,364 4,902,560 1,102,328 225,536 1,166,489 843,902 65,068,85 outs 
Mit Owtiers: Mut, 385.55. 26.0355 1,306,156 212,393 691,57 791,572 749,159 311,156 759,342 529,025 038,363 *.25 
Ohio Retail Grocers...... 70,814 00,3 38,578 29,304 258,792 77,082 35,420 9,940 75,962 7,262,576 .25 
oS Be ot eres 137,925 472,863 55,740 77,881 413,368 113,821 36,683 119,046 83,8 8,417,104 .25 
St, Farm. Mut. Hail, Minn. 274,275 413,818 451 274,275 413,338 522,892 191,141 527,873 373,344 2,896,120... 
161,662 304,540 94,803 57,724 200,602 130,882 14,321 139,333 66,038 5,874,961 .25 


Texas State Mut......... 


*General business; Mills and Elevators, .60. fReserve fund. 
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POINTS OUT DANGERS 
ADDRESS BY PRESIDENT COX 


Annual Meeting of the Local Board at 
Bridgeport, Conn., Calls Out 
i Big Attendance 


BRIDGEPORT, CONN., Jan. 24— 
At the 40th annual meeting and dinner 
of the Bridgeport Fire Underwriters 
Association 100 members and guests 
were present. There were three prin- 
cipal speakers: Lieut. Gov. Clifford B. 
Wilson, who is also mayor of the city; 
Fred J. Cox, president of the National 
Association of Insurance Agents, and 
James L. Case, chairman of the ex- 
ecutive committee of that association. 

President Cox particularly empha- 
sized three points: the matter of fed- 
eral income taxation, a portion of his 
speech which was largely explanatory; 
the matter of fire prevention and the 
imperative necessity for agents to go 
aggressively into the work; and the 
increasing aggressions of brokers in 
handling large lines, often times to the 
complete exclusion of agents’ interests. 
He pointed out by familar recent ex- 
amples the tendency of “big business” 
to dictate its own terms for the cover- 
age which it must have. He instanced 
the recent Ford automobile proposi- 
tion as a complete illustration of this 
tendency. 

He stated that cases of this kind 
were following each other with such 
rapidity of late as to compel members 
of the association either to capitulate 
or compromise their association prin- 
ciples in order to secure a small frac- 
tion of the whole commission to which 
they were entitled, or to resist, and if 
they failed, to go down fighting. As 
for himself, he said that he would pre- 
fer to do the latter. 


Meeting Non-Agency Competition 


President Cox also discussed the 
growing competition between non- 
agency mutual reciprocal and inter-in- 
surance concerns with the stock com- 
panies and agents. He insisted that the 
mutual propaganda should be met by 
the stock companies by the use of the 
same advertising methods and me- 
diums as are employed by the mutual 
companies. He was of the opinion that 
if the companies could be induced to 
make this fight, it would then become 
the duty of all association agents to 
so thoroughly master. the practical 
knowledge of their business as to be 
able properly to take advantage of the 
assistance thus given. 

Chairman James L. Case restricted his 
address to a discussion and exposition of 
the business plans of the National as- 
sociation. He reported on the satis- 
factory work that was being done by the 
salaried representatives and employees 
in the field and at National headquarters. 

Other speakers were: Walter C. North, 
who was elected president for the en- 
suing year, and retiring President E. J. 
Orton. The election of officers resulted 
in the following: 

President, Walter C. North. 

Vice-President, Clifford W. Beardsley. 

Secretary, Hervey C. Burr. 

Treasurer, William A. Winttor. 

Executive Committee: Philip L. Holzer, 
D. Fairchild Wheeler, Dorr R. Whitney 
and Percy P. Anderson. 


Decision on Misrepresentation 


An interesting case has just been de- 
cided by the circuit court of appeals of 
New York. The General Fire of France 
was the defendent, taking the position 
that one of its local soliciting agents in 
Boston, in making application for insur- 
ance which was with respect for property 
located outside of his territory was acting 
as a broker and not as an agent of the 
company, and any false representations 
made by him while applying for the in- 
Surance as to the character of the haz- 
ard and the goods insured were made in 
his capacity as broker for the Interna- 
tional Paper Company which brought the 
Suit, and not as agents of an insurance 
company reporting on a risk to his prin- 


cipal. The court held ji 
General Fire, pticcge stb sr 

















CHANGES IN THE FIELD 














Edgar D. Elder 


Edgar D. Elder, special agent and 
adjuster in Ohio for the Franklin Fire, 
has been transferred to the Pittsburgh 
and Western Pennsylvania territory of 
the same companies. 


Paul Stebbins 


Paul Stebbins, Hartman Building, 
Columbus, O., has been appointed 
special agent of the Boston and Michi- 
gan Commercial Underwriters. 


Carl G. Lineburg 


Carl G. Lineburg, special agent for 
the Minneapolis Fire & Marine in Min- 
nesota, has been made state agent of 
that company for Kansas. His head- 
quarters will be with the Shaw-Bagley 
Investment Company at McPherson, 
Kansas. 


Fred. Jones 


Fred Jones, who for a number of 
years has been a local agent at Lynn, 
Ind., and has specialized in the farm 
branch of the business, has been ap- 
pointed Indiana farm special agent for 
the National of Hartford, effective Feb. 
1. Mr. Jones will make his headquar- 
ters at Indianapolis as soon as he can 
complete arrangements for his removal 
to that city. 


A. K. Sedgwick and W. A. Barclay 


A. K. Sedgwick of Chicago, special 
agent of the Cleveland National and 
brother of Assistant Western Manager 
George B. Sedgwick of the Great 
American, has resigned. He will give 
his attention to a new plan for manu- 
facturing sulphur. W. A. Barclay of 
Chicago will take over Mr. Sedgwick’s 
territory, this giving him Michigan, 
Indiana and Illinois. 


Paul E. Jaqua 


Paul E. Jaqua, who has been a local 
agent at Spencer, Ia., has been ap- 
pointed special agent of the Hanover 
in Iowa, assisting State Agent C. W. 
Borrett. He will make his headquar- 
ters at Spencer. 


William Biel 

William Biel, who has been travel- 
ing Indiana and Kentucky as assistant 
to M. S. Moore, executive special agent 
of the New Hampshire Fire and the 
County’ Fire, has resigned and will 
enter the local agency business at 
Terre Haute, Ind. 


C. W. Ackley 


C. W. Ackley, former Michigan 
state agent of the Milwaukee Me- 
chanics, has gone with the Wisconsin 
Inspection Bureau as a special hazard 
man. 


Edward W. Clinton 


Edward W. Clinton of Cincinnati, has 
been appointed a special agent of the 
North River and United States Fire 
for Ohio. His headquarters will be at 
the company’s state agency at Colum- 
bus. Mr. Clinton, for the past two 
years, has been in the Cincinnati office 
of the Liverpool & London & Globe 
but was formerly in the field, where he 
enjoys a large acquaintance. 


E. A. Parsons 


E. A. Parsons, who has been oper- 
ating the local agency of E. A. Par- 
sons & Co., at Leitchfield, Ky., has 
been apopinted special farm agent in 
Kentucky and Tennessee for the 
Springfield Fire & Marine, effective 
Feb. 1, when the Springfield will take 
up farm insurance in these states in 
addition to the number of Central West- 
ern states in which the company has 
been operating. The company will 


start writing Kentucky business about 
March 1. Mr. Parsons will maintain 
offices in Louisville, where Joe Rogers 
is special agent. 


Joseph H. Goodin 


Joseph H. Goodin, special agent for 
the farm department of the Continental 
in Tennessee, has resigned to go with 
the farm department of the Hartford 
in the same district, succeeding W. S. 
Sisk, who has been transferred to the 
recording department. 


J. B. Ogle 


J. B. Ogle, who has been special 
agent of the Columbia Fire Underwrit- 
ers in Iowa, has been appointed state 
agent of the company. W. H. Ross, 
an inspector for the Iowa Rating 
Bureau, becomes his assistant. 


Ben S. Street 


Ben S. Street, of Elkton, Ky., has 
been named special agent for the farm 
department of the Hartford in Ken- 
tucky. He has had considerable local 
agency experience, and is a former 
state legislator. 


T. R. Dungan and R. P. Elder 


Thomas R. Dungan, special agent of 
the Fidelity-Phenix in Indiana, has been 
made state agent to succeed W. J. Wood, 
who has been sent to California by the 
company for the remainder of the winter 
on account of failing health. He will 
return in the spring and thereafter con- 
fine his duties to adjusting only. 

R. P. Elder, former local agent at 
Lawrenceberg, has been appointed spe- 
cial agent for the southern end of the 
state, succeeding E. H. Johnson, who re- 
signed recently to take charge of the 
insurance department of Lorenz Schmidt 
& Sons real estate and insurance office 
at Indianapolis. 


MEET WITH FIRE MARSHALS 


Annual Mid-winter Conference With 
Representatives of the National 
Board Called for Feb. 17-18 


NEW YORK, Jan. 28.—The pro- 
gram for the joint gathering of repre- 
sentatives of the Fire Marshals Asso- 
ciation of North America and of the 
National Board to be held in this city 
February 17-18, has been completed. A 
general address will be made by Presi- 
dent F. C. Buswell of the National 
Board. Other speakers will be Shel- 
don Catlin of the Insurance Company 
of North America, Wilfred Kurth of 
the Home, Jesse E. White of the Great 
American, General Agent W. E. Mal- 
lalieu of the National Board, and a 
number of the fire marshals, each 
speaking upon selected subjects. 


To Reduce Cancelled Policies 


The American Central of St. Louis 
points out that in these days of the high 
cost of living, it is incumbent upon 
agents to lend as much assistance as 
possible’ in reducing the number of con- 
celled policies. The company offers the 
following suggestions: 

1. Ascertain before policies are written 
if renewals are desired and if the new 
policies can be delivered. 

2. Learn before policies are written 
whether or not changes are to be made 
in amounts or forms. 

3. Check rate before policies are 
written to be sure the last promulgation 
is used. 

4. Review forms before policies are 
written to be certain that they conform 
with rules and properly cover the sub- 
ject of insurance. 


Milwaukee Mechanics’ Statement 


The new annual report of the Mil- 
waukee Mechanics shows total assets 
$6,562,156, an increase of $666,437 for the 
year. For the previous year the gain 
was $538,758, the reserve for reinsurance 
increased $484,808 to $3,523,147. The net 





surplus increased $83,428 to $1,221,687. 


MAY ADOPT NEW AUTO 
SCHEDULES IN WEST 


(CONTINUED FROM PAGE 3) 


Less One Two 
Amount than 1 year to years to 
Insured year old 2years 3 years 
3,750 Si oe ts 112.50 132.25 150.00 
2 RRO sine as 120.00 140.00 160.00 
FRACS 127.50 148.75 170.00 
WO ke ct we Coes 135.00 157.50 180.00 
MOE ss Wek Saek 150.00 175.00 200.00 

INSTRUCTIONS 

(For Writing Farmers’ Three-Year Term. 

Policy) 


Policies may be written by application 
or on the recording plan. Special policy 
forms are furnished to recording agents. 

Amounts of Insurance 

Write new cars for not more than 
actual cost. Cars one year old for 8@ 
percent of cost. Cars two years old for 
70 percent of cost. 

Depreciation 

Policies cover for a fixed amount each 
year based upon the above figures. 

For example: If the amount the first 
year is fi1,000, the second year the 
gm will bé $800, and the third year 


Notes 

Notes may be accepted in payment of 
premium—no notes to be made for a 
longer period than nine months—no note 
less than $15.00. Agent’s Commission on 
notes to be deferred until notes are paid. 

Prohibited Class 

Do not write obsolete models or cars: 
no longer manufactured. Do not write 
any machine which has not been per- 
sonally inspected. 

Avoid mortgaged cars unless the 
amount unpaid is a part of the original 
purchase price. 

Theft Elimination 

To eliminate Theft Coverage, deduct 

33 1-3 percent from the above premiums. 
Miscellaneous 

All existing recommendation for the 
writing of a Three-Year Term_Farmers’ 
Automobile Policy not changed by the 
foregoing, to remain in effect. 

Form for Three-Year Policy 
In consideration of the Stipulations 


Herein Named and of ......... Dollars 
premium does insure ........s+ee8- S06 
OP NGk 5 os seteasedinse Street, City......- 
TR Beeerrire eee reree, oe 


Upon the body, 
ment while attached to and a part of 
the automobile described herein, while 
within the limits of the United States 
(exclusive of Alaska, the Hawaiian 
Islands and Porto Rico) and Canada, in- 
cluding while in building, on road, on 
railroad car or other conveyance, ferry 
or inland steamer, or coastwise steamer 
between ports within said limits, for 
the term herein specified, against direct 
loss or damage caused while this policy 
is in force, by the perils specifically in- 
sured against. 

For a term of a yeas Se noon 


Of thO- ck vue Gay OF sie cs ‘ 
To noon on the ...... Gabe OR: cuss 19... 
To an amount not exceeding $.......... 
during the first year $...... during the 
second year and $...... during the third 
year of this policy. 

Perils insured against under this 
policy (subject to all its other provi- 


sions, stipulations and conditions), are 
hereby extended to include loss or dam- 
age occasioned by tornado, windstorm 
or cyclone, (Excluding damage done by 
hail, rain, sleet or snow whether driven 
by wind or not.) 

Attached to and subject to all the 
terms and conditions of policy No. ..... 
Insurance Company 
Agency 


Date 





6 ta Be a gd 5s: ee -Agent 
above endorsement to be 


The 
connection with the Standard 
Automobile Policy Forms when issuing 
a three-year policy on Farmers’ Auto- 
mobiles and in cities under 25,000 popu- 
lation. 


Note: 
used in 


Stone to Re-Enter Business 
Fred W. Stone, formerly a partner in 
the Stone & Strohm agency at Decatur, 
Ill., has just completed his sentence of 
one year in the penitentiary, given as a 
result of irregularities in connection 
with loss adjustments. He has returned 
to Decatur and gone with the Staley 
starch works. He formerly controlled 
the insurance line of the Staley starch 
plant. He was in Chicago this week 
visiting a number of western depart- 
ments with a view to reentering the 
local business at Decatur. His partner, 
Mr. Strohm, who was also sentenced for 
one year, died a few months after his 

term in the penitentiary commenced, 


Say Col. Young Will Stick 

There has been a report that Commis- 
sioner J. R. Young of North Carolina in- 
tends to resign. This. is denied although 
it is claimed that there are aspirants who 
would like to secure his place. The astute 
politicians in North Carolina say that 
Colonel Young can hold his job as long as 





he desires the place. 
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Should Not Overlook Responsibility 
THE manager of a concern who is that should be guarded against. The 


looking after the interests of his stock- 
holders has something more to regard 
than the mere making of an annual 
profit. That of course is his big job. 
The general manager or head of an 
incorporated concern that is doing a 
large business carries much responsi- 
bility, as he is the custodian of the 
property and the man to whom the 
stockholders look to safeguard their 
interests in every particular. It is not 
alone his business. He must give an 
account of his stewardship. One of 
his main duties, it would seem, would 
be to protect the interests of these 


stockholders against every possible 
hazard. 

Frequently dependent persons are 
stockholders. The income they re- 


ceive from such a source may form a 
considerable part of their living in- 
come. The general manager could fol- 
low his own whim so far as his indi- 
vidual property is concerned. When, 
however, he is the guardian of the 
property of others he must place him- 
self in a position where if disaster 
comes he can show the stockholders 
that he used every precaution to pro- 
tect them. It is not enough, therefore, 
that fire insurance be carried.’ That 
furnishes indemnity against a hazard 


loss of profits might be a serious mat- 
ter to the concern and hence use and 
occupancy should be purchased. In 
these days of unrest the property 
should be protected against explosion 
and riot. Windstorm insurance should 
also be carried. If the property is 
located in a state having workmen’s 
compensation laws, naturally compen- 
sation insurance should be taken out. 
Then a property owner should not 
overlook public liability insurance be- 
cause he may be held responsible to 
the public if any one is injured on his 
premises. 

These various forms of insurance 
should be listed by the agent and a 
complete program of protection shown 
the assured. It may be that the cost 
of the insurance may reduce to a small 
extent the yearly profits. However, no 
concern can expose itself to a tremen- 
dous loss which may mean a strain on 
the concern and sacrifice to the stock- 
holders. The amount paid out for in- 
surance is wholly justified because if 
a disaster does come the shock is ab- 
sorbed and the stockholders are fully 
protected. The responsible man would 
certainly merit severe criticism if a 
disaster did come and it was found 
that insurance was not carried. : 


When Agents Are Needed 


So Lone as the assured’s property is 
in a normal condition and no unusual 
circumstances arise to affect his insur- 
ance it matters little to him who is 
handling his line. If he can put his 
insurance policies away in his strong 
box, never touch them and if they 
never need to be brought to light or if 
the physical condition of his plant con- 
tinue as they are and do not in any 
way affect his insurance, his agent or 
broker might just as well reside in 
London or Calcutta as his own locality. 

The assured needs the agent when 
anything unusual comes up. He never 
knows when these contingencies will 
arise. He may travel along the normal 
course for a long time and not need 
the service of his agent. Then sudden- 
ly something happens and it is worth 
much to him to have some one right at 
hand to whom he can turn for advice 
and help. Long distance insurance re- 
lationships are satisfactory so long as 
everything is going on smoothly, but 
it is not satisfactory when unusual con- 
ditions arise. 

The service of local agents, the men 
located in the community where the 


risk is located, who know the local 
conditions, who know the operations 
of the assured, who are well versed in 
insurance practice and regulations, who 
know their head offices, who know 
what to do when an emergency arises, 
is mighty valuable to the assured when 
a critical time occurs. Then it is that 
his insurance policies in the strong box 
loom up as mighty factors. It is then 
that he needs someone to interpret 
their language and to see to it that 
the conditions are lived up to. The 
local agent is able to render a large 
service at these important times that 
may arise and which mean so much to 


the assured. Long distance conmec- 
tions, far off headquarters, with no 
local friend at court seem cold and 


unsympathetic. To get real insurance 
service in a contingency at. home is 
needed. The local agent who is right 
near at hand is the friend at court in 
time of real need. 

The man who has a bad loss is in a 
‘bewildered state of mind. He has a 
multitude of anxieties. He needs some 


Lester E, Cate, son of Stephen E. 
Cate, formerly Missouri state agent of 
the North British, died of double pneu- 
monia at Westbury Hospital, at 
Wilkesbarre, Pa., this week. Mr. Cate 
was executive special agent of the Im- 
porters & Exporters of New York hav- 
ing charge of that company’s fire and 
automobile business in New Jersey, 
Maryland, Pennsylvania and the Dis- 
trict of Columbia. He formerly traveled 
in Ohio and other middle western states 
and was well known to western field 
men. His father and mother were at 
his bedside at his death. 


Following the appointment of J. H. 
Vreeland as assistant United States 
manager of the Scottish Union & Na- 
tional and the resignation of Harry J. 
Houge, as assistant secretary of the 
company, J. H. McCormick becomes 
the third man in lines Mr. McCormick, 
who is superintendent of agents, was 
formerly in the Ohio field for the com- 
pany. He has made a fine showing in 
his connection with the Scottish. 


George E. Haas, formerly western 


j manager of the Atlas at Chicago, has 


been presented with a gold watch by 
the department heads and field men 
and a watch chain by the other em- 
ployes in the western department. He 
will leave for Cleveland on Saturday 
where he becomes a partner in the 
agency of George H. Olmsted & Co. 

S. K. Crawford has been elected vice- 
president of the American Reinsur- 
ance of Lansing, Pa. He has been as- 
sistant to the president for some time 
past and had charge of the company’s 
New York office. 


Capt. H. G. Stevens, associated with 
the Pacific Fire of New York, for the 
past 14 years, and now its secretary, is 
“something besides an insurance man,” 
and holds there is more in life than 
money-getting. Following his dis- 
charge from army service Captain 
Stevens became active in Red Cross 
work and each day after office hours 
spent his time with the wounded boys 
at the emergency hospital in the Grand 
Central Palace. He conceived the idea 
that a place should be found for the 
men after their leaving the hospital 
where they might regain their full 
strength before re-entering business 
life. Interesting a number of promi- 
nent fire underwriters in his plan Cap- 
tain Stevens purchased a 250-acre farm 
near Culpepper, Va., upon which a 
large central building, together with 
a number of smaller cottages will be 
erected. Here among the foot hills of 
the Blue Ridge the convalescent sol- 
diers will be well taken care of, Cap- 
tain Stevens resigning his connection 
with the Pacific Fire as of April 1, to 
devote himself wholly and unreserv- 
edly to directing the worth while effort. 


E. S. Phelps, Iowa state agent of the 
North America and the head of a 
flourishing local agency at Burlington, 
Ia., has been elected president of the 
Citizens’ Water Company of Burling- 
ton. 


Everard Stokes, who arrived in New 
York on Christmas day to assume the 
United States management of the 
Royal Exchange in succession to R. D. 
Harvey, retired, is a graduate of the 
famous George Watson School, of 
Edinburgh, Scotland, in which Henry 
Moir, vice-president and actuary of the 
Home Life; Arthur Hunter, chief 
actuary of the New York Life; W. G. 
Falconer, president of the Norwich 


Union Indemnity, and numerous other 
men prominent in underwriting circles 
in this country and abroad, received 
their early scholastic training. From 





one right near to whom he can shift 
the responsibility. 


the class room Mr. Stokes went with 
a banking house, first in Edinburgh, 





PERSONAL SIDE OF THE BUSINESS 


later on the Island of Malta, and sub- 
sequently in Egypt, in which latter 
country for a number of years he was 
chief representative of the Royal Ex. 
change, leaving the post to come to 
the United States. Thoroughly demo- 
cratic in manner; enthusiastic over the 
fire insurance business and the possi- 
bilities offered for its expansion in this 
country, Mr. Stokes has already be- 
come highly popular among such un- 
derwriters as he has met, a condition 
that will expand with increased ac- 
quaintance. The Royal Exchange is 
one of the old and strong insurance 
organizations of Great Britain, writes 
all classes of business and operates 
pretty much around the world. 


The eastern contingent of the Ohio 
Farmers who were en route to the 
home office last week to attend the 
annual meeting, headed by General 
Agent E. K. Schulz of Philadelphia and 
Sydney T. Perrin of W. L. Perrin & 
Son of New York, were participants in 
the Pennsylvania wreck near East 
Liverpool when the entire train left 
the track resulting in one death and 
several injuries. The Ohio Farmers 
crowd was in the last car and no one 
was injured. It was intensely cold, the 
accident occurring early in the morn- 
ing while the people were in their 
berths. The passengers were trans- 
ferred to a new train which in due sea- 
son struck an automobile, killing the 
occupants. Later a hot box developed. 
After these numerous delays the east- 
ernehs arrived in Le Roy at 10 p. m, 
just 12 hours late. On the interurban 
line on the return trip to Cleveland, 
the car jumped the track. All in all, 
the eastern delegation had an exciting 
experience. 


E. Ray Coffin of the Royal L. Stew- 
art & Co. agency of Omaha, Nebr., got 
into the public prints rather conspicu- 
ously last week. Mr. Coffin wrote a 
“Easy-to-r e a d-and- w o r t h-reading” 
poem, setting forth that in these 
days of the H. C. of L. a young man 
could not successfully get married on a 
salary of $125 a month. His poetical 
offering brought a response from an 
Omaha damsel who indicated her will- 
ingness to venture matrimony on the 
basis of $125 per. Mr. Coffin then took 
occasion to respond, again in verse, to 
the young lady’s proposal. Both of the 
poems written by Mr. Coffin were very 
well done and prominently featured in 
the Omaha papers. 


Peter K. Tadsen of Port Clinton, O., 
was warmly received at the Ohio 
Farmers’ Agents meeting at Le Roy, 
O., last week. Mr. Tadsen had long 
been a bachelor and as such had been 
roundly scored at past meetings. He 
determined to overcome his condition 
and hence took his bride to the meet- 
ing. He was called on for remarks. 


Columbia University, N. Y., has an- 
nounced a course in marine insurance, 
beginning Feb. 5. Ralph H. Blanchard 
will be the instructor and lectures will 
be given by George A. Kurz, assistant 
cashier, National City Bank; S. D. Mc- 
Comb, manager Marine Office of 
America; William H. McGee, marine 
underwriter, William H. McGee & Co: 
Hugh A. Mullins, average adjuster, 
Frank B. Hall & Co.; Carrol E. Robb, 
manager automobile department, Co- 
lumbia; William D. Winter, third vice- 
president Atlantic Mutual. 5 

The topics to be covered include: 
Fundamentals, insurance carriers, ship 
construction and marine insurance haz- 
ards, the contract, cargo underwriting, 
hull» underwriting, freight underwrit- 
ing, automobile underwriting, adjust- 
ments, agency and brokerage, and re- 
lation of marine insurance to banking 





and foreign trade. 
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“AMERICA FORE”-- 


“AMERICA FORE” 











Good Americanism is insurance of the future freedom and progress of the United 
States. Good Citizenship is the Premium that must be paid for this insurance. 
The AMERICAN EAGLE, as a strong American Company, always encourages 
the development of Americanism and subscribes its belief in: 


“One flag, the American flag; one language, the 
language of the Declaration of Independence; one 
loyalty, loyalty to the American people.’’ 


AMERICAN EAGLE 








SUMNER BALLARD 
HENRY EVANS 
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HENRY EVANS GRAY 


F. W. KOECKERT, Vice-President 
F. R. MILLARD, Secretary 
ALFRED STINSON, Secretary 
J. P. HOLLERITH, Assistant Secretary 
G. H. REES, Assistant Secretary 


HOME OFFICE: 


P. O. Box 1030, City Hall Station 
80 Maiden Lane 
NEW YORK | 














WALTER R. HERRICK 
MELVILLE E. INGALLS 
F, W. KOECKERT 


J. E. LOPEZ 


Fire Insurance Company 


Annual Statement, January Ist, 1920 








ASSETS LIABILITIES 
Bonds and Stocks Actua! Markes Vaine 1919) 92,7 10,168.00 Unearned Premiums .............. $1,436,972.97 
Premiums in course of collection.... | 667,027.60 Losses in Process of Adjustment.... 309,386.12 
Interest and Dividends accrued..... 30,174.34 Be SLED TAGES 71,007.56 
Cash on deposit and in office........ 470,719.24 Cash Capital ...... $1,000,000.00 
Net Surplus....... 1,060,722.53 
Policyholders Surplus ......... 2,060,722.53 
Te BS og a CR $3,878,089.18 $3,878,089.18 
DIRECTORS 


F. R. MILLARD 

JOHN J. RIKER 
DAVID RUMSEY 
ERNEST STURM 


OFFICERS 


HENRY EVANS, President 


ERNEST STURM, Secretary 
PAUL L. HAID, Assistant Secretary 
J. F. CUNNINGHAM, Auditor 


PACIFIC COAST DEPT.: 


J. E. LOPEZ, 2d Vice-Preés. & Secretary 
H. E. MAXSON, Secretary 
C. E. ALLAN, Secretary 
M. E. MORIARTY, Assistant Secretary 
R. E. HALL, Assistant Secretary 


WESTERN DEPARTMENT: 








C. E. Allan, Secretary 
Insurance Exchange Bldg. © 


SAN FRANCISCO 





“AMERICA FORE” 


Alfred Stinson, Secretary 
207 West Jackson Blvd. 
CHICAGO 
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United States Branch 


206-8 

Broadway New York 
United 

Horatio States 

N. Kelsey Manager 














The Peninsular Fire Insurance Company 


OF AMERICA 
Grand Rapids, Michigan 


Paid up Capital $1,000,000.00 


Now Ready for Business 


FIRE : MARINE : AUTOMOBILE : TORNADO : HAIL 


Farm Property—Hail and Tornado on Farm Crops 


Local Agents .wanted who will canvass for Hail Insurance. 
A first-class schedule man wanted for special agent for Illinois. 


J. FLOYD IRISH, Secretary and Managing Underwriter COLON C. LILLIE, President 




















EDWARD 
GEORGE M. LOVEJOY, Vice-President 
THOMAS C. TEMP: 


MILLIGAN, President 
JOHN B. KNOX, ag ig 4 
GEORGE C. LONG, JR., Secretary 
RED C, GUSTETTER, Ass’t Secretary 


F 
Secretary F. MINOT BLAKE, Ass’t Secretary 


i Surplus to Policyholders . .. . . . $10,506,412 

wR Sig Total Losses Paid ....... . . 91,623,036 

3 Cash Capital - Three Million Dollars 

> P H (EN | X Reinsurance Reserves ..... . . . $7,601,014 
2 Reserve for Outstanding Losses and all 

yx : other Liabilities ........ 1,598,770 

’ cn, ee ae ee ae eee: 





Total Assets . .... $19,706,197, 











in Chicago, soared County ont the Gooner Metropolitan Png 
18 1 ora’ y ie expectancy of fire risks 
and inte: iigently anticipes mes events befo ¢ . 


Inspections 
signed sells this talent to companies, agents, brokers and the busi- 


ness public, herewith tendering counsel to all State Insurance , Legislati 
aes oe $ ; ene who ae Ye waa laws designed for “Pl weal. 
years i = e 
Office with Knight, Smith & Co. C. W. PIERCE 
Reom 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 
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= WYNNE & KINSELLA .. 
General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 
1554 Penobscot Bldg. : : : 


CAPITAL $1,000,000 





Detroit, Mich. 














NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 











HENRY J. WOESSNER WM. L. DICKELMAN 


WOESSNER & DICKELMAN 
GENERAL AGENTS 


ee Exchange Specializing in Floaters, Surplus and Excess Lines a, 
= CHICAGO, ILL. Wabash 8128 


























By G. A. 
TRUCK FARM BUSINESS GOOD 


A class of business that has not been 
given the attention it deserves by many 
of the fire companies is the insuring 
of residences and barns of the truck 
farmers of South Jersey. In the coun- 
ties of Salem, Gloucester, Cumberland, 
Atlantic and Cape May, the farmers 
are for the most part thoroughgoing 
Americans with a pronounced an- 
tipathy to fires, and the loss record 
upon the class is a most creditable one. 
Indeed, a leading agent of Cape May, 
who writes truck farm properties very 
freely, told the writer that he had not 
experienced a single loss on them in 
twenty-two years. The values are 
small, to be sure, insurance upon the 
houses and contents averaging about 
$1,000, with perhaps twice that sum 
carried upon the barns, but the prop- 
erties are numerous, and the offices 
that had the courage to write the busi- 
ness say very frankly that it has paid 
them well. 





* Kk Ox 
BUSINESS INCREASES CONTINUE 


New business is still coming in to 
all companies at a very rapid rate. 
Fire insurance men have felt that there 
might be a let down in business almost 
any month now, but instead, increases 
are reported all along the line. Every 
month more business is written than 
during the previous months and ap- 
parently the peak has not yet been 
reached. The situation has become so 
acute in many offices that green, inex- 
perienced help is being taken on to 
absorb the new business. 

The companies which have made 
some attempt to analyze their figures 
say that the increases come from na- 





VIEWED FROM NEW YORK 


WATSON 
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tural sources. No one particular branch 
of the business is responsible for the 
heavy volume. It is simply a case of 
more business being written on al} 
classes. It is noticeable, however, that 
policyholders are insuring dwellings 
and contents for larger amounts. Mer- 
chants who make January inventory 
have evidently become aware of the 
fact that they have been going along 
underinsured. With prices going high- 
er all the time, property owners of alf 
classes are less and less inclined to 
take any chances at all and are insuring 
up to full value. 
ae 
PLANS FOR HOME’S NEW QUARTERS 


Complete arrangements have been 
made by the Home of New York for 
permanent office quarters, as the com- 
pany has purchased the property at 
59-61 Maiden Lane. This, with a pre- 
vious purchase of 57 Maiden Lane and 
the building at 93-97 William Street, 
formerly the North River Building, 
gives the Home a plot of ground hav- 
ing a frontage on Maiden Lane of 64 
feet and on William Street of 60 feet. 
The entire property has a combined 
area of 11,000 square feet. The exist- 
ing structures will not be disturbed for 
some time, as the Home has leases on 
its present quarters at 56 Cedar Street 
to May 1, 1923. 

It is the plan of the officials of the 
Home to erect a handsome home office 
building on the newly acquired prop- 
erty. New York insurance men are 
of the opinion that the Home’s pur- 
chase settles for many years to come 
the possibility of the insurance district 
of New York being moved to some 





other location. 
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FIRE ASSOCIATION ROUND-UP 


Field men attached to the western 
department of Fire Association will 
hold their annual business meeting and 
dinner in Chicago, Feb. 3-5. Vice- 
President J. W. Cochran will go to 
Chicago from the home office to at- 
tend this round-up. The annual dinner 
will be held on Thursday evening. 
Business getting and development 
plans will be discussed for both the 
Fire Association and its running 
mate, the recently organized Victory 
Fire. 

* * 
SMALL LOSSES NUMEROUS 


Since the first of the year, there have 
been an unusually large number of 
small losses. Many companies have 
been literally swamped with minor 
claims. Many assureds seem to be 
getting the loss habit. A few years 
ago, property owners often ignored 
slight fire damage to their property. 
They were not considered worth both- 
ering about. Nowadays, however, the 
replacement costs mean _ something. 
Prices have gone so high that what 
appears to be a small loss, may turn 
out to be a claim of some consequence. 
This applies particularly to claims 
from dwelling owners who have insured 
building and contents. Fire damage to 
a rather maddest looking article of 
furniture often means a claim of $30 
or $40. Table linen is very expensive. 
Articles of clothing are commanding 
high prices. Rugs and carpets can no 
longer be bought at bargain prices. In- 
sured property owners seem to be fully 
aware of the situation and every small 
blaze seems to result in a full fledged 
loss claim just now. ‘This has greatly 
increased the work of the companies 
doing a big business. 

It has even been seriously suggested 
by some of the larger companies that 


the time has arrived for the issuing of 
a deductible fire policy, such as is used 
by the companies writing automobile 
insurance. For example, it is con- 
tended that if companies could issue 
a policy exempting them from pay- 
ing any loss under $25 and_ for 
this policy allowing a slight rate reduc- 
tion, it would be the means of 
eliminating considerable routine and 
clerical work that is slowing up the 
general office procedure in the big 
fire offices these days. 

he) ae 
CHICAGO INSURANCE CLUB 


Dr. Rufus A. White, lecturer for 
Medinah Temple, delivered an_ illus- 
trated lecture on Russia and bolshevism 
before the Insurance Club of Chicago 
on Tuesday evening. His talk was il- 
lustrated by 100 slides from his own 
camera, all beautifully colored. Mr. 
White has traveled all over the world 
and extensively in Russia, 


* OF OK 
VOTE ON UNION APPLICATIONS 


Companies are voting on the applica- 
tion for Union membership of George 
H. Bell of Chicago, manager of the 
western department of the National of 
Hartford, the Mechanics & Traders 
and the Colonial Fire Underwriters, 
and on the application of W. A. Chap- 
man of Chicago, manager of the west- 
ern department of the Firemen’s Fund 
and the Home Fire & Marine. 

Sk ok 


“FLU” CRIPPLES BIG OFFICES 


The present influenza epidemic is 
playing sad havoc with the large gen- 
eral insurance offices in Chicago and 
company managers are at their wits’ 
ends providing ways and means for 
proper conduct of the business. In 
many offices from 30 to 40 per cent of 
the force is absent and there being no 





means of replacement, owing to lack of 
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civilized countries. 


The 


ASSETS 


Bonds and Stocks “== Myist Yom... 
Real Estate 
Loans on Bond and Mortgage 
Premiums in course of collection 
Interest, Dividends and Rents accrued. 
Cash on deposit and in office 


Total Assets 


WILLIAM L. ANDREWS 
WALTER P. BLISS 
GEORGE BLUMENTHAL 
JAMES C. BRADY 


. W. KOECKERT, Vice-President 
. R. MILLARD, Secretary 
R. WILBUR, Secretary 
F, GROVER, Assistant Secretary 
PAUL L. HAID, Assistant Secretary 
as MORIARTY, Assistant Secretary 


Canadian Department: 





W. E. Baldwin, Manager 
17 St. John Street, MONTREAL 












At Home and Abroad 


Having honorably served the people of America since 1853 THE CONTINENTAL is now extending its 
operations to other lands; and in conjunction with American banking, iid and manufacturing, is play- 
ing its part in the development of American enterprise abroad. 


JOHN KERR BRANCH 
JAMES H. DOOLEY 
HENRY EVANS 

F. W. KOECKERT 


“AMERICA FORE” 


Already at work in the Orient, in-‘South America and below the equator in the Eastern Hemisphere, THE 
CONTINENTAL is expanding its field with the purpose of providing sound American indemnity any- 
where in the whole world, against all fire, marine and allied hazards. 
underwriting policy, careful management and prompt adjustment and payment of honest claims have 
earned for the Company a host of friends in America and it purposes to number its friends by legions in all 


THE CONTINENTAL’S sound 


Continental 


Insurance Company 








' Sixty-Seventh Annual Statement—January Ist, 1920 














LIABILITIES 
$33,458,548.00 Unearned premiums ................... $14,854,827.66 
695,000.00 Losses in process of adjustment......... 1,514,909.21 
123,200.00 All Gti Coo i 256 ee Se 789,815.08 
2,516,103.41 Reserve for contingencies.............. 100,000.00 
337,563.20 Reserve for dividend, payable Jan. 7th, 1920 1,000,000. 0 
2,493,961.63 CRN ck =o Ss on bec $10,000, 000.00 
Net Surplus .......... 11,364,824.29 
Policyholders Surplus . $21,364,824.29 
$39,624,376.24 $39,624,376.24 
DIRECTORS 


WILLIAM J. MATHESON 
DANIEL G. REID 
GEORGE M. REYNOLDS 
SAMUEL RIKER, Jr. 


CARL J. SCHMIDLAPP 
WILLIAM WOODWARD 


OFFICERS 
HENRY EVANS, President 


J. E. LOPEZ, 2d Vice-President & Secretary rer J. HOEY, 2d Vice-President 
ERNEST STURM, Secretary A. SWINNERTON, Secretary 
WILLIAM QUAID, Secretary é E. ALLAN, Secretary 

H. W. LaRUE, Assistant Secretary Ee HOLLERITH, Assistant Secretary 
G. H. REES, Assistant Secretary R. E. HALL, Assistant Secretary 

J. F. CUNNINGHAM, Auditor 


MAIN OFFICE 


80 Maiden Lane, NEW YORK 


Pacific Coast Department: 
C. E. Allan, Secretary 
Ins. Exchange Bldg.. SAN FRANCISCO 





Western Department: 
J. R. Wilbur, Secretary 
332 South LaSalle St., CHICAGO 
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Remove the Market for the 
Sale of Stolen Automobiles 








HE Automobile Protective and In- 
"| formation Bureau of Chicago in 

reply to a letter from Chicago 
Automobile Abstract and Title Co., 
said “that we believe an abstract of 
title to every automobile properly re- 
corded, would be a good thing, but 
do not see how it is possible to make 
the proposition a successful one un- 
less there are state laws requiring 
every automobile owner to secure an 
abstract of title to his car and have 
same properly recorded.” 


The suggestion of recording an ab- 
stract of title is not feasible. Such 
recording could not be compelled by 
law. A law requiring an owner to 
procure an abstract of title and to 
record the same would be unconsti- 
tutional. Nothing of the sort is re- 
quired in real estate transactions, al- 
though in such transactions a con- 
veyance is necessary to pass the 
title. Many suppose that the title to 
real estate is passed by the record- 
ing of a deed but such is not the 
case. The recording of a deed is 
merely evidence of the transfer of 
the title which passes by the deed. 


In the case of King vs. Gilson, re- 
ported in Vol. 32 of Illinois Reports, 
page 348, the Supreme Court of Ill- 
inois, in discussing this subject used 
the following language (page 354) “It 
is not the recording of the deed that 
passes the title, but it only secures 
the title from being defe ated by a 
subsequent sale of the. land to an in- 
nocent purchaser.” 


Transactions in regard to personal 
property are essentially different 
from real estate transfers. A deed 
duly executed, is necessary to pass 
the title of real estate, but mere 
delivery by the owner of personal 
property to a purchaser is sufficient 
to pass the title. Therefore the mere 
fact of possession of any personal 
property is presumptive ownership. 
This fact is the capiatl on which 
thieves carry on their business. 


The distinction between the man- 

ner of passing title to real estate 
and the transfer of personal property 
is often lost sight of, but should be 
kept ‘in mind. 


The Supreme Court of Illinois in 
discussing possession of personal 
property, in the case of Gilbert vs. 
National Cash Register Co., 176 Ill. 
Reports, page 288, said (at page 297), 
“The party in possession of personal 
property is presumed to be the owner 
of it, possession being one of the 
strongest evidences of title to per- 
sonal property.” 


This essential difference between the 
passing of the title of real estate and 
personal property makes it obvious 
that no recording of documents re- 
lating to the transfer of personal 
property would be effective to check 
the stealing of autos. If every pur- 
chaser, however, would demand a 
policy guaranteeing the title of an 
auto as a condition of purchasing it, 
the market for stolen automobiles 
would be gone. If the market for 
stolen autos were taken away the 
business of stealing them would soon 
céase. 


Every man who buys real estate de- 
mands a gaurantee title policy or an 
opinion based upon an abstract of 
title, before he will invest his money. 
Who does he do this? Not because it 
is required by law, but because he 
knows he cannot investigate the 
title for himself. The need for such 
protection has caused it to become a 
universal custom to demand such 
protection in dealing with real estate. 
The buyer of personal property which 
is likely to be stolen needs similar 
protection to a still greater degree. 
He cannot investigate the title for 
himself. Taking a bill of sale is no 
protection if the property is stolen. 
If the public were educated in respect 
to this matter as to the need for 
protection and the effectiveness of a 
guarantee title policy, no man would 
buy an auto without demanding such 
a policy. 


When the public is educated to the 
point where each buyer of an auto 
will demand a policy guaranteeing the 
title the auto thieves will go out of 
business because their market is 
gone. This will save millions of dol- 
lars to the insurance companies every 
year. If they would save this vast 
amount of money it is up to them to 
hasten the end of auto stealing by 
helping to educate the public in this 
regard. 


The insurance companies have been 
compelled to pay out millions of dol- 
lars for stolen autos because there 
has been no effective means of check- 
ing the stealing of autos. If a guar- 
antee title poltcy were universally 
demanded with each sale of an auto, 
it is beyond question that the steal- 
ing of autos would cease. The in- 
surance companies are more _ inter- 
ested in this matter than any one 
else. Why should they not do what 
will benefit themselves as well as 
the general public? 


The effectiveness of the safeguard is 
beyond question. Each owner of an 
auto who holds a guarantee policy 
has also an identification card. This 
card not only identifies the auto but 
also identifies the owner as well. 
Each identification card bears the 
genuine signature of the real owner 
of the auto. If a would be purchaser 
suspects all is not right, he has only 
to ask the bearer of the card to sign 
his name elsewhere. If the bearer of 
the card is not the true owner, the 
fraud would then be immediately dis- 
covered. 


How can the insurance companies 
do their bit toward educating the 
public in this regard? Manifestly, by 
giving a reduction in the premiums to 
the holders of guarantee title policies. 


If we are rightly advised, the in- 
surance companies make such reduc- 
tion in premiums to owners who have 
auto locks, fire extinguishers, and 
bumpers. 


Why should the insurance com- 
panies not make such reductions to 
the holders of guarantee title pol- 
icies, when their losses through the 
stealing of autos are far greater 
than their losses from all other 
causes combined? 








THE CHICAGO AUTOMOBILE 
ABSTRACT & TITLE CO. 


58 West Washington St., Chicago, III. 
Telephone Central 8144, 8145, 8146 


Our system will save the insurance companies 
more money than all the locking devices made. 























even 
situation is becoming critical in the 


inexperienced unemployed, the 
extreme. Public stenographers are 
rushed to the utmost, all having many 
more calls than can be considered, 
hence office correspondence is piling 
up, only the more important letters 
being attended to, which, along with 
the congestion in other directions, 
places an extra burden on each of the 
remaining employes fortunate enough 
to escape affliction. 
a ee 
EXAMINERS CLUB MEETING 

At the regular monthly meeting of 
the Association of Fire Insurance Ex- 
aminers to be held Jan. 29, R. L. Ber- 
ger, manager of the Illinois Audit Bu- 
reau and treasurer of the Examiners’ 
Association, will discuss the workings 
of the Audit*bureau. His talk will be 
particularly valuable to examiners 
handling daily reports that have to pass 
through the various bureaus. 

O. F. Wallin, newly appointed as- 
sistant manager of the National of 
Hartford, and W. H. Gartside, just 
named second assistant manager of the 
Fireman’s Fund, will be guests of honor 
at this meeting. Mr. Gartside was one 
of the principal organizers of the club 
and during the first two years of its 
existence, was its president. He has 


rendered the organization faithful and: 


valuable service. Mr. Wallin is one of 
the old members of the club. 
* * * 

The western department of the Queen 
in Chicago is moving this week to its 
new western department location in the 
MecKinlock building, where it will oc- 
cupy the entire seventh floor. 

* * *K 

George S. Valentine, of LeRoy, O., gen- 
eral agent of the Chio Farmers, is in 
Chicago this week to look over field ma- 








terial as assistant to Roy A. Haser, west 
ern state agent. Mr. Valentine has been 
in Davenport, Ia., where the body of his 
father was brought for interment from 


Montana, he having died a few well 


ago. 
x ok OK 


R, E. Baker, who has been manager of ~ 


the automobile department of the In- 
tegrity Mutual Casualty of Chicago, will 
succeed Howard D. Wright as manager 
of the casualty department of Stark- 
water & Shepley, effective Feb. 1. 

* * * 

A. C. Mack, managing underwriter of 
the Great Lakes, of Chicago, has gone 
to the hospital to be operated on for 
gall stones. 

* * 

Arthur J. Davis has been given a Chi- 
cago agency of the Ohio Valley Fire ang 
Marine of Paducah, Ky., and the Ameri- 
can Equitable of New York. 

* *K Ox 

Marsh & McLennan have established 
an aircraft insurance department in con- 
nection with their casualty department 
and this branch of the business will fall 
under the management of George L. 
Truitt, head of the casualty department, 
He has just returned from a trip through 
the east, where he has been investi- 
gating the underwriting methods of the 
companies writing aircraft insurance. 

* OK * 

Thomas L. Maitland, independent 
adjuster in Chicago, died this week. Mr. 
Maitland, who was a Canadian, formerly 
traveled in the central western field. At 
one time he was fire manager of the old 
Chicago Insurance Company and latterly 
was in independent adjusting work. He 
was buried at Owen Sound, Can, 


* * * 

Robert P. Blick, who has been counter- 
man for the past three years for Stark- 
weather & Shepley in Chicago, has 
resigned and is opening a brokerage of- 
fice in Detroit, Mich. For fifteen years 
before going with Starkweather & Shep- 
ley ‘he was with the old Shipman & 
Wayne agency in Chicago. 
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DEMAND FOR TRANSIT POLICY 


Local Agents Seeking Companies That 
Will Write Trucks Carrying 
Freight Between Cities 


The Automobile of Hartford, which 
discontinued floater policies on trucks 
carrying merchandise on regular freight 
routes, has resumed writing the class. 
Local agents are finding much demand 
for insurance on this class. The com- 
panies have not had much experience, 
the losses chiefly being under the theft 
coverage. Most of the policies will 
not cover so far as theft is concerned 
anything less than an entire package. 

The Springfield is writing a trip 
transit policy covering loss by fire or 
collision with another vehicle. The 
rate on this is 15 cents per hundred 
dollars of value for trips not over 25 
miles; 20 cents for trips not over 50 
miles; 30 cents for trips not over 75 
miles; 40 cents for trips not over 100 
miles; 50 cents for trips not over 150 
miles, and 55 cents for trips not over 
200 miles. The minimum premium is 
$2. Claims for collision caused by de- 
fective steering device or latent de- 
fects or damage done by upset or 
skidding unless it is the direct result 
of collision with another vehicle are 
not insured against under the Spring- 
field policy. 


Protective Service in Trouble 


RICHMOND, VA., Jan. 27—Because it 
undertook to be its own bondsman, the 
Automobilist Protective & Service Cor- 
poration of Richmond landed in trouble 
last week, its manager, George M. Gallop, 
being fined $25 on the charge of fraudu- 
lent advertising. Each client was sup- 
posed to be protected by a $1,000 indem- 
nifying bond issued by the company, but 
it was held that in law this constituted 
no protection at all. From each client 
was exacted an annual charge of $49.50 
for certain service such as a lawyer in 
case of a damage action, a detective to 





help run down thieves, or a car to help 
tow one becoming disabled. 

Police investigation was prompted by 
an inquiry from Indianapolis in regard 
to the company, which, it appears, had 
extended its operation to that city. 


Figures of Bankers’ Automobile 


The Bankers Automobile of Lincoln, 
Neb., has enjoyed an exceptionally profi- 
‘table year’s business.. The company has 
assets of over $546,988,00, a gain of $209,- 
560.00, or 62 per cent; capital and sur- 
plus over $420,354.00, a gain of $173,- 
785.00, of 70144 per cent; net premiums 
written over $193,700.00, a gain of $59,- 
065.00, or 44 per cent; total for protection 
of policyholders over $420,354.00, a gain 
of $173,785.00, or 70% per cent. 

The company is now operating in Ne- 
braska and Iowa and will seek admission 
to five additional states at once. 


Sanborn Issues Warning 


ST. PAUL, MINN., Jan. 27.— John B. 
Sanborn, state insurance commissioner 
has issued a warning to the effect that 
the Automobile Trade Mutual of Des 
Moines, Ia., is not authorized or licensed 
to do business in Minnesota. 

“We have been informed,” said Com- 
missioner Sanborn, “that agents are 
soliciting insurance for this company in 
Minnesota and would be glad to learn 
definitely whether any agents are really 
soliciting insurance for the company in 
this state.” 





Mid-West Automobile Organized 


The Mid-West Automobile has been 
organized with its home office at Cher- 
okee, Iowa. It writes automobile insur- 
ance exclusively and its coverage will 
include fire, theft, property damage, col- 
lision, tornado and windstorm. The 
company expects to start writing busi- 
ness about March 1. 

The company is organized with $150,- 
000 capital. F. J. Stanoscheck, a Cher- 
oke capitalist, is president of the 
company; Carl J. Maher attorney, is vice- 
prestdent, and Roy H. King, treasurer. 
Claude M. Sullivan, an experienced in- 
surance man, is the organizer of the 
company and will be its secretary and 
general manager. 
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“AMERICA FORE” 











‘The Pies Comers of the Earth— 


To co-operate to the fullest extent with Ameri- made it famous for fair dealing in the United 
can commerce in all parts of the world, the States and Canada for sixty-seven years. 
FIDELITY-PHENIX is expanding its field to 


“aclu the “Seek cannes dk Theale” Whenever it operates, and at every opportunity 


that is offered, the FIDELITY-PHENIX will 





In South America and the Far East, in Australia lend its underwriting strength and its sound Ameri- 
and Africa, already the FIDELITY-PHENIX can indemnity to the support of any fair enter- 
is offering the service and security that have prise insurable against fire and marine hazards. 








FIDELITY-PHENIAX 


Fire Insurance Company 


Annual Statement—January Ist, 1920 














ASSETS LIABILITIES 
- Bonds and Stocks (“be Sisc‘toi8"*) . =. ~— $20,602,777.00 Unearned premiums ‘ : . $13,620,335.06 
Real Estate ; 412,500.00 Losses in process of adjustment. 1,430,326.67 
Loans on Bond and Mortgage . 130,500.00 All other claims : } 569, 766. 17 
Premiums in course of collection . 2,064,746. 18 Reserve for dividend, payable Jan. 7, 1920 375,000.00 
Interest, Dividends and Rents accrued 202,928.86 Reserve for contingencies ; 50,000, 00 
Cash on deposit and in office. .  2,402,809.88 
Capital . $2,500,000. 00 
Net Surplus. .  7,270,834.02 
Policyholders’ Surplus $9,770,834.02 
Total Assets. ; ; . $25,816,261.92 $25,816,261.92 
DIRECTORS: 
PAUL BAERWALD HENRY EVANS F. W. KOECKERT EDGAR PALMER EDWARD R. STETTINIUS 
JOSEPH C. BALDWIN, Jr. J. AMORY HASKELL |= EDWARD MALLINCKRODT — HENRY K.POMROY HENRY R. TAYLOR 
E. C. CONVERSE FRANCIS L. HINE DUDLEY OLCOTT, 2nd JOHN J. RIKER ALBERT H. WIGGIN 
OFFICERS: 
HENRY EVANS, President 
FR MILLARD, Secretary paige p= cong neon ome N. T. ROBERTSON, Secretary 
M. E. MORIARTY, Assistant Secretary J. P. HOLLERITH, Assistant Secretary PAUL L. HAID, Assistant Secretary 
G. H. REES, Assistant Secretary J. F. CUNNINGHAM, Auditor R..E. HALL, Assictant Secretary 


Home Office: 80 Maiden Lane, New York 


Canadian Department Pacific Coast Department Western Department 
W. E. Baldwin, Manager C. E, Allan, Secretary C. R. Street, Vice-President 
17 St. John St. Insurance Exchange Building 137 South LaSalle St. 
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THE 





















INSURANCE COMPANY 
NEW YORK 


Cash Capital, $6,000,000.00 


REIS tn Seana) ene toate 
OS ee Se er ee ee 
Surplus as regards Policyholders . 


ELBRIDGE G. SNOW, President 


HOME 





STATEMENT, JANUARY 1, 1919 
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Fire and Allied Branches of Insurance 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), 
Aircraft, Explosion, Hail, Marine (Inland and Ocean), Parcel Post, 
Profits and Commissions, Registered Mail, Rents, Rental Values, Riot 
and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and 
Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 


Organized 1853 


6,000,000.00* 
29,034,302.14 
-  15,256,703.60* 
21,256,703.60* 





















































-  LHE AUTOMOBILE | 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


MARINE ISK 

WINDSTORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


AETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 
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Chelsea, Mass., Jan. 22.—The Standard 
Box Company plant was destroyed by 
fire of unknown origin. The building 
was a two-story wooden structure owned 
by the Eastern Storage Company, and 
the loss was placed at $100,000. 

* * * 


Winchester, Mass, Jan, 21.—Fire in 
factory of the Chapman Gravity Spindle 
Company, Main street, opposite Sheridan 
Circle, resulted in damage of $10,000. 

ee te 

Hot Springs, N. C., Jan. 23.—The 
Mountain Park Hotel, used for interned 
Germans during the war, was destroyed 
rs Pe with the loss estimated at $100,- 

00. 


* * xX 
Pittsburg, Jan. 23.—Fire starting in a 
warehouse of the Atlantic Refining Com- 
pany here today destroyed 300,000 gal- 
lons of oil and the building, which covers 
two blocks. Estimated damage, $500,000. 
* *K 


Asbury Park, N. J.. Jan, 23.—Five 
warehouses in Westgrove were destroyed 
by fire. Loss $100,000. Warehouses, 
owned by Jacob Z. Stiles, filled to. ca- 
pacity with household goods and valu- 
ables belonging to owners of summer 
homes along coast. 

* * OX 


Perkasie, Pa., Jan. 22.—Fire destroyed 
the Tylersport Hotel. Loss, $10,000, par- 
tially covered by insurance. Proprietor 
Daniel Koliler. 

* Ok 

Providence, R. L, Jan, 19.—Fire in 
plant of M. F. Williams & Co., 4 Meadow, 
caused damage of $50,000. Believed in- 
cendiary. 

* * Xx 


Kittanning, Pa. Jan. 19.—Fire in 
garage of Keystone Sales Co. Caused a 
loss of $30,000. Building badly damaged 
and 19 automobiles and trucks destroyed. 

Boe Te 

Geneseo, N. Y., Jan, 22—The “Big 
Tree” fiour mill in this village was de- 
stroyed by fire today with a loss of $100,- 
000. Much grain and flour was con- 
sumed. 

* * * 


Northampton, Mass., Jan, 22.—Damage 
estimated at $30,000 was caused by a fire 
in the Randolph Building, a business 
block owned by District Attorney Thomas 
J. Hammond, in the center of the city. 
Occupants of the building were heavy 
losers. 


kK ok 
Providence, R. I., Jan. 25—Fire caused 
damage of $50,000 in the building at 207 
Weybasset street. The King Fong 
American and Chinese restaurant and 
the Park Clothing company were the 
principal sufferers. Morris G. BHilenberg, 
president of the clothing company, esti- 
mated that the damage to his stock by 
smoke and water was about $25,000, 
while the restaurant, which was on the 
second floor, was damaged to about the 
same amount. 
*~ * * 
New York City, Jan. 15—Contents of 
Bowman Hotel Corporation, at 119-35 


42d street. Insured as follows: 
Queen $125,000 Agri. ...... 50,000 
Atlas sss 00,000 L. U. & R.. 150,000 


Gl. & Rut.. 125,000 Un. States. 125,000 
Westch’r’.. 125,000 No. River.. 50,000 
Firemen ... 50,000 | . 


Buffalo, N. Y., Jan, 24—The fire loss 
last week on the machinery and equip- 
ment of The Buffalo Times (Norman E, 
Mack’s paper), has been settled for 
$120,000, 60 per cent of the amount of 
insurance. The line was written in a 
large number of small policies in many 
companies. The loss on buildings is 
estimated at $50,000 with insurance of 
$100,000 as follows: 


pis Stee $ 6,500 Hartford ...$10,000 
Hanover .... 2,500 Un. States... 6,500 
Northern ... 2,500 Superior .... 5,000 
Gt. Amer.... 17,500 Imperial .... 5,000 
Urbaine .... 3,000 Reliance ... 7,000 
tS Ova ip ny:s'os 4,500 Am. Cent.... 9,500 
Old Colony.. 5,000 Phoen. Eng.. 5,000 
Am. Eagle.. 5,000 Firemen’s .. 8,000 


Springfield.. 7,500 . 


Rochester, N. Y., Jan. 19—Fire did 
damage of nearly $100,000 to the main 
building of the American Brewery Com- 
pany. The origin of the fire is unknown. 

* * 

Chicago, Ill., Jan. 21—Fire in two- 
story and basement brick, 2812-2816 
Wentworth avenue, owned -by Ella 
Bomke caused a 40 per cent loss, In- 
surance: 

German Pa...$2,500 Mechanics ...$2,500 
Ga. Home.... 2,500 Nat. Lib..... . 2,500 
Lumbermen... 2,500 Pitts. Pa..... 2,500 

Occupied by General Lead Batteries 
Company, storage batteries. Loss 40 per 
cent. . Insurance: 

Great Amer.$ 5,000 N. B. & M...$ 8,000 
Home: ..isse 10,500 Sun tae cues - 7,500 


Chicago, Ill, Jan. 19—Fire in the 
building at 111-115 S. Market street, 
caused a 40 per cent loss to the stock of 
buttons owned by the Progress Button 
Company. A number of small losses oc- 












curred to other tenants in the building. 
Insurance: P 
Assurance ...$5,000 Svea $2, 
Ins. Co. N. A. 4,000 Va. F. & M... 3,000 
L. & L. & G.. 3,000 Westchester.. 
Netherland .. 3,000 


Grand Forks, N. D.—A 10 per cent loss 
by fire is reported by F. A. Bartholo. 
mew, proprietor and owner of the Fred. 
erick Hotel, which occurred last week, 
Insurance: 


Building: 
Firemen’s ..$ 1,000 Natl. Un....$ 2,500 
Fire Assn... 2,000 Lon. & Lanc. 1,500 
Frmn’s Fd... 1,000 Old Colony... 1,500 
Phoenix, Ct.. 3,000 Penna ...... 1,000 
Norw. Un... 10,000 Peoples .... 1,000 
Milw. Mech.. 3,000 Phoen. Eng. 1,000 
Queen City.. 2,500 Svea ....... 1,000 
N. W. Natl.. 5,000 Twin City... 2,000 
Home ...... 7,500 L.&L.&G... 5,000 
Gt. Amer.... 4,000 Firemen’s .. 2,500 
No. River... 5,000 Conn. ....... 10,000 
Westchester. 7,000 Hartford ... 1,500 
Amer, Cent.. 6,000 Security .... 1,500 
Re go) GRR 9,500 Imperial .... 1,500 
Hanover... 2,500 No. Western. 1,500 


New Hamp... 8,500 N. B. & M... 8,000 


Rhode Isl... 6,000 Northern ... 1,000 
West. Natl.. 2,000 Minneapolis... 1,000 
Col. Und.... 1,000 Springfield .. 1,000 
Phoenix .... ,000 
Furniture and Fixtures: 
Queen City..$ 2,000 Penna ...... $ 2,500 
Firemen’s .. 5,500 L.L. &G.... 2,000 
National ... 2,500 Lon. & Lance. 3,000 
Minn. Fire.. 1,000 New Hamp.. 3,000 
Phoenix .... 2,000 New Haven... 2,000 
Security .... 2,000 Conn. ....... 3, 
Merch, Natl.. 2,000 Old Colony... 2,000 
Amer. Eagle. 2,500 Norw. Un... 6,000 
* 


Chicago, Ill, Jan, 26—Fire in the five- 
story brick building, owned by John D, 
Shedd, caused little damage to the build- 
ing but occasioned a 30 to 40 percent 
loss to the stock of groceries owned by 
A. P. Traders & Importers Corporation, 


Insurance: 

ASTOR: | os60 025 $5,000 Milw. Mech.. .$2,500 
Amer. Cent.. 2,500 Millers Natl.. 4,50 
Continental 2,500 Minn. Undt.. 2,500 
Fire Assn.... 2,500 National .... 2,500 
Fmn’s Fd.... 2,500 Nat. Union... 7,500 
Great Amer.. 3,000 New Zeal.... 1,500 
Globe & Rut. 2,500 Ohio Farm... 5,000 
PIOIHO i'6.3'6-0-6% 500 Prov. Wash 5,000 
Ins. .Co. Pa:. 2,500. Royal ........ 7,500 
Knickbker .. 5,000 St. Paul ..... 2,500 
Lon. & Lanc. 2,500 Tokio PEPE Ye Fe 1,500 


Milwaukee, Wis., Jan. 22—Heavy losses 
were caused by fire starting on the third 
flcor of the building at 244-246 Reed 
street, owned by the Fiebing Chemical 
Company, and occupied by this concern 
and the George Grede Company, auto 
painting and repairing. The adjoining 
building at 248-250 Reed street, owned 
by the George Grede Company, with oc- 
cupancy divided between the owner and 
the Wilboken Mfg. Company, electrical 
specialties, likewise was badly damaged. 
Insurance on building at 244-246 Reed 
street: 


Ben Franklin.$1,500 Niagara ..... $1,000 
National ..... 1,500 West. Assur.. 2,000 
Agricultural... 1,000 Pacific ....... 5,000 
Reliance .... 1,500 N. Y. Und.... 3,000 


Prov. Wash.. 2,500 Globe & Rut. 3,000 
New Hamp... 3,000 

Insurance on contents of the Fiebing 
Chemical Company: 


California ...$1,000 Aetna ....... $1,000 
New Bruns... 1,000 Sun <2. ..00. 1,000 
OMlOn. 3 ks 1,000 Reliance ..... 2,000 


Connecticut.. 1.000 Union Assur.. 6,000 
Pennsylvania, 1,000 Connecticut.. 1,000 
West Assur... 1,000 Aetna ....... 1,000 


Grede Company: 
National .....$1,500 

Insurance on building at 248-250 Reed 
street: 
Connecticut .$1,500 Pennsyivania,$2,500 
New Jersey... 3,000 

Insurance on contents of Wilboken 
Mfg. Company: 
Superior .....$4,000 United States.$2,000 
United States. 2,000 Firemen’s ... 2,000 
Continental .. 4,000 

* * * 


Oshkosh, Wis., Jan. 18—Fire, origi- 
nating it is believed from the furnace 
in the basement of the theatre building 
owned by C. D. and H. C. Armstrong and 
Emma M. Cooney, resulted in a 50 per 
cent loss to the insurance involved. In- 
surance: 

Frm’s Fd....$2,000 Allemannia ..$1,000 
Natl. Wiis... 2,000 City of N. Y. 1,000 
Hand in Hand 2,000 

* a 


Bluefield, W. Va., Jan, 19—Fire at- 
tacked Mine No. 1 at Mora, McComas 
P. O., Mercer County, W. Va., owned 
by the Thomas Coal Company, causing 
damage estimated at $75,000. There_is 
also 50 per cent loss to a line of Use 
and Occupancy insurance shown below: 
N. Y. Und...$30,000 Royal . + - $10,000 
Aetna ...... 22,500 Colonial .... 5,000 
Hartford ... 20,000 N.B.&M.... 2,500 
Springfield . 15,000 Ga. Home... 5,000 
ot See pee 10,000 Inc. Co, N. A. 5,000 
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F. R. BIGELOW, President 
R. N. MARTIN, Asst. Secy. 
L. B. 


55TH ANNUAL STATEMENT A. W. PERRY, Secretary 
A 


J. C. McCKOWN, Asst. Secy. 








GROSSMITH, 
Asst. Secy. 


December 31st, 1919 C. A. DOSDALL, Asst. Secy. 


A. E. KREBS, Auditor. 


St. Paul Fire and Marine Insurance Company 
ST. PAUL, MINN. 











ASSETS LIABILITIES 
ea {at rere hiro i wet . ner ore Reserve for Unearned Premiums ...... $ 7,565,432.23 
tocks, (at Market Value, Dec. 31st)... ; ; ‘ 
Real Estate (Home Office Bldg. $223,- VJupaes LONE > is pie os. .55 5s Foaess 1,410,520.83 
UR tarts a Se suan ise dalle ee te. 229,712.26 Reserve for Taxes.................... 1,140,000.00 
ecats on Gd ee ee eee 1,962,911.03 Res for Unpaid Bills. etc........... 72,500.00 
Cash and Bank Deposits............... 1,255,780.02 AAD Ge iia 2 ae : 
Se ee Se ee ee 1,588,760.54 Due cc 5,572.82 
Due from Re-insurance Co.’s Notes, etc. 85,355.53 Capital Stock (25. .:4 icudia. $1,000,000.00 
bere Sutevest 5. 655 os so eas 134,208.33 Net Surslts «.. ccc . 5,466,194.59 6,466,194.59 
$16,660,220.47 $16,660,220.47 
Bek: Pewcbiand By cette sin BE aia is sage 6 a hin ow OG 5 Soda vs MeO ROE $12,620,459.12 
Comparison with December 31, 1918 
Rineeite Wih UNO 55s 50d vcs eichloc see so hv aed todas ee i ek ae $ 2,737,346.24 
Emereunn in Vimmrinel FT wemaNNONS 55.6 oo 5 5 53. S526. 555 Roc Sds doe ees Sea wee a 810,414.77 
Increase in Surplus After Providing for Taxes 
(Based on Actual Market Values for Both Years)..................... 1,250,316.63 


Had the Insurance Departments Committee’s Valuations been used the Assets would be $17,118,685.13 and 


the net Surplus would be $5,924,659.25. 





























HE National Board of Fire Underwriters 
is throwing all its great influence in 
support of the Americanization Movement. 


This calls for the enthusiastic co-operation 
of the fire insurance interests to safeguard 
and extend those principles of government 
and of business which make us all proud of 
our citizenship in this great Nation. 


ALTNA INSURANCE COMPANY 


HARTFORD, CONNECTICUT 










f 
{ 
( 
‘ 

















January 29, 1920 


THE NATIONAL 





UNDERWRITER 





15 





FIRE NEWS OF THE STATES 














OHIO AND WEST VIRGINIA 














SERVICE MEN ARE HONORED 


Silver Cups Given to Ohio Field Men 
Who Went Out in Defense 
of the Flag 


COLUMBUS, O., Jan. 27.—Fourteen 
former service men from the ranks of 
the insurance men of the Columbus 
district were honor guests at the joint 
meeting of the Ohio Field Club and 
the Ohio Association of Fire Under- 
writers. During the war both organ- 
izations kept close track of their mem- 
bers who had gone out in defense of 
the flag and upon their return it was 
decided to give them some lasting 
token of the regard of their associates. 

At the meeting last week patriotism 
and goodfellowship were distinguish- 
ing features. Cyrus Woodbury, one of 
the best known and oldest fire under- 
writers, made the presentation speech, 
which was a literary gem, as well as 
the expression of the best wishes of all 
assembled. 

Those who were given silver cups 
were: C. T. Deatrick, Jr., Henry Clay 
Fire; H. E. Dugan, engineer with 
Archer & Meek, Columbus; -Howard 
A. Evans, Equitable Fire & Marine; 
Vincent L. Gallagher, New York, man- 
ager business development department, 
Continental; C. L. Corbet, Chicago, son 
of James C. Corbet, manager Northern 
Assurance; Robert J. Gray, Liverpool 
& London & Globe; W. L. Jones, Jr., 
Milwaukee, manager automobile de- 
partment Milwaukee Mechanics; E. F. 





Mosier, Westchester; Earl A. Spink, 
Firemens Fund; Hugh L. Sowards, 
Norwich Union; Wallace M. Coy, Cin- 
cinnati, Royal; C. G. Runkle, Scottish 
Union & National. 

The committee in charge of the cup 
presentation was R. Mauk, H. B. 
Matt, E. L. Green, H. H. Sharpe, Jr., 
and Fred W. Larkin of the Ohio Field 
Club, and Ward W. Webb and D. W. 
Crance of the Ohio Association of Fire 
Underwriters. 

At the business meeting of the Ohio 
Field Club held the same evening the 
following new members were elected: 
William G. White, Law Union & Rock 
and Safeguard; C. T. Deatrick, Jr., 
Henry Clay Fire; Frederick Larkin, 
Home; Frank J. Staufenbiel, Atlas; E. 
C. Beal, Central National. 


Sprinklers’ Record Good 


CINCINNATI, O., Jan. 27—Further in- 
formation concerning the saving of the 
Reinhart-Newton Company’s confection- 
ery plant, in the fire which destroyed the 
Newton spice mill makes even a better 
record for the automatic sprinklers than 
was first reported, although 16 heads 
opened, instead of seven, as. before 
stated. 

The wire glass windows held very 
well, considering the fierce heat that was 
beating directly against them, but 
sprinklers opened on three floors of the 
eandy factory. Captain Conway of the 
Salvage corps reached the scene soon 
after the sprinklered plant was attacked. 
He was urged to open more heads, to 
reinforce his cages of spray, but refused, 
and by thus conserving the water sup- 
ply, which was reinforced by 76 pounds 
pressure at the street connection, he 








kept all 16 heads running full force for 
two hours and 20 minutes, when he was 
able to turn off the water. If more heads 
had opened, or if he had opened more 
heads, the water supply from the tank 
would have been exhausted, and not only 
the building, but the stock as well, would 
have gone. 

Goods in the candy factory were 
valued at $115,000, mostly sugar, which 
burns fiercely, with an intense heat. 
Nothing could have stopped the sweep 
of the flames through the building, 

Notwithstanding the sprinklers were 
pouring 320 gallons of water a minute 
for 140 minutes, the water loss on this 
large and easily damaged stock will be 
less than $3,500. 


Leaves West Virginia Bureau 


CHARLESTON, W. VA., Jan. 27—F. R. 
Gacher, inspector of the Charleston 
branch of the West Virginia Inspection 
Bureau, is leaving the local branch office 
Feb. 1. Mr. Gacher is the old inspector 
in West Virginia in point of service. He 
is going with the Ohio Inspection Bu- 
reau, Cincinnati, where he will have 
charge of the improved risk department. 

The local office of the inspection bu- 
reau is experiencing considerable diffi- 
culty retaining efficient inspectors and 
raters due to the small salaries paid in 
comparison to other lines and to the 
high cost of living in this vicinity. 


Ross Leaves Western Mutual 


Cc. A, Ross, for many years secretary 
of the Western Mutual of Urbana, O., 
has resigned to enter the manufacturing 
business in Detroit, Mich. Judge E. E. 
Cheney, who has been connected with 
the company as a member of the board 
of directors and vice-president for sev- 
eral years, was elected president at the 
recent annual meeting, succeeding the 
late J. F. Brand. The assistant secre- 
tary, J. G. Wallace, who has been with 
the company for six years, is the active 
man in control at the home office and 
will, in all probability, succeed Mr. Ross 
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as secretary. Mr. Ross resigned last 
May, but decided to remain with the 
company until after the first of the year. 
The Western Mutual is one of the suc- 
cessful and progressive Ohio mutuals. 
The company has had a good year and 
now has a surplus of over $100,000. The 
company will continue to pursue the 
same underwriting policy that has been 
followed in the past. 


Akron Agency Moves 


The Akron Insurance Agency Com- 
pany, Akron, O., will move into its new 
offices on the mezzanine floor of the 
Ohio Savings & Trust Company build- 
ing, East Market and Goodyear avenue, 
Feb. 1. 

The growth of this office, which is not 
two years old, has been spectacular. 
Edward Meyer, a former Pittsburgh in- 
surance man, is manager and he now 
handles lines on many of the rubber 
plants of Akron. Th- entire Goodyear 


line is practically controlled by this 
office. 
Hout Moves to Columbus 
R. B. Hout of Ashland, O., special 


agent of the Ohio Farmers, will move to 
Columbus, Feb. 1, to take charge of the 
central field, having offices in the Ar- 
eade. He succeeds W. T. Eaton, who 
recently took charge of the Ohio farm 


| department of the North British. 


Chance for U. & O. Policies 


A field man who observed the effect of 
the recent accident in one of the sub- 
stations at Cleveland, which supplied 
light to a large section of the city and 
bower to some of the street railway 
lines, believes local agents can work up 
use and occupancy insurance with il- 
luminating and- power companies. Natu- 
rally an extra rate would be charged to 
cover the waiver of the electrical exemp- 
tion clause. The Cleveland accident, 
which resulted in serious fire loss to the 
substation, caused entire suspension of 











NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 
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KEYSTONE UNDERWRITERS 


DEPARTMENT OP 


The Globe Fire Insurance Co. The United American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - $ 900,000 Combined Net Surp! oi ie $ 733,329 
Combined Assets - - 3,179,134 | Combined Suspies ti a ) Policyholders 1,633, 329 


HENRY WACHTER, Manager . 


ene = Agents Wanted in 
ae 5 Ohio, Illinois 
Wisconsin.) 


218 Fourth Ave., PITTSBURGH, PA. 
PISH & SCHULKAMP 
General Agents for Wisconsin 
Madison ¢ Wisconsin 








9H. M. BARFIELD 


President 


H. S. — CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED!, 














PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 





Oe S087 Ctamecen 











AN ILLINOIS 
COMPANY 








The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 











GEO. A MOWRY 


Twin City Fire Ins. Co. 


President 
godt ravesnages MINNEAPOLIS 
ache acuing Capital $500,000 














The Wheeler, Kelly & Hagny Co. 
INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ALL LINES OF INSURANCE ENGINEERING DEPARTMENT 
HANDLED. IN CONNECTION. 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. 








2Capital Fire Insurance’ Company of California 
Agents wishing to represent a high class progressive company, apply te 
BIERCE & SAGE Co., Michigan State Agents 
id 219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented e 
Telephone, Cherry 5154 





Prompt Service 

















electric light for two days in the sec- 
tion it served. Other arrangements had 
to be made to supply the street railroad 
with power. The loss in profits during 
the suspension was something to con- 
template. 





Columbus Blue Goose Plans 


COLUMBUS, O., Jan. 27.—‘Big doings” 
are on tap for the session of Ohio Blue 
Goose, Tuesday, Feb. 3. E. A. Flickner, 
chairman of the social committee, prom- 
ises this will be the biggest and best 
initiation in the history of the Blue 
Goose. The initiation will take place 
at 2 p. m. at the Elks Club. At 6:30 p. m. 
an informal dinner dance will be held at 
Hotel Deshler, to which all fire insur- 
ance men, their ladies and friends have 
been invited. Hotel reservations must 
be in by Jan. 31, because of the other 
meetings. scheduled for Columbus at 
that time. 





Veteran Agent Will Wed 


CINCINNATI, O., Jan, 27—Announce- 
ment is made of the engagement of Ber- 
trand Rauh, of Frederick Rauh & Co., 
and Mrs. Hannah Lewin Selig of Cincin- 
nati. Mr. Rauh is the veteran bachelor 
of the underwriting fraternity in Hamil- 
ton county, and has been so thoroughly 
wedded to the insurance business that 
the announcement he is to be principal 
in a wedding took every one by surprise. 
The bride-to-be is a well known resi- 
dent of Avondale. The marrage will 
take place in March. 





Minister Mutual’s Figures 


The 7Tist annual statement of the 
Minster Mutual of Minster, O., shows 
assets $44,658, net cash surplus $26,250, 
and total resources $217,850. The com- 
pany is making steady progress and has 
done particularly well since Secretary 
Joseph C. Schmeider took hold. Until 
he assumed charge, the company was 





doing a purely local business, and no 
operates all over Ohio. The Minster 
Mutual was organized in 1849. 





Central Manufacturers’ Figures 


The annual statement of the Centra] 
Manufacturers Mutual of Van Wert, 0, 
shows cash assets $1,615,856, gain $391, 
482; premium reserve $723,687, net cash 
surplus $756,782, gain $174,621. It hag 
increased its dividend rate from 25 to 39 
percent. 





Ohio Notes 


The name of Kirkpatrick Brotherg 
agency at Cherry Fork has been changed 
to R. D. Kirkpatrick. 

The Wright Insurance Agency, Green. 
ville, O., has arranged the sale of itg 
business to Stentzel & Pendlum, 


The United American of Pittsburgh 
has been taken into the agency of Fred 
E. Hukill, Jr., & Son, Norwood, O. 


J. A. Roselius, West Alexandria, 0O,, 
has sold a half interest in his agency to 
John H. Ehler, Jr., and the firm will be 
Known as Roselius & Ehler. 

The Western Adjustment & Inspection 
Company has decided to open branch 
offices at Dayton and Akron, O., giving 
it seven offices in the state. 


S. A, Plummer & Co., of Lima, have 
sold their agency to A. J. Griffin and 
J. A. Jenkins, who will operate under 
the name of Griffin & Jenkins. 

The newly elected governing commit- 
tee of the Cincinnati Fire Underwriters 
Association has decided to defer the se- 
lection of a successor to Secretary An- 
kenbauer until the next regular meeting 
on Feb. 9. 

The Frank E. Kirkpatrick Company 
at Columbus has succeeded the Seeley 
agency, for more than half a century 
the representative of the Ohio Farmers, 
Frank E. Kirkpatrick, who has _ been 
with the Seeley agency for. several 
years, is manager of the new company. 
The office will be retained in the Arcade 
Building, Columbus. 














CENTRAL WESTERN STATES 














CARTER HEADS DETROIT BODY 





Re-elected President of Insurance Ex- 
change at Annual Meeting—Year’s 
Work Reviewed 





DETROIT, MICH., Jan. 27.—George 
W. Carter was re-elected as president 
of the Insurance Exchange of Detroit, 





GEORGE W. CARTER 


at the annual meeting of that organiza- 
tion. Charles L. Raymond was made 
vice-president for the ensuing year; 
Theodore J. Hennes, secretary, and 
W. Burl Schmidt, treasurer. The 
executive committee is composed of 
L. L. Hall, Leo K. Hennes and W. J. 
Reinecke. 

More than 50 members attended an 
elaborate banquet, which was followed 
by reports of officers and committees. 
President Carter reviewed the work 
accomplished during the year and 
voiced the sentiment of all the mem- 


bers that the exchange was entitled to 
congratulations for results obtained. 
The membership list now includes 
most of the prominent agencies and 
new applications are being received at 
every meeting. Mr. Carter made a 
special mention of the co-operation 
given in the Clean-Up campaign con- 
ducted in Detroit last spring. 

George Cleveland, manager of the 
Inspection Bureau, attended as a guest 
and favored the gathering with a talk 
full of interesting information regard- 
ing conditions in the city. 

7, A. Eldridge, dean of the insur- 
ance agents in Detroit, in a characteris- 
tic talk emphasized the necessity for all 
agents in the state to affiliate with the 
Michigan Association of Insurance 
Agents, of which he is president. 


ILLINOIS AGENTS WILL MEET 








Mid-Year Conference Been Decided 
on and Will Likely Be Held 
in Decatur 


The Illinois Association of Insurance 
Agents decided to hold a mid-winter 
meeting this year. The Decatur agents 
requested that they be allowed to be 
the hosts. Secretary S. E. Moisant has 
selected March 4 as the date and it is 
now up to the executive committee for 
vote. Mr. Moisant will visit Chicago 
next week to get convention speakers. 





Court Limits Leakage Liability 


In a case in which the Springfield 
Fire & Marine is defendant the Indiana 
trial court held the complaint insuffi- 
cient in a suit for damages on a policy 
protecting the complainant from loss by 
leakage of the tank or automatic sprin- 
kler, because while the policy covered 
collapse of the tank, it avoided liability 
for collapse of the building or injury 
caused by cyclone, windstorm or tornado. 
A windstorm took part of the roof from 
the building and damaged the sprinkler 
so-that the water was let free and caused 
loss. The Indiana appellate court orders 
a new trial on the ground that all doubts 
are to be construed in favor of the in- 








sured; that while the policy provides for 
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Assistant Examiner 

Wanted: Experienced Assistant Examiner for 
Chicago Western department, must have finished 
High School or its equivalent. Permanent po- 
sition with excellent prospects for promotion. 
Address 42-H, care The National Underwriter. 














WANTED —Cook county managership by 
two thoroughly experienced young men who 
have made real records in the Cook county field. 
Have had 15 and 20 years experience handling 
every branch of the business in office and field. 
Confidential. Address 41-G, care The Na- 


tional Underwriter. 


SPECIAL AGENT now em- 
ployed by old established Company, 
desires change of position, or position 
as State Agent. Preference Illinois 
Territory. Would consider any state in Western 
nion Territory. dress 20-L, care The 
National Underwriter. 














GENERAL AGENCY WANTED 
Wanted—General agency con- 
tract with good stock Fire 
Insurance Company by well es- 
tablished firm with twenty 
years’ experience. Address 38-D, 
care The National Underwriter. 








Would like to make connection 
with a local agency or a field 
position. Three years schedule 
rating and some local agency 
experience. Address 40-F, care 
The National Underwriter. 

















Wanted—In Cleveland, Ohio, a 
bookkeeper and general insur- 
ance clerk. State age, experi- 
ence and salary expected. Ad- 
dress 39-E, care The National 
Underwriter. 








Examiner Wanted—A prominent fire 
insurance company with office out of 
but near Chicago requires a competent 
daily report examiner—a very desirable 
opening. All inquiries treated confi- 
dentially. Address 37-C, care of The 
National Underwriter. 








Charles Brock, Jones & Co. 
SPECIAL FACILITIES 


SURPLUS LINES 
PROMPT SERVICE 


Insurance Exchange, Chicago 








Strictly Fireproof 
NEW HOTEL 











hes 
SSDS 
Eds 
Tras Chicago, Illinois 
Eth. 
Seay On Madison St., near La Salle 
nn One minute from the 
aes Insurance District 
The Patronage of In- 
surance Men is 
Solicited 
Laarence R. Adams, Sec’y and Mgr. 








Cincinnati Underwriters 


121 East $rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





-” COMBINED STATEMENT 


Capi $250,000.00 
Assets ° « « « 958,818.96 
Surplus to Policy Helders - 631,728.12 


F. A. ROTHIER, Prest. 
ADAM BENU:  Secy. 
F, C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 





“all direct loss or damage by the sprin- 
kler leakage, except as hereinafter pro- 
vided,” there must be some plain excep- 
tions to relieve the insurer from liability 
and holds that the policy does not spe- 
cifically provide against leakage by the 
sprinkler system caused by a windstorm 
and that there is no unequivocal lan- 
guage exempting the company in that 
emergency. 


E. F. Reilly Leaves Bureau 


MILWAUKEE, WIS., Jan. 27.—E. F. 
Reilly has resigned as rater for the Wis- 
consin Inspection Bureau, to accept a 
position as auditor of payrolls under 
compensation insurance, with the Mil- 
waukee local agency of Piepenbrink & 
Roehr. Mr. Reilly, a brother of the late 
J. R. Reilly, was formerly with the 
Foster Construction Company of Mil- 
waukee, specializing in the erection of 
mills, elevators and factory buildings, 
and is thoroughly familiar with build- 
ing construction. 


Green Bay Seeks Rerating 


GREEN BAY, WIS., Jan. 26—An im- 
portant conference of municipal officials 
and civic workers with representatives 
of fire protection agencies to improve the 
rating of the city of Green Bay, Wis., 
was held Jan. 20. Green Bay is now in 
the 3% class and seeks a 3 rating. It 
was stated that the fire protection sys- 
tem requires considerable improvement 
before a rerating can be made. J. R. 
Morrissey, of the Wisconsin Inspection 
Bureau, and Clarence Goldsmith of the 
National Board, who were present, 
agreed to submit recommendations to 
the common council. 


Fond du Lac Agencies Destroyed 


The A. G. Dana Agency, of Fond du 
Lac, Wis., which had offices in the 
O’Brien Building, was completely burned 
out last week when fire destroyed the 
entire building. The Dana Agency was 
one of the best equipped and most mod- 
ern local offices in Wisconsin. Mr. Dana 
immediately secured the vacant building 
across the street from his former loca- 
tion and within a few hours was again 
handling business in the regular way. 
It was necessary to wire all companies 
for a full set of supplies, because regis- 
ters and policies were all lost in the fire. 
Three other local agents at Fond du 
Lac suffered almost total losses of their 
office equipment in the fire, they being 
F. L. Shaw Agency, U. S. O’Connor and 
Fish & Hierl. 


_ Columbian National Meeting 
The Columbian National Fire of De- 
troit, Mich., held its annual meeting 
Jan. 26. Reports of the officers showed 
that during the past year the net pre- 
miums written amount to $833,000 with 
an increase of $111,000 over the prior 
year. The assets of the company are 
now $1,862,000. The income from invest- 
ments was $87,000 or an increase of 
$7,000 over the previous year. The loss 
ratio for the year was less than 46 per- 
cent and the amount of surplus is over 
$162,000 or an increase in surplus for 
the year of nearly $50,000. 
The stockholders by unanimous action 
voted to change the home office of the 
company from Detroit to Lansing, Mich., 
and authorized the board of directors to 
do a hail insurance business. The com- 
pany will purchase and equip a home 
office in Lansing during the early part 
of the year. 


Milwaukee Fire Insurance Club 
MILWAUKEE, WIS., Jan. 27. — At 
the regular meeting of the Fire Insur- 


ance Club of Milwaukee, held Jan. 
26, there was open discussion on the 
conditions of the policy contract, the 


finer points being elucidated. by Mana- 
ger H. L. Bogue of the Central Audit Of- 
fice, who was invited to take charge of 
the meeting, in the absence of William 
Ross Wilson, of the George H. Russell 
company, who was confined to his home 
by illness. The meeting was followed by 
a smoker. 


Report on Badger Tannery 


A report on the loss to the Badger 
State Tanning company at Sheboygan, 
Wis., has been issued by the Western 
Adjustment, showing that all of the 
structures in the plant are a total loss 
‘and if there is any salvage it is hidden 
beneath a mass of frozen debris. Ap- 
pearances indicate a total loss to in- 
surance. The fire started in the un- 
sprinklered portion known as the bark 
grinding room of the frame leach house, 
which has been used for storage pur- 


ance 


ment 


lished 
the fire business in 1863, 
organized a marine depart- 


The Fireman’s Fund Insur- 


Company was estab- 
and started in 


in 1867 and originated 


the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 








MILWAUKEE MECHANICS’ 


Incorporated 1852 


INSURANCE COMPANY 


Milwaukee, Wisconsin 








NOW IS THE TIME TO SOLICIT SPRINKLER LEAKAGE INSURANCE 











®A Reliable, Progressive Agency Company 


The COLUMBIAN NATIONAL’ 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS . ~ - - - 


- - $1,765,472.60 
SURPLUS TO POLICYHOLDERS ~ - - 


1,096, 744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 
Representatives solicited 








ANTHONY MATRE 
President 






HENRY REIS, M. D JOSEPH BERNING NAPOLEON PICARD 
Vice-President ice- President Secy-Treas. 
DIRECTORS 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


THOMAS E, GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER ONE MILLION 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


CHICAGO, 





























INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY 


FIRE, 
STRIKES—MARINE AND TORNADO INSURANCE 


Assets January 1, 1919, in U. S..... 2.6... ccc ccc cece e eee eccenees dan séaaes cone 4,693, 
Sergieds ten the U x 
Total 


OF TORONTO, CANADA: 
EXPLOSION, RIOTS, CIVIL COMMOTION AND 
580.53 


ANAM SIMRAN; 55... =< tains Se c's nd codes chutes ccc caahemeiae 1,733,616.33 
losses paid in United States from 1874 to 1918, inclusive, $45,098,883.86 
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UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


EVERARD STOKES 
UNITED STATES MANAGER 








Towa, Illinois, Wisconsin, Ohio and Indiana. It is 


‘JAMES W. BOLLINGER, Pres. 





* SECURITY x 


Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 
a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


E. E. SOENKE, Secy.~ 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
and SERVICE BUREAU 

Well’s Bldg., Quincy. GEORGE C. GILL, Mgr. 

ILL., WIS. IND. 


Cc. H. TAYLOR 
1885 Insurance Exchange, Chicago 
Phone Wabash 254 . 
ADJUSTER OF FIRE LOSSES 


*LLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. Cherry St., Galesburg, IL 


IOWA 











m. F. Arnold F. R. Hazlett . A. Bartlett 
Fire and Automobile Losses 
ILLINOIS INDIANA 


ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., Champaign, TI. 
Western Union or Long Dist. Phone (()ffice 147, 
Res. 458) facilitates prompt service 


RLLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
« we loss adjuster for the companies. Building Losses 
a specialty. 








B e C ILLINOIS—Northern and Centra 

en... LOOPeF, Insurance Adjustments 

Centra! Life Building OTTAWA, ILL. Phones 913K and 791 

Adjuster of FIRE AND WINDSTORM LOSSES for Companies 
85 years in insurance work 





IND. ILL. KY. 
H. N. ODELL 


110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Shectks Tcune 





SOUTHERNINDIANA KENTUCKY 
H. L. MAURY 


ADJUSTER OF LOSSES 
612 Columbia Bidg. Louisville, Ky 





Kansas Oklahoma Eastern Colorads 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 

Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 
NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 

MISSOURI 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. KANSAS CITY, MO 
Over 30 Years Experience 














KANSAS 
JOHN M. KINKEL  W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 





ES ADJUSTED 
HUTCHINSON - - - - 
NEBRASKA WESTERN IOWA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
W. H. Hatteroth, Attorney and Manager. 
Inspection reports. nvestigation and adjustment of 
all classes of claims. Cases handled in court neo- 
1418 First Nationel Bank Building, OMAHA 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50. O. C. 266) 

WISCONSIN AND MICHIGAN 
Fire Loss Adjustments Wisconsin and Northern Michigan 
Over 25 years’ experience. 
AVID L — SON 


D 
Room 1, Cook Block ihkosh, Wisconsia 
Local and Long Distance Telephone 7% 


essary. 











pose since the discontinuance of bark 
tanning. The fire department responded 
promptly, but found the entire roof of 
this building burning and they were un- 
able to check the flames, the result be- 
ing an almost immediate collapse of the 
engine room roof which put the as- 
sured’s pump out of commission and in 
less than 30 minutes the entire un- 
sprinklered section was a mass of flames. 
This caused the two gravity supply 
tanks to collapse and the flames then 
readily entered the solid brick sprin- 
klered section through a passage way 
and ordinary glass windows. The de- 
struction of the sprinklered sectien was 
completed within a remarkably short 
space of time. The hides in vats in 
Section 5 are not covered by insurance 
and the salvage in them will not benefit 
the policies. 


McAnally’s Accounts 


The accounts of F. T. McAnally of 
Kankakee, Ill., former state agent of 
the Continental, who has been guilty 
of padding losses, have practically all 
been adjusted. He appears to owe the 
Continental about $18,000 for balances 
and $4,000 for discrepancies in loss ad- 
justments. 





Mendota Agent Indicted 


Harold Yost, local agent at Mendota, 
Ill., has been indicted by the grand jury 
on charges of forgery in connection with 
the Louis Eckart estate. Four indict- 
ments were returned, one for each of 
four receipts claimed to have been forged 
by reason of which Yost is charged with 
procuring a sum somewhat in excess of 
$2,200. Yost was in charge with the 
agency operating in connection with the 
First National Bank at Mendota. 


Michigan Notes 


Losses of the Mason County (Mich.) 
Farmers’ Mutual Fire Insurance Com- 
pany for 1919 were comparatively small, 
according to reports submitted at the 
annual meeting. A committee was 
named to take up the matter of rebating 
assessments to rodded members, so as to 
include contents. 

Reports submitted at the annual meet- 
ing of the Farmers’ Mutual of Allegan 
and Ottawa counties, Mich., showed the 





INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 
Assets $624,780 Net Surplus $161,268 
WM. F. STIFEL, Pres. 
F. RIESTER, O. E. STRAUCH, 
cy. Asst. Secy. 
WM. V. FISCHER, Supt. of Agencies 
E. A. KEELER 
714 Hi rome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department — 
Insurance Exchange Bldg., Chicago, Il1. 














Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 


QUINCY, ILL. 








INSURANCE ON FARM PROPERTY 


Why not have sufficient pride in a home Company to want to see it succeed ? 





Agents wanted in Illinois 























FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 


| When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, lowa 








eaten mane 


—= 


$20,601, 


L. C. Stocking, well known insurance 
man of Traverse City, Mich., has been 
elected president of the Traverse City 
Chamber of Commerce. Mr. Stocking 
was leader in the Liberty Loan and Red 
Cross drives in Traverse City. 


At the annual meeting of the Mich- 
igan Mutual Tornado, Cyclone & Wind- 
storm, held at Hastings, Mich., the re- 
port of Secretary M. F, Andrus showed 
67,682 policies in force at the close of 
1919, representing $178,000,000 of as- 
sessible capital. The year showed the 
biggest growth in the history of the 
hey oe the net increase being $19,- 





Illinois Notes 
The E. E. Howard Agency at Joliet, 


Ill., has been changed to Howard & Cor. 
rigan, 


The Clegg Insurance Agency has suc- 
ceeded E. O. Spink in the local business 
at Chandlerville, Ill. 


Fred A, Luther has succeeded to the 
local agency of R. A. Jennings of Piper 
City, Tl. 


The local agency conducted by Annie 
T. Pettett at Chillicothe, Ill, has been 
transferred to C. H. Carroll. 


Knute A. Olson succéeds Wm. F. Smith 
a local agent at Capron, Il. 


F. M. & W. H. Allenbaugh have taken 
over the local agency of L. F. Aldrich 
of Greenup, Ill. 


The local agency of Comly Brothers at 
Oblong, Ill., has been transferred to Vic- 
tor L. Mitchell. 


The LaBounta Insurance Agency suc- 
ceeds that of Lloyd Lindquist at Galva, 
Il. 


F. W. Meents has transferred his 
agency at Clifton, Ill., to D. Meents. 


Edward M. Heiliger, one of the chief 
examiners in the western department of 
ike Security of New Haven at Rockford, 
died of pneumonia last week. 

George W, Alshuler, local agent at 
Aurora, Ill, has taken in Nicholas 
Schiltz as a member of the firm, and 
will be known hereafter as George W. 
Alshuler & Co. 


Wisconsin Notes 


Evansville, Wis., will make important 
extensions of the municipal water main 
system during the spring and summer. 

The O. C, Peterson Insurance Agency 
has purchased the agency of W. M. Ward 
at Soldiers Grove, Wis. 

G. H. Guenther has purchased the in- 
terests of J. H. Bruns in the Hoppe In- 
surance Agency at Sheboygan Falls, Wis. 

The J. P. Goebel Agency at Fond du 
Lac, Wis., has moved to new and larger 
quarters on the second floor of the 
Haentze building. 

Kenosha, Wis., is asked in the annual 
report of Fire Chief John J. Schwartz 
to purchase a new motor truck for the 
west side station to supplement the 
present combination truck, in order to 
provide more adequate protection for 
the industrial district. The recommen- 
dation also embraces a new building for 
the west side to accommodate the in- 
creased equipment. The fire loss-~ for 
1919 at Kenosha is reported at $17,867.32, 
which is the lowest in several years. 

The Bay View Housewives League, a 
women’s organization in the southeast- 
ern section of Milwaukee, has appointed 
a committee to wait on the municipal 
water department to determine why fire 
hydrants were not protected as usual 
this year. The request arises out of 
the destruction of a duplex house on 
Superior street last week with a total 
loss, attributed to the fact that all 
hydrants in the vicinity were frozen up 
and the firemen stood helpless while the 
tuilding was totally destroyed. At a fire 
yn Wilson street a short time before, 
firemen were delayed an hour in getting 
a water supply. 


Indiana Notes 


The annual meeting of the Merchants 
& Manufacturers Insurance Bureau, In- 
dianapolis, will be held Feb. 3. Richard 
Lieber is president. 

The Union City Volunteer Firemen’s 
Association, Union City, Ind., after forty 
years’ existence for two companies, has 
peen dissolved, following the motoriza- 
tion of the department, 


An ordinance is to be introduced in 
the city council of Anderson, Ind., pro- 
viding a new building code and regulat- 
ing the handling of explosives. The 
ordinance will require the removal of 
shingle roofs in Anderson in eleven years 
and no permits in the meantime will be 
granted for new shingle roofs. 


The twenty-fourth annual report of 
the Brethren Tri-County Mutual Pro- 
tective Association, which held its an- 
nual meeting at Richmond, Ind., showed 
that the 5,500 policyholders have $4,- 














590,000 of fire insurance on property 









total amount paid in losses in 1919 wag ; 





















29, 1929 


——=—= 


19 was 


8 suc. 
iSinesg 


to the 
Piper 


Annie 
been 


Smith 


taken 
idrich 


ars at 
) Vie- 


suc- 
ralva, 


his 
. 
chief 
nt of 
ford, 


t at 
1olas 

and 
> W. 


tant 
nain 













January 29, 1920 


THE NATIONAL UNDERWRITER 





19 








The association 
Losses last 
Peter Flint, 


valued at $13,000,000. 
operates in three counties. 
year amounted to $21,500. 
Connersville, is president. 
A loss of $60,000 in a fire in the busi- 
ness district of Milroy, Ind., Jan. 21, 
will probably result in adequate fire pro- 
tection, following the incorporation of + 


the community as a town. The principal 
loss was the Knights of Pythias build- 
ing, which housed a bank and a general 
store. The lodge will ask some assur- 
ance of fire protection before rebuilding. 
Surrounding towns gave valuable assist- 
ance in fighting the fire and preventing 
its spread. 








IN THE MISSOURI VALLEY 














MISSOURI AGENTS’ MEETING 


Spirit of Co-operation is Evident at 
Mid-Season Session Held in 
Kansas City 


KANSAS CITY, MO., Jan. 27—The 
Missouri Association of Insurance 
Agents had an attendance of 75 at its 
midseason session here. The hard 
work of the convention, which dug into 


the vital problems of the local agent, 
continued throughout the day with 
only a short intermission for luncheon, 


until after 6 o’clock. 

A further pleasant feature was the 
co-operative spirit in evidence between 
the local agents and the state agents. 


The association adopted resolutions in- 
dicating its purpose to work with the 
field men in fire prevention and- in 
helping the companies in the improve- 
ment of conditions in the business. The 
state agents, who had met the previous 
day, sent assurances of their support 
and a member, Earl Thomas, to express 
their desire to assist. 

Cliff Jones, president of the state as- 
sociation, presided at the sessions. 
motor theft prevention committee was 
appointed, which will study the sub- 
ject, and try to figure out something 
to be done to check thefts. A legisla- 
tive committee was also appointed, 
W. T. Jameson of Fulton, being chair- 
man, the other members being George 
D. Markham, of St. Louis, and Leslie 
E. Gray, of Kansas City. The Kansas 
City local agents entertained the visi- 
tors at a banquet and theater party. 


New Laws in Kansas 


TOPEKA, KAN., Jan, 27.—A bill went 
through the special session of the Kan- 
sas legislature after midnight the last 
night of the session which gives to the 
state superintendent of insurance “the 
same control over companies writing 
hail; windstorm or tornado insurance 
that he now has over fire insurance 
companies.” It was passed in the lower 
house as a personal favor to the author 
of the bill, Representative Dudley, with 
the idea that the senate would kill the 
measure. It was sent on through the 
upper house without discussion. 

Another measure enacted into law ex- 
tends to mutual companies writing fire 
and tornado lines the power to insure 
buildings against hail and wind damage. 

The legislature looked with suspicion 
on all measures sponsored by Superin- 
tendent Travis. The house killed a bill 
allowing Travis six more employes; 
killed the measure requiring insurance 
companies to answer all queries from 
the state superintendent within 20 days 
or be subject to ouster from the state; 
and half a dozen bills bringing all lines 
of insurance, including mutuals and fra- 
ternals, under the same regulatory pow- 
ers now held by the state superintendent 
over fire insurance companies. 


Chas. Fitzpatrick’s New Work 


Chas. Fitzpatrick has been appointed 
executive special agent for the Hedwall- 
Sundberg Company, general agents and 


managers of Minneapolis, with head- 
quarters at 2928 North 24th street, 
Omaha, Neb. Mr. Fitzpatrick has been 


Nebraska special agent for the Hartford 
for the past five years and is well known 
among the field men and local agents. 
in this position he will have supervision 
over the business of the Hedwall-Sund- 
berg Company in Nebraska, which in- 
cludes the Svea for fire and tornado, the 
Westchester, Providence Washington and 
the Automobile for hail. The Hudson 
also will be entered in Nebraska this 
year for fire and hail, and both lines will 
be handled by the Hedwall-Sundberg 
Company. 


FIELD WILL BE EXTENDED 


Reynolds-Morrison-Rathburn Company 
at Fremont, Neb., Will Operate 
in More States 


T he Reynolds-Morrison-Rathburn 
Co. of Fremont, Neb., which has con- 
ducted a general agency for Nebraska 
and Kansas in addition to its local 
agency at Fremont, has received ap- 
pointment as state and general agents 
for writing fire, tornado and hail in- 
surance in addition to the miscellane- 
ous lines in the states of Nebraska, 
South Dakota, Iowa, Kansas, Colo- 
rado and Wyoming for the Globe & 
Rutgers and the Camden Fire. 
The operations of Reynolds-Morri- 
son-Rathburn Co. in Kansas and Ne- 
braska have been carried on from its 
general office at Fremont, but because 
of the additional territory acquired a 
separate office has been opened in the 
Brandeis Theatre building, Omaha, and 
the business in Iowa, Kansas, South 
Dakota, Colorado and Wyoming will 
be reported to Omaha and the Ne- 
braska business for the Globe & Rut- 
gers, Minneapolis Fire & Marine and 
the hail business of the Rochester De- 
partment of the Great American will 
continue to be reported to Fremont. 
Both the Omaha and the Fremont of- 
fices will be supervised personally by 
the present members of the firm. John 
K. Morrison, vice-president of Reynolds- 
Morrison-Rathburn Co., will in all likeli- 
hood move his family to Omaha. Wilson 
B. Reynolds, M. C, Rathburn, Arthur 
Baldwin, Frank Heckes and Harry G. 
Young, comprising the remaining mem- 
bers of the firm, will retain Fremont as 
their residence. C. J. Reynolds, who 
recently acquired an interest in the com- 
pany, will be associated with the Fre- 
mont office. 
The Reynolds-Morrison-Rathburn Co. 
has purchased the state agency business 
of the Globe & Rutgers in Iowa from 
the Ed. G. Doerfler Co. of Cedar Rapids 
and has likewise purchased the Globe & 
Rutgers state agency business in Colo- 
rado from the Higgins Agency Co., form- 
erly the W. H. Stewart Agency Co. of 
Denver. 
M. E. Hutson, formerly with the Doer- 
fler agency of Cedar Rapids, will act in 
the capacity of special agent for Rey- 
nolds-Morrison-Rathburn Co., in the 
Towa field. William Eckerson, now of 
Ravenna, Nebr., and more recently a 
commissioned officer in the army, has 
been added to the field force in Ne- 
braska. 
There are at the present time over 
1,000 agents reporting under Reynolds- 
Morrison-Rathburn Co. and with the 
further development in all of the states 
—especially Kansas, South Dakota and 
Wyoming, where neither the Globe & 
Rutgers nor the Camden has been writ- 
ing—the agency plant will be extended 
considerably. The Camden will write 
hail insurance only through Reynolds- 
Morrison-Rathburn Co. in Colorado. 


Liberty Fire’s Record 
OMAHA, NEB., Jan, 28.— The first 
annual meeting of the stockholders of 
the Liberty Fire was held last week. 
The company’s report for the first six 
months of business showed a premium 
income of $158,929.33 and losses paid 
amounting to $44,967.35. A 10 per cent 
dividend to policyholders was voted on 
the policies expiring in 1920, and also a 
dividend of 3.16 per cent to the capital 
stockholders. 


Insurance Federation of Missouri 
ST. LOUIS, MO., Jan, 27--W. M. Byrne 
of Lawton-Byrne-Bruner, Pierce build- 
ing, St. Louis, has been reelected presi- 
dent of the Insurance Federation of 
Missouri. George L. Dyer was elected 
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GEORGE E. FEENEY, President 
@ EDWARD T. LYONS, Secretary-Treasurer 
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A. M. WAGNER, Supt. of Agencies 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


pe er ee tee $529,005.00 
Surplus to Policyholders . 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Piseastion of Policyholde-s and Creditors 


- Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesotz. 


¢ 








North American Fire Ins. Co. 


O. G. CHESLEY, General Agent 


404 Crocker Bldg. Des Moines, Ia. 
Excellent Opportunities Offered to 


HAIL writing agents in Iowa, Minnesota, 
S. Dakota and Kansas. Losses adjusted 
promptly by our own adjusters with the 
assistance of local agents and not by 








Speiaiins an adjustment bureau. 
Insurance Write for agency and enclose this advertisement. 








FIRE INS. 
COMPANY 


Assets, $537,135.06. 


GUARDIAN 


SALT LAKE CITY, UTAH 
Policyholders’ Surplus, $392,195.22. 
GENERAL REPRESENTATIVES 
STARKWEATHER & SHEPLEY 
RICKER’ 


Capital, $200,000.00. 


THE AGENCY COMPANY...... Salt Lake City, Los Angeles and San Francisco 


General Agents for the United States 
FOR AGENCY REPRESENTATION, ADDRESS ANY OF THE ABOVE, OR 


E. C. KOSMAK 


Secretary 











Madison Insurance Company 


Established 1831. Charter Perpetual 
CASH CAPITAL, $100,000 NET SURPLUS, $91,137.21 


A staunch, desirable Indiana company writing fire and 
marine covers, and specializing in excess lines and 
marine insurance. 


A HIGH STANDARD OF SERVICE ALWAYS 
Fidelity Trust Building, Indianapolis, Ind. 


H. H. WOODSMALL, President 








first vice-president, Charles H. Ridge- 
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WOLFLE, STEFFELIN & COMPANY 


WONDERFUL SERVICE 


823 THE ROCKERY -- ADAMS & LASALLE STS. -- CHICAGO 


RESIDENT MANAGERS 


THE FRANKLIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 
conservative Life Insurance Company, operating ove 34 years 


WE RECOMMEND THE FRANKLIN LIFE 














atjotal Viberty 
Insurance Gompany 
of America. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 
Capital . : $1,000,000.00 





Asets  - . - $9,609,646.00 NetSurplus - - $2,395,417.89 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders  -  3,395,417.89 
* HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 
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EST. 1880 






~ 
“A Staunch and Reliable American Company” 


D.M. ERR R., President 
E. J. BOOTH, Vice-President 


F. A. SCHULTE 
Treasurer 
H.E. EVERETT 
Secretary 

_ £E.P.WEBB 
i Asst. Secretary 


‘IheuRance: © 
“38 Years of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 

















Assets, $1,950,400.05 Surplus to Policyholders, $829,562.45 Losses paid over $9,414,889.24 
\ WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 
A R IZO N A CENTRAL DEPARTMENT 
ALLE ~ 
FIRE INSURANCE COMPANY - 
r= ates crarecna «LLINOIS—OHIO—INDIANA 
See WISCONSIN — MICHIGAN 
CAPITAL 
$200,000.00 pec thakone 
EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT. AND CHICAGO 
NERAL MANAGER 














STRENGTH 


the fire waste. 
an even 
sources of over $1,000,000. 
other strong mutual Insurance 
companies. 


MARTIN, Pres. 
DENT, Vice-Pres. 


F. J. 
H.,K. D. 
M.D.L. RHODES, See’y. 


More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 

their own property and to combat 


To date they have -eceived over $3,000,000 in losses paid, and 
larger amount in dividends and savings, while the Company has re- 
Associated with the Northwestern Mutual are 20 


Northwestern Mutual 


Fire Association 
Main Offices: Central Building, Seattle 








FORT WORTH 


Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 


TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








P. J. SHAW 
President 


The Union Mutua! Fire Insurance Assn. 


of Emmetsburg, Iowa 
INCORPORATED 1897 


GEO. H. BAKER 
Secretary 











Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary 


Indianapolis 








MID-WES 


Wichita, Kansas. 


THE AUTO OWNER WANTS fTitst's one reason we write it the way we do. 
THE AGENT WANTS THE SAME KIND 


Tiat’s another reason 
MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 


33 J. B. HENDERSON, Secretary 











CAPITAL, 


110 FORT STREET, 





$259,150 
SURPLUS TO POLICYHOLDERS, 


THE INTER-STATE FIRE INSURANCE CO. 


ASSETS, $616,934.38 
$317,696.71 


WEST, DETROIT, MICHIGAN 


way of Kansas City, second vice-presi- 
dent; Lewis S. Stubbs of St. Joseph, third 
vice-president; W. T. Grant, Kansas City, 
fourth vice-president, and J. W. Rodger, 
St. Louis, secretary. 

The following were elected members 
of the executive committee: W. D. Hem- 
enway, St. Louis; Frank Mead, St. Louis; 
J. A. O'Halloran, St. Louis; B. L. Bon- 
foey, Kirksville; E. M. Robinson, Poplar 
Bluff; Thomas Lonergan, Kansas City; 
and Joseph J, McGee, Kansas City. 


St. Louis Fire Underwriters 


ST. LOUIS, MO., Jan. 27—At the an- 
nual meeting of the Fire Underwriters’ 
Association of St. Louis Carl S. Lawton 
of Lawton-Byrne-Bruner was elected 
president to succeed Charles L, Crane. 
George H. Capen was elected vice- 
president, C. J. Kehoe, secretary, and 
Orron D. Evans, treasurer. Charles L. 
Crane, W. D. Hemenway, J. R. Goodall, 
F. E. Fowler, Jr., Samuel G. Kennedy, 
F. Churchill Wittemore, A. C. Carr and 
Emil Weinzettel were elected members 
of the executive committee. 


Protest Nebraska Hail Delays 


OMAHA, NEB., Jan, 28.—Delay in the 
payment of state hail insurance ciaims 
in Nebraska has caused many complaints 
trom farmers, who have written the de- 
partment to inquire the reason for with- 
holding these payments. Secretary J. E. 
Hart of the department of trade and 
commerce says the delay is due to the 
slowness with which the premiums are 
being collected. He, however, has an- 
nounced that half of the claims will be 
paid as soon as an aggregation of half 
of the premiums are received from the 
various county treasurers. It was the 
original plan of the department to hold 
up all claims until the full $700,000 in 
premiums signed up for the year were 
paid in the form of personal taxes. The 
state treasurer reports that there is now 
on hand $235,000 in premiums, with pros- 
pects of bringing this figure up to $350,- 
000 by Feb. 10. Losses for the season, 
which have already been adjusted and 
warrants drawn for them, total $680,000. 


Cedar Rapids Leads in Losses 


DES MOINES, IA., Jan. 28.—Cedar 
Rapids was high in Iowa fire losses in 
1919 so the annual report of State Fire 
Marshal Tracy shows. The unenviable 
position was acquired through the $2,- 
542,177 fire which destroyed the Douglass 
starch works. Sioux City is next in the 
roll with a total loss of $562,126. Then 
comes Dubuque with $344,563 and Des 
Moines with $285,758. Fort Madison gets 
into the high ones with $148,608. Des 
Moines leads the state in number of 
fires with 473. Sioux City is second with 
294 and Davenport third with 207. Total 
loss for the year was $4,447,388, an in- 
crease over the year preceding of $2,- 
469,576. 


Columbia Underwriters’ Meeting 


OMAHA, NEB., Jan. 28.—The Columbia 
Fire Underwriters Agency which held its 
annual meeting here last week reports a 
most successful year. Its business has 
grown from a very small beginning to a 
point where it is now recognized as one 
of the big factors in the insurance busi- 
ness in the Missouri Valley states. 


Nebraska Firemen’s Convention 


OMAHA, NEB., Jan. 28.—More than 600 
delegates from all parts of Nebraska at- 
tended the annual convention of the Ne- 
braska Volunteer Firemen’s Association 
at Scottsbluff last week. Robert Lewis 
of Humphrey, who was ill at his home, 
was unanimously elected president for 
then ensuing year. Other officers elected 
were C. R. Frasier, Gothenburg, first 
vice-president; John Martin, Fremont, 
second vice-president; E. A. Miller, 
Kearney, re-elected secretary for the 
twenty-first term; F. B. Tobin, Sidney, 
re-elected treasurer for the fourth term, 
and the Rev. Walter C. Rundin, Mitchell, 
re-elected chaplain for the fourth term. 
The board of control will consist of Jake 
Goehring, Seward; Harry Ayres, Mitchell; 
Bert Galley, Columbus; Charlie Hartford, 
Norfolk, and W. H. Tillery, Lexington. 

Past President Mike Bauer of Ne- 
braska City, talking along fire preven- 
tion lines, urged that only experienced 
volunteer firemen be appointed to state 
positions for the enforcement of the laws 
and regulations pertaining to fire pre- 
vention and inspection. 





City Needs Alarm System 
KANSAS CITY, MO., Jan, 28—An ac- 














tive effort is being made by Kansas City 
| Chamber of Commerce to have the city 









install a modern fire alarm telegraph — 
system. Emphasis is being laid on the 
fact that Kansas City is the only city 
of its population class that is without 
such a system and is one of only two 
or three cities in the country of more 
than 25,000 population that still depends 
on the telephone for turning in fire 
alarms. The reports on the situation 
issued by the chamber of commerce state 
that in the business wholesale or manu. 
facturing sections of the city if a fire 
should start at night entire buildings 
might burn before one could find a tele- 
phone to call the department. Even when 
a phone is found it can scarcely be de- 
pended upon for rapid and efficient sery. 
ice to equal that of the fire alarm sys- 
tem. An illustration is made of the fire 
which destroyed the Ransom Coal & 
Grain Company’s elevators a few months 
at a loss of about $100,000. It is claimed 
by the chamber of commerce that the 
watchman lost more than 10 minutes in 
trying to call the fire department on the 
telephone and that the fire insurance 
companies interested in the case have 
stated that if there had been an ade- 
quate fire alarm system in operation, the 
loss need not have exceeded $300. It is 
pointed out that prevention of two or 
three fires such as this would pay the 
cost of the system’s installation. 





Object to Valuation Clause 


Objection has been made to the fol- 
lowing clause attached, by Wichita, Kan, 
agents to policies covering for the Okla- 
homa Serum Company in buildings lo- 
cated in Sedgwick county, Kan.: 

“It is understood and agreed that in 
the event of loss hereunder, the measure 
of value shall be the wholesale cash 
price on the day preceding date of fire, 
and the amount of said loss shall be de- 
termined and adjusted in accordance 
therewith, except when said merchan- 
dise shall have been contracted for and 
is being held for shipment, then in this 
event the loss shall be determined by 
the contract price of said merchandise.” 


Agency Name Changed 


The firm name of Schweitzgebel, Ely 
& Mann, of Kansas City, Mo., has been 
changed to Ely & Mann. This is one of 
the most prominent local agencies in 
Kansas City. L. B. Ely and W. S. Mann 
have purchased the interest of J. D. 
Schweitzgebel. 


Marquis Opens Own Office 


W. B. Marquis, an adjuster formerly 
connected with the Insurance Adjust- 
ment Company of Kansas City, Mo., now 
is in business for himself at Kansas 
City as an independent adjuster with of- 
fices at 1507 Waldheim Building. 


Iowa Notes 


Ross P. Brown of Brown & Walcott, 
Sioux City, Ia., has gone to California 
with Mrs. Brown for a sojourn of sev- 
eral weeks. 


A, A. Ellerd of Sioux City was in Chi- 
cago returning from a visit to the home 
offices in Hartford of the Aetna com- 
panies for which he is a general agent. 

Boyd Nestlerode of the Grandy agency, 
Sioux City, Ia. spent a few days in 
Chicago last week—long enough to get 
authorizations on several big Sioux City 
lines totaling more than $1,500,000. 

F. C. Taylor who formerly lived in 
Sioux City, but who has been in the 
grain business in Minneapolis, has ac- 
cepted a position with the insurance 
agency of Peters, Guiney, McNeil & 
Powell, Sioux City. 

M. C. Moore, assistant superintendent 
of the automobile department of the 
Niagara Fire, was in Sioux City from 
New York recently for a short visit with 
his brother, R. R. Moore, of the liability 
department of the American Bonding & 
Casualty. 


Missouri Notes 


Neal Williams was appointed chief of 
the Poplar Bluff, Mo., fire department, 
Williams succeeds J. L. Dangley, who re- 
signed several weeks ago. Langley had 
been fire chief for 25. years. 

It is probable that the dinner party of 
the Missouri-Kansas Pond of the Blue 
Goose which was scheduled to take 
place at Kansas City last December, but 
called off on account of the coal short- 
age, will take place in April in connec- 
tion with the annual meeting. 


- Nebraska Notes 


Charles R. Street, second vice-pres- 


ident and secretary of the Fidelity- 
Phenix, spent Jan. 22 in Omaha as the 
guest of Francis M. Pond, state agent 
for Nebraska. 


Frances McEnery, alleged leader of a 
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The THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 


NATIONAL 










MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











CELINA, OHIO  December31, 1918, we had over 19,000 Policy HolderesNine 
Million. Theft and Eleven Million Fire Insurance in force. 


Live Agents Wanted in Ohio and Indiana 


E. J. BROOKHART, 
Secretary 








The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 
Ohio is 

THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 


























W.C. BUCHANAN, Pres. S. R. NUGEN, Sec’y. 


The State Mutual Fire Association 


(Established 1900) 
HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 


SIOUX FALLS, 5S. D. 


A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 


FIRE 
INSURANCE AT 
ACTUAL COST 


C. A. BERRY, Viee-Pres. 


ROT NUGEN, Treas. 





First Class Basiness Solicited 
Residence Property a Specialty 


J. R. JONES, Secretary and Manager 





HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
AtActual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Smal! Town Auto Owners 


The Liberty Mutual Insurance Company 


DAYTON, OHIO 








THE BUCKEYE UNION INSURANCE CO. 


Lima, Ohio 


Elmer D. Webb, Pres. 





Ira E. Wagner, Sec. 








Ohio’s Youngest Company Specializing on Automobiles 





The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 


WRITE 
TODAY 


LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. co. 
805-6 Pioneer Bldg., St. Paul, Minn. 














The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 











HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not aie TOTAL ASSETS - --:--:-: ° $2,486,445.48 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS >, ©. CUMMINS, President | BUSINESS CONFINED TO OHIO —R. SMITH, Secretary 
rea NSS: te i = 


>Richland Mutual Insurance Company 


MANSFIELD, OHIO 
Incorporated 1850 














E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = 38,918.528.00 
Total Assets 472,284.09 





An Agency Company 





General Fire Department Automobile Fire and Theft Department 
A COMPANY 45 YEARS OLD 


THE MERCHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO, 
OF MANSFIELD, OHIO 


NET CASH SURPLUS OVER $100,000 


DIVIDENDS TO POLICYHOLDERS AUTOMOBILE INSURANCE AT COST 


We have considerable territory open in Ohio and can make 
you an attractive agency proposition. Write for particulars 
S. N. FORD, President G. W. DeYARMON,. Secretary 








Farmers Alliance 
Insurance Company 


of Kansas 
McPHERSON, KANS. Organized 1887 
Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 
WANTED-—First class Adjuster, also 


Assistant Manager. Agents wanted in 
unoccupied territory. 
1.F TALBOTT, Pres. C.F.MINGENBACK, Secy 








LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting 
lost policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. { Designed by Carey 


KNOX MUTUAL INSURANCE CO. | 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 


Business Confined to Ohio 
H. S. JENNINGS, Secretary 
one 








B. M. ALLEN, President 








& Zimmerman, local agents at Ci 
Ohio. Thousands have been used. 
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Nearly Fifty Years of success under same managemen} 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 


Losses Paid Since Organization, $1,252,848.24 
J. R. VERNON, President 


Dayton Mutual Fire 


DAYTON 
Insurance Co., ouo 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 


a 








J. AMBLER, Secretary 
eee 











OHIO’S OLDEST—43 Years in Business 


LUMBERMENS MUTUAL CASUALT 
Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutu 


Cc. A. L. PURMORT, Secretary 


Central Manufacturers’ Building 
VAN WERT, OHIO 


| CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


OHIO’S STRONGEST—by Any Measurement 


OHIO’S LARGEST—Cash Assets $1,500,000.00 
AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 


For Representation Address 


Y COMPANY 
al writing automobile liability insurance in Ohio. 
JAMES S. KEMPER, Manager 


11 South La Salle Street 
CHICAGO, ILLINOIS 
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lowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 








JOHN L. BLEAKLY, President 
FRANK L. MINER, Vice-President 


C. M. SPENCER, Seerctary 
C S. VANCE, Second Vice-President 


FRANK P, FLYNN, Treasurer 
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F. R. Ormsby, Pees. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Surplus to Policyholders $403,670 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 











STATES OF | 


308-310 WALNUT ST.» PHILADELPHIA, a 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN , Vice-Pres, 
H. W. STEPHENSON, Vice-Pres, 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM'L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 


TOTAL ASSETS SURPLUS bigs passer. HOLDERS 


$4.737,532.76 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT USE AND caambeney 
_ INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 
















NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


January ist, 1919 


Total Assets, $1,438,400 Capital, $400,000 
Net Surplus, $146,837 


OFFICERS 
ee I i Sy Salad Cea cupewaewe ss <<naicw ss weenie se President 
JOHN F. GRIFFIN ECE Sens Cbkinbseuceee ees S Vice-President and Manager 
E. C. Ee ee Pg Re: Oe AR ee ROME rs Pate e ee Vice-President 
SR REINER D5. a Seiginc <ccievn sins ve ens cieuehiecss as ei dar ceed . . Vice-President 


eh, MUNI io gic oiev da aavap sus - dscns ce aewen eee ne ip me om Assistant Secretary 














AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 

















CLEMONS, KNIGHT, MENARD CO., INC. 
AGENTS GENERAL INSURANCE AGENTS 
Secingficld Fire & Marine Ins. 725-726-727 Farwell Bldg., Royal Insurance Co., Ltd., 
of Massachusetts DETROIT, MICH. ested 
Tokio Marine and Fire Ins. Co. R. M. CRITCHELL Travelers Insurance Co. of 
py oer of eet Age oe Fidelity -Phenix Pin I 
Maryland ity Co. Seth era he ee —- ny a ae 





band of automobile thieves which baf- 
fied the authorities of several New Jer- 
sey cities for more than a year, was 
arrested in Omaha last week and has 
been taken back to Hoboken to. face 
charges of wholesale auto thefts. 


Fire, thought to have started by a 
burglar’s dropping a match in a clothes 
closet, destroyed the $7,000 home of H. 
F. Cook in Omaha Jan. 21. The family 
was absent at the time. Firemen found 
the front door broken in and loot scat- 
tered about the premises. Cver $300 
worth of valuables were missing. The 
loss was partly covered. 


George H. Bell of Chicago, manager of 
the Western department of the National 
of Hartford, attended the stockholders’ 
meeting of the Columbia Fire Under- 
writers and the German Fire Under- 
writers in Omaha Jan. 21. He expressed 
himself as most favorably impressed 
with the improved appearance of the 
city within the past few years. 








NORTHWESTERN STATES 




















ZUMBROTA’S OBJECT LESSON 





Fire Marshal Nettleton Points Out 
Dangers of Defects in Local 
Water Systems 





ST. PAUL, MINN., Jan. 27.—Fire 
Marshal Nettleton considers that small 
municipalities throughout the state 
have an excellent object lesson in the 
disastrous fire which recently reduced 
to ashes half a block of the business 
section of Zumbrota. More than $80,- 
000 worth of valuable business prop- 
erty went up in smoke because of a 
defective water system. 

The fire, which started from a leak- 
ing gasoline burner under a coffee urn 
in a restaurant, could undoubtedly have 
been extinguished with little loss had 
first aid equipment in the shape of a 
hand extinguisher been available. How- 
ever, this protection was lacking and 
there is no question but the fire de- 
partment would have succeeded in con- 
fining the fire to the storeroom in 
which it started had not the unexpected 
happened. 

The fire department would have been 
able to handle the situation with the 
equipment at hand. They had the arms 
but no ammunition. The water system 
failed to function, due to defective 
valves permitting the water to run 
back into the well and not forcing it 
on to the firing line. The firemen did 
all they possibly could do under the 
circumstances, but fighting fire with- 
out water is ‘discouraging to say the 
least. About all they could do was to 
stand by helpless and watch the fire 
spread from one building to another. 

This same condition may exist in 
other Minnesota towns and the fire 
marshal urges these upon whose 
shoulders rests the responsibility of 
looking after such equipment to ‘have 
it thoroughly inspected and make sure 


times. 





Northwestern Mutual Fire Figures 


FARGO, N. D., Jan, 27—At the annual 
meeting of the Northwestern Mutual 
Fire, held here, reports showed that the 
company has $2,250,000 business in force. 
The company has operated 13 years, with 
an average loss ratio of 40 percent to 
the premiums collected. In 1919 the loss 
ratio was 26 percent. 





Statement Figures of St. Paul 


The 55th annual statement of the St. 
Paul Fire & Marine shows a very healthy 
business and growth for 1919. The com- 
pany has capital of $1,000,000, which the 
board of directors has voted to increase 
to $2,000,000 within the next few months. 
The company now has net surplus of $5,- 
466,195, and total assets of $16,660,220. 
Last year the company wrote premiums 
of $12,620,459. The company made an in- 
crease in assets of $2,737,346, an increase 
in unearned premiums of $810,414, and 
an increase in surplus after providing 
for taxes (based on actual market values 
for both years) $1,250,316. Had the in- 
surance department committee’s valua- 
tion been used the assets would be $17,- 
118,685 and the net surplus would be 
$5,924,659. In other words the St. Paul 


that it will be ready for service at all 


pena emer 


“ J 
Apply to your Agent for Insurance covers on 


EXPORTS and IMPORTS 








PARCEL POST—Domestic and 
Foreign 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 
GEORGE L. McCURDY 
MANAGER 
1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 














FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


PALATINE 
Insurance Co., Ltd., of London 


COMMERCIAL UNION 
Fire Insurance Co., of New York 


UNION 
Assurance Soc., Ltd., of ‘nde 


CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 

















The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1919 . . . $3,404,848.08 
Capital Stock .... 750,000.00 
Reserve 1. ..... 1,904,013.89 
Surplus to Policy- 
holders ..... 





- 1,258,367.64 


—Writing— 
Fire Tornado 


Sprinkler Leakage 
Gees Use and Occupancy 
L— 

INSURANCE STOCKS 
BOUGHT AND SOLD 
Quotations Furnished 
BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 

















































ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
” FIRE and MARINE REINSURANCE 














is using the lowest possible basis of 
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HOUSEHOLD FURNITURE and ‘ 
MERCHANDISE IN Gee 
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valuation in arriving at its figures. The 
company has made consistent progress 
and is in every respect a high grade in- 
stitution. It is one of the leaders in 
the writing of marine, automobile and 
hail business. It is officered by men who 
pelieve in building solidly. 


North Dakota Mutual Fire 


FARGO, N. D., Jan. 27—The North Da- 
kota Mutual Fire, which held its annual 
meeting in Fargo, showed $1,000,000 of 
business in force; premiums of $80,839.32 
collected since organization three years 
ago and losses of $16,037.23 paid during 





the period. 





Wagner Killed in Accident 


F. H. Wagner, manager of the Duluth, 
Minn., branch of the Western Adjustment 
for many years, was killed in a street 
ear accident on Monday. Mr. Wagner 
probably did his best work at the time 
of the forest fire conflagration in. the 
vicinity of Cloquet. The burden of the 
loss work fell on him and he carried 
through the task in excellent shape. 





Heavy Loss at Bismarck 


BISMARCK, N. D., Jan. 27—The worst 
fire here in years swept Gussner build- 
ing, in which was housed The Tribune, 
North Dakota’s oldest newspaper, com- 
pletely demolishing one-half of the brick 
structure and causing considerable dam- 
age to the other half of the old building. 
The loss is estimated at over $100,000, 
partially covered by insurance. 

The blaze started early Wednesday 
morning in the basement, where a large 
amount of waste paper had been stored. 
The cause is unknown. By noon the fire 
was under control, but the ruins smol- 
dered until the following day. The cold- 


mometer. registering 22 degrees below 
zero, and low water pressure handi- 
capped the efforts of the volunteer fire 
department. 

Included in the loss was the entire 
business office of The Tribune, including 
its furniture and fixtures and valuable 
records, the modern and practically new 
flat bed newspaper press and a huge 
quantity of newsprint and book paper, 
which suffered mostly from water. 

The Commercial hotel and Chicago 
store at Lisbon also were destroyed by 
fire during the week, with a loss of 
$96,000, and at Devils Lake, the State 
Auto Company garage was destroyed, 40 
cars being burned, with a loss of $60,000. 


Fire Boat for Duluth 


DULUTH, MINN., Jan. 27—In point of 
tonnage Duluth is recognized as one of 
the greatest shipping ports in the world. 
Yet despite the millions of dollars in 
property annually handled by its ship- 
ping facilities and additional millions at 
stake in the great warehouses along its 
water front, its only fire protection is 
the inland service provided by the Du- 
luth fire department. It has no fire 
boats. 

Recognizing this lack and its urgent 
need, Chief Joseph Randall of the Duluth 
fire department has recommended the 
immediate purchase of an up-to-date fire 
tug. 

Duluth’s fire department is one of the 
best equipped and most efficiently 
manned organizations in the state. Un- 
der ordinary conditions they are able to 
hold their own, but there are many 
places along Duluth’s water front where 
bad fires might occur and where it would 
be practically impossible to get to the 
base of the fire with the present equip- 
ment. Chief Randall’s recommendation 
has the strong endorsement of the state 





est day of the winter, with the ther- 


marshal’s office. 











STATES OF THE SOUTHWEST 

















ADOPTS NEW OIL SCHEDULE 


Texas Insurance Commission Gives 
Percentage Credit Based on 
Flash Point of Oils 


AUSTIN, TEX., Jan. 27—The 
Texas Fire Insurance Commission has 
approved a new schedule under which 
oil and oil properties may be written 
in Texas. The schedule becomes effec- 
tive Jan. 19, 1920, and cancels the com- 
mission’s circular letter issued under 
date of Feb. 26, 1919, which permitted 
insurance companies to write insur- 
ance on oil and oil properties under 
blanket forms and at such rates as in 
their judgment the conditions war- 
ranted. 

In announcing the approval of the 
new schedule, T. M. Scott of the com- 
mission issued the following statement: 

The schedule does not measure up to 
that degree of perfection that the Com- 
mission would like for it to do, but in 
view of the very nature of the business, 
and the absence of any past experience 
by which we might be guided, we have 
approved what we believe to be a work- 
able schedule, one with sufficient flexi- 
bility to allow the insurance companies 
to meet most any condition that may 
arise, in the writing of oil insurance. 

We have embodied in this schedule a 
percentage credit based upon the flash 
point of the oils, giving the assured the 
benefit, if he desires to comply with the 
conditions under which the credit may be 
obtained, a reduction in his rate by rea- 
son of the decreased hazard due to the 
high flash point of his oils. The credit 
is not mandatory but optional and the 
benefits to be derived from the credit are 
entirely dependent upon the assured, as 
certain requirements and conditions must 
be complied with before the credits can 
be allowed. 

The schedule that we have approved 
may, in its practical application, be found 
to contain many defects which are not 
now apparent, but with the assistance 
of the insuring public and the insurance 
companies the commission will be able 
to correct these defects as they are 
brought to its attention and within a very 
Short time we will have a schedule that 
will permit the insurance companies to 
earn a reasonable return upon their in- 
vestment and at the same time furnish 
the public that class of protection to 
which it is entitled. 


WORKS FOR FIRE PREVENTON 





T. F. Baker Launches Campaign in 
Arkansas Similar to One He 
Conducted in Texas 


LITTLE ROCK, ARK., Jan. 27.— 
T. F. Baker, who succeeded J. S. Speed 
as manager of the Arkansas Actuarial 
Bureau on Jan. 1, has begun a campaign 
for fire prevention which he expects 
will have produced results in the re- 
motest sections of the state before the 
end of the year. Mr. Baker formerly 
was chief inspector of the division of 
fire prevention of the Texas Fire In- 
surance Commission and used the 
school children of the state to promote 
his campaign for reducing fire hazards. 
He will conduct a similar campaign in 
this state. 

“Fire insurance estimates,” said Mr. 
Baker, “are largely made by the citizen- 
ship, both collectively and individually; 
collectively as municipalities, by reason 
of the character of fire protection 
afforded through waterwork systems, 
fire departments, police protection, etc.; 
individually by reason of building con- 
struction, private fire protection and 
management. 

“Tt is here that the Arkansas Ac- 
tuarial Bureau can render its greatest 
service to the public, in that it main- 
tains a corps of competent insurance 
and fire prevention engineers, the serv- 
ices of whom are available to the pub- 
lic free of charge, and whose advice, if 
followed, can be of wonderful assist- 
ance to the citizenship, both collectively 
and individually, in bringing about 
conditions that will reduce fire waste, 
which in turn will be reflected in re- 
duced insurance estimates.” 


Republic in Good Shape 


DALLAS, TEX., Jan. 28.—The state- 
ment of the Republic Insurance Company 
offered at the annual meeting of the cor- 
poration, held here several days ago, dis- 
closed the company in a very satisfactory 
-condition, having gained in assets, re- 
serves and net surplus as a result of its 
activities during 1919. Officers chosen 
for the new year included: George W. 
Jalonick, president; I. Jalonick and J. B. 








712-720 MAIN STREET 





life and livestock. 


Agency openings in many cities and towns. 


Cravens, Dargan & Roberts 
TEXAS 


Pioneer farm and hail writers of Texas 


HOUSTON, 


COMPLETE! 


HE organization of the CRAVENS, 
DARGAN & ROBERTS renders a 
complete insurance service. Equip- 

ped with every facility for handling large 
lines as well as small, the representative of 
this firm has an overwhelming advantage. 
The lines written are: fire, tornado, hail, 
automobile, farm, casualty, surety, marine, 











A USEFUL AND DESIRABLE AGENCY COMPANY ALS 
For Agents in Iowa 

Kansas, Colorado, ; ANCE (we 
Wyoming and 

Nebraska 


Home Office: 


TORNADO, AUTOMOBILE, 


FARM AND CITY PROPERTY 
1406 Farnam St., Omaha, Neb., 


FIRE, 

















WRITE HAIL INSURANCE 





Establish your connections now for 1920 with 


A. J. Shaw General Agency 
HAIL INSURANCE BUILDING, McPHERSON, 
Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 


KANS. 








Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 














Adoue, vice-presidents; A. F. Pillet, sec- 
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H. C. WHALEN, Pres. 


THE CENTRAL STATES FIRE 


INSURANCE COMPANY 


Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
5 Entered 
KANSAS OKLAHOMA TEXAS 


A. S, BUZZE, Secy. 
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66 Broadway, New York 


I. FP. PERRY CO,, Ine; 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


vibes, LOUIS H. PARKER 


MANAGING DIRECTOR 


HOME OFFICE 
UNITED STATES 
MUTUAL 


FIRE. INS. CO. 





H AWKEYE SECURITIES FIRE 








SURARCE co. 





FIRE, TORNADO, HAIL "AN D AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 
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Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 
insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed: Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 



























80 Maid La 1615 Calif ia St. 114 Sansome St. 107 S. Fifth St. 901 Ford Bidg. 
NEW YORK DENVER = SAN FRANCISCO MINNEAPOLIS DETROIT 
West S ior St. 263 St. James St. 23 Leadenhall St. 
502 WW SULUTH MONTREAL LONDON 
4 
FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


Chicago New York San Francisco 
United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street. 
New York 


CARROLL L. De WITT P. A. COSGROVE 





















INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, oF LONDON 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CO., Ltd. 


OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 








Founded 1710 
209th Year 





Established 1824 
THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 
THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 


treatment of their Policyholders. No company has a prouder record than ours. 
THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 
AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


54 Pine Stree’ og YORK 76 West M Street, CHICAGO SAN FRANCISCO 
P. T KELSEY, U. S. Manager JOHN F. F. STAFFORD, Mgr. C. A. HENRY, General Agent 




































REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, \OWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 













































KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


— fire risks solicited from agents and brokers in all parts of the 


























— Department; 


United States and Canada 
ey Exchange, Gauci 
tar es St., New York 


IMPERIAL ASSURANCE COMPANY Sie 


Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Francisco 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 





classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 


retary; J. H. Hines and T. R. Mansfield; © 
assistant secretaries and R. W. Mayo, 
general adjuster. The purchase of q 
suitable site and the erection of a new 
fire proof head office building wag 
authorized by the company’s directors. 


Additional Credits Granted 


AUSTIN, TEX., Jan. 27—Additional 
Texas cities and towns were granted 
credits this week account of good fire 
records for the past thrée years, each 
receiving the maximum of 15 percent, 
They are, together with the loss ratios, 
as follows: Galveston, .119; El Campo, 
092; Wharton, .136; Grandview, .019; 
Abilene, .141; McAllen, .054; Branham, 
-076; Mineola, .083; Eagle Lake, .206; 
Troup, .049; Chillicothe, .010; Worthum, 
.142; Weatherford, .135; Flatonia, .135. 


Oklahoma’s 1919 Fire Figures 


OKLAHOMA CITY, OKLA., Jan. 17— 
Oklahoma’s fire loss for 1919 was less 
than for any year since 1913, according 
to figures given out to day by John Con- 
nolly, state fire marshal. The los for 
the year totaled $2,609,393.91. Woodward 
county had the smallest loss, according 
to the report, with $240. 


Mine Changes Under Advisement 


OKLAHOMA CITY, OKLA., Jan, 27.— 
The proposal of state agents of fire in- 
surance companies operating in Okla- 
homa and Kansas, made at a conference 
at Kansas .City, Mo., last week that 
certain changes in coverage of mining 
risks be made has been taken under 
advisement by J. V. Parker of the Chi- 
cago Acturial Bureau, who attended the 
conference. 

Changes proposed are that the reduced 
rate contribution clause be substituted 
for the three-fourths value clause in the 
mining policies and that the cease opera- 
tion clause be eliminated. 


Oklahoma Bureau Crippled 


OKLAHOMA, CITY, OKJA., Jan. 28.— 
The Oklahoma Inspection Bureau is ex- 
pected to be somewhat crippled in its 
work gers sctbcmmaragdl by the resignations 
of B. G. Gregory, assistant manager, and 
E. W. "ee who has been in charge 
of the oil department. 

Mr. Gregory is to become assistant fo 
H. C. Clift, state agent for the Aetna, 
and E. W. Powers will be connected with 
MeNeil, Marsh & Heavener of Tulsa. 

The Bureau is having difficulty in find- 
ing a suitable successor for either of the 
men. 


Texas Notes 


John R. Goudin, who has been in the 
real estate business at Ranger, Tex., has 
opened an insurance department. 

Fire last week destroyed approxi- 
mately 1,100 barrels of crude oil in the 
Burkburnett district in Texas. The fire 
was caused by an employe on an adjoin- 
ing rig drying his clothing at a fire box 
of a boiler. 

The Texas Fire Insurance Commission 
will make a reinspection of risks in 
Houston. This was decided last week 
following a visit to Houston by Capt. 
Robert L. Pollard, newly appointed chief 
inspector for the commission. Capt. 
Pollard will soon go to Houston with a 
force of ten assistant inspectors. It will 
take several weeks to complete the 
task. 

Charges of “agitating insubordination 
and inspiring resistance to the constitu- 
tional authority governing the fire de- 
partment” brought by Fire Chief A. J. 
Goetz of the San Antonio Fire Depart- 
ment against G. L. Dorsett, a member 
of the department, were sustained by 
the city commission after a _ hearing. 
Dorsett was ordered dismissed from the 
service. 


Oklahoma Notes 


Bandy & Cook are new agents for the 
Springfield at Buffalo. 

Rebstein & Laux have been appointed 
agents for the Star at Bristow. 

The Hartford has appointed J. M. 
Weatherly as its agent at Goltry. 

W. C. Bridwell has been named agent 
for the Palatine of London, at Buffalo. 

J. K. Malone has succeeded C. M. 
Means as agent for the Home at Allen. 

W. E. Crowder is successor of R. P. 
Byars as agent for the Queen at Crowder. 

Henry Henson has been appointed suc- 
cessor to R. E. Neil as agent for the 
Queen at Quay. 

The Fidelity-Phenix has appointed 
E. J. Merritt to succeed W. O. _Pratt as 
its ®gent at Roff. 

N. N. Bollman has resigned as agent 
for the Commercial Union at Bigheart. 
His successor is J, I. Chipman. 








J. M. Young and W. L. Dunn have suc- 
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ceeded J. M. Young as agent for the 
Palatine of London at Heavener. 


- The Liverpool & London & Globe has 


closed its agency at McLoud, following 

the resignation of W. H. Scholten. 
Supplement No. 2 of the Dean Schedule, 

with corrections, has been adopted by 


the state insurance board and will be- 
come effective immediately. 

Reid & Carmichael have been ap- 
pointed agents for the Rochester depart- 
ment of the Great American, at Pawnee, 
to succeed George W. Reid. 





Arkansas Notes 


Since the purchase of the new fire 
truck at Benton, Ark., the fire depart- 
ment has been reorganized. 

The Little River County Farmers’ 
Mutual held its annual election at Ash- 
down, Ark. It now carries insurance on 
$85,000 worth of property. 

E. G. Magness: has bought the Hoyt 
& Ramey insurance agency at Newark, 
Ark. Mr. Magness has been in the in- 
surance business there for the past year. 








KENTUCKY AND THE SOUTH 











GENERAL COVER FOR TOBACCO 


Will Take Care of the Business of the 
American Company in 
Kentucky 


NEW YORK, Jan. 28.—The tobacco 
pool formed at Louisville last week 
was simply a general cover to take 
care of the business of the American 
Tobacco Company in Kentucky. Years 
ago practically the entire line of the 
American Tobacco Company and its 
allied interests was handled by the 
New York brokerage firm of Pate & 
Robb. Later Johnson & Higgins se- 
cured control of a part of the business. 
More recently John C. Paige & Co. of 
Boston, Cornwall & Stevens, New 
York, received a share, and now it is 
reported Rogers & Carr also of this 
city, are to handle a considerable part. 
The tobacco business is very large and 
is desirable from many standpoints. 


COVINGTON AGENTS SATISFIED 


COVINGTON, KY., Jan. 28.—Covington 
agents were much interested in the an- 
nouncement last week of the brokerage 
arrangement covering American Tobacco 
Company businss in Kentucky, under 
which John C. Paige & Co. of Boston will 
place the coverage with 11 companies. 
Generally speaking, they regard the ar- 
rangement as one highly advantageous to 
Kentucky agents and to the states as well. 
Edward E. Walker, who represents the 
Home, North British and Hartford; J. G. 
Simrall, who has the Continental, Niagara 
and North America, and Ben A. Adams, 
who has the National of Hartford, unite 
in saying that under the agreement the 
5 percent given to local agents will be 
virtually a gratuity that they would not 
receive under other conditions, and as 
the whole premium will be credited to 
the state, both state and the municipalities 
through whose local agencies the business 
is placed will benefit materially by taxa- 
tion. 


Object to Tobacco Pool 


LOUISVILLE, KY., Jan. 27—Much dis- 
Satisfaction is being expressed by local 
agents at Lexington and other big to- 
bacco handling points of Kentucky in 
connection with recent announcement of 
the tobacco pool formed by some ten of 
the big companies to write the entire 
Kentucky holdings of the American To- 
bacco Company, under a plan originated 
by John C. Paige & Co., broker agents, 
of Boston. Lexington local agents are 
especially stirred and fear that this plan 
may reach other big lines, and even- 
tually injure the present system in gen- 
eral use in America. A meeting of local 
agents was held last week, at which 
thirteen agents signed resolutions con- 
demning the plan and asking the under- 
writers to carefully consider the plan 
and the position of the agencies. The 
agents contend that the line should be 
restored to the old metheds, with the 
business handled through the brokers 
and agents as heretofore. It is claimed 
that a promise of probable reduction in 
rates had considerable to do with the 
matter, 


Hearing on Virginia Bills 

RICHMOND, VA., Jan. 27—The senate 
committee on insurance and banking is 
Scheduled to give a hearing, Jan. 29, 
on Commissioner Button’s bills provid- 
ing for the repeal of the special deposit 
law and for supervision over rate-mak- 
ing. The matter was made a special and 
continuing order and it was understood 
that the committee would endeavor to 
dispose of both measures that day. 

Several other bills affecting fire insur- 
ance were introduced in the house last 
week by Representative Price of Rich- 


mond. Perhaps the one of greatest in- 
terest is the bill designed to make the 
assured foot the bill when insurance is 
placed in non-admitted companies. It is 
provided that the assured shall pay a 
tax of 2% percent on whatever pre- 
miums are paid, this being the rate 
levied upon regularly licensed com- 
panies. The assured would have to file 
an annual statement with Commissioner 
Button, giving the amount of insurance, 
together with the amount of premiums. 
A companion bill would curb the activi- 
ties of agents and adjusters serving un- 
licensed companies. Any agent who 
signs up or delivers a policy for a non- 
admitted company or adjusts a loss 
would be liable for the license, taxes 
and the like imposed upon legally ap- 
pointed agents. 

Another bill would prevent combina- 
tion between parties lending money and 
insurance brokers or agents and would 
prohibit any lender from _ requiring 
a borrower to take out insurance in any 
particular company. The remaining bill 
of the list is a qualification measure, 
requiring applicants for a license to pro- 
duce an affidavit signed by at least two 
agents or officers of a company other 
than the one with which he plans to be 
connected, certifying as to his charac- 
ter, business reputation and general 
trustworthiness. 


Attack New Tennessee Law 


Hardin Leech, attorney at Nashville, 
has brought suit in Tennessee for Frank 
V. Hodgson and J. M. Caldwell, local 
agents of Clarksville, Tenn.; and Frank 
G. Carpenter and Ben H. Dudley, Louis- 
ville, Ky., to prevent enforcement of a 
law passed by the last Tennessee legis- 
lature to “permit nonresidents to place 
insurance policies or contracts on prop- 
erty or persons located in Tennessee 
with resident local agents and to pro- 
vide therefore.” The suit is for an in- 
junction against Insurance Commissioner 
Arrington of Tennessee and attacks the 
constitutionality of the act. 


Kentucky Notes 


O. F. Wallin, assistant manager of 
the National of Hartford, was in Louis- 
ville last week. 

The next meeting of the Kentucky 
Fire Underwriters Association will be 
held on Feb. 3 at Louisville. 

John Walker, agency supervisor for 
the Insurance Company of North Amer- 
ica, was in Louisville Monday. 

S. Mayzyck C’Brien has joined the 
force of Dugan & Humphries & Co., local 
agents, Louisville, as a solicitor. 

M. P. Malloy, Eddyville, Ky., has con- 
solidated his local agency business with 
that of the Glenn Insurance Company. 

Fire losses in Louisville and through- 
out Kentucky ran light during Decem- 
ber, and so far in January, there having 
been no really bad fires reported. 

The local agency of Coots Brothers, 
Shelbyville, Ky., has been purchased by 
John D. Buckner, a returned soldier, 
who will operate as Coots & Buckner. 

Cc. E. Graham, Greensburg, Ky., agent 
for the North American and Fidelity- 
Phenix, along with his agency, has 
opened an office as an independent ad- 
juster, 

Bradley & Crawford, at Greenville, 
Ky., have succeeded Bradley & Wood, 
Mr. Crawford taking over Mr. Wood’s 
interests. The Home Fire & Marine has 
transferred its agency to the new firm. 

J. Emerson Fentress, of Leitchfield, 
Ky., has purchased an interest in the 
local agency of E. A. Parsons & Co., in 
that city. Mr. Parsons will continue an 
interest, but wilP not be very active. 

The annual meeting of the Louisville 
Salvage Corps will be held on Jan. 29, 
when the usual big dinner to the mem- 
bers of the corps and underwriters will 
be held at the Salvage company head- 
quarters. 

At Paducah, Ky., the fire department 
is on the verge of a strike as the result 
of the recent removal of Fire Chief 
Thomas P. Glynn, who has been re- 
placed by John M. Slaughter, who was 
chief up to about four years ago. The 
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Marine and Fire 
Insurance Company, Limited 


United States Fire Branch | 


J. A. KELSEY, General Agent 
80 Maiden Lane, New York 














H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 














PROTECTION 


WE consider that equitable settlement of all claims 
promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 

The interests of brokers and agents are safe-guarded 
by the personal attention of our officers and depart- 
ment heads, each of whom had established standing 
in the insurance field before joining us. 





The Importers and Exporters Insurance Co. 
Marine—Fire—Automobile 


17,South William Street NEW YORK 











Ame rican Merchants Capital and Surplus 


Fire Insurance Company | $250,000.00 
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DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT ee) - - : 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 











John W. McGinety 


ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 








MacENANEY & McGINETY, Managers and Attorneys in Fact 














FIRE, MARINE, WINDSTORM, 
irr ag 
Saerenne Company EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General ‘Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio an Columbus 
F. G. H » State Agent, Indiana and Kentucky, Indianapolis, Ind. ; 
oO. T. Me en Agent, Missouri, Kansas and Oklahoma, Kansas Cit , Mo. 
E. S. FREEMAN, State Agent, eer Nebraska and Minnesota, Omaha, Nebraska 
J. D. LA TEER, 2127 Ins. » State Agent, Illinois and Wisconsin, 


West Virginia, 


Chicago 
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CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


E. KIMBALL 
PRESIDENT 
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ASSETS 
$1,662,212.57 























RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President F. E. HATHORN, Secretary 


Began business January |, 1920. MRe-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Reinsurance Only. No Direct Business Written. 




















F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


ee eine reer 500 bebe cece cc .cc's 0 ieeeeeee 
BUND es ons Saw ages eens cece se ataie 365,418 
Reserve for Reinsurance................... 2,845,381 
Bee ree rorya PE 5 ee ee re 322,048 
Net Surplus .............. Saasbe BeeNes cov 1,499,764 
pC rrr re BE Ne ro yh oma ati 26,280 








American National Fire Insurance 
C ompany a 


Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 





Its Name Indicates Its Character. 
Operating Along Sound Lines. 


Progressive, Yet Conservative. 
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JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy. 
FIRE AND 


Minneapolis saxixz Insurance Company 


This company will be glad to receive agency pibtianiitie and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long “eg aren in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 
tell them to you. 
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*NORTH BRANGH FIRE 8833% SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY S38" OF PENNA., PITTSBURGH 


COMPANY 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH EIRE comeaxy” PITTSBURGH, PA‘ 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


























engineer to Paducah 


in an effort to 
adjust matters. 





Virginia Notes 


License to operate in Virginia was 
granted the United British last week, 
The company plans to write fire business 
and will have its principal office in 
Lynchburg. T. J. Ingram will be its 
general agent. 


Providing a two-platoon system of 
firemen in citiés of more than 100,000, a 
bill has been introduced in the Virginia 


general assembly, its declared purpose _ 


being to promote the health and effi- 
ciency of members of the fire depart- 
ments in such communities. If passed, 
the measure would be applicable to only 
Richmond and Norfolk. It was intro- 
poses hed two representatives from Rich- 
mon 





James B. Ross, general agent at New 
Orleans has been appointed manager of 
the Niagara for Central America, Pan- 
ama and British Honduras. He is at the 
present time manager for Central Amer- 
ica for the Home of New York and will 
continue that connection. 








PACIFIC COAST FIELD 




















COAST WANTS BIG MEETING 





Los Angeles Agents Ask that Next 
Convention of National Associa- 
tion Be Held There 





LOS ANGELES, CAL., Jan. 28.— 
California local agents are making a 
strong bid for the annual convention 
of the National Association. Matt T. 
Mancha, president of the California 
Association, has fired the first shot in 
his campaign to have the 25th annual 
convention held on the coast in Los 
Angeles. Pacific Coast local agents 
feel that if the meeting were held in 
Los Angeles, it would bring about a 
greater degrees of cooperation between 


| the east and the west. It is argued that 
' the National 


Association is now 25 
years old and during its existence has 
never held a convention on the coast. 
Agents in this section of the country 
feel it is due those who for years have 
labored faithfully and diligently to 
keep the California Association intact 
to have this year a real demonstration 
on the part of the National Association 
of its interest in the affairs of the Cali- 
fornia body. At the state election in 
November, 1920, an issue is to be de- 
cided which effects the well being of 
the insurance business throughout the 
entire nation, i. e., the right of state 
banks to enter the insurance business 
as agents. It is felt that nothing will 
do more to make this fight a victorious 
one than the presence of the National 
Convention on the coast two weeks 
prior to election. California agents say 
that there should be a silver wedding 
of the east and west in the golden gate 
in 1920. In the Pacific Coast country, 
the local boards are strong and influen- 
tial, but the state associations are as 
weak as the local boards are strong. 
It is the opinion that the presence of 
the National Association officers would 
have a tendency to remedy this situa- 
tion. 





Increase Coverage at Anaconda 


ANACONDA, MONT., Jan. 27—Insur- 
ance on county owned buildings here 
probably will be increased $48,000 as a 
result of statistics filed with the board 
cf county commissioners by Anaconda 
insurance salesmen. They pointed out 
that insurance now in force is wholly 
inadequate to protect the county’s build- 
ings, 





Warning on Mail Order Concerns 


HELENA, MONT., Jan. 27—People of 
Montana are warned by George Porter, 
state auditor and ex-officio investment 
commissioner, to beware of mail order 
insugance companies. 

“There are four fire and one accident 
company doing business in the state by 
nail, advertising themselves as backed 
vy different churches,” says Mr. Porter. 
‘There are also companies which make 
iu specialty of writing insurance for 
ministers only, and also another for 





Kentucky Actuarial Bureau has sent an 
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teachers only. They are also operating 
py mail and, having no agents in the 


state, have not been admitted to the 
state. 1f Montana people give such con- 
cerns their money and they lose, the 
state insurance department is without 


means to assist them in getting it back.” 





Big Washington Loss Paid 
SPOKANE, WASH., Jan. 27.—The larg- 





est fire loss in the history of north 
central Washington was paid when a 
check for $133,000 was turned over to the 
Sullivan & Griner Fruit Company of 
Cashmere. This is in payment of the 
loss suffered by the company in the 
turning of its warehouse with 60,000 
boxes of apples at Monitor, Dec. 27. 





V. Seebeck, special agent of the New 
Zealand in Washington, has resigned. 








NEWS FROM EASTERN FIELD 














ADAMS HEADS ASSOCIATION 





Commercial Union Man Elected Presi- 
dent of Underwriters of Middle 
Department 





PHILADELPHIA, PA., Jan. 27.— 
Aside from the election of officers the 
annual meeting of the Underwriters 
Association of the Middle Department, 
held here last week, developed few 
matters of special interest. The amend- 
ment of certain rules and clauses now 
in force was slated for consideration, 
but was deferred to a subsequent date. 

W. R. Adams, the newly elected 
president of the Association, is West- 
ern Pennsylvania special agent for the 
Commercial Union and _ associated 
companies, and is regarded as an un- 
usually strong figure in his field, which 
he has traveled for a number of years, 
first as a representative for a Pitts- 
burgh company; later for the Spring 
Garden Fire, and subsequently and for 
some time past for. the Commercial 
Union Fleet. He knows the territory 
thoroughly and enjoys to an unitsual 
degree the confidence of the special 
and the local agents. 

H. M. Zweig, who succeeds Mr. 
Adams as vice-president of the organ- 
ization, is Pennsylvania state agent for 
the National Fire of Hartford, and 
makes headquarters in Philadelphia. 
He has the aid of three assistants to 
help care for the business of his com- 
pany in the Keystone State, and the 
rapid strides made by the corporation 
in the territory attests how well its 
interests are being conserved. 

The selection of a secretary for the 
Underwriters Association of the Mid- 
dle Department will come up at the 
quarterly meeting in April. That 
Louis Weiderhold, Jr., will be rechosen 
goes without saying, the election be- 
ing merely a matter of form. During 
the ten years of his incumbency as 
working head of the organization Mr. 
Weiderhold has served with conspicu- 
ous success, the affairs of the associa- 
tion moving along with a celerity that 
might well serve as an inspiration for 
other organizations of like character. 
Prior to going with the Association 
Mr. Weiderhold traveled the Western 
Pennsylvania field for the Great Amer- 
ican Fire, and so well was he regarded 
by his associates and by company ex- 
ecutives that no other candidates were 
considered for the secretaryship. Time 
has more than justified the confidence 
placed in Mr. Weiderhold, who has ad- 
ministered the business of his office 
with rare skill, and in absolute fairness 
to all interests concerned. Again and 
again he has had overtures made him 
to accept responsible company posi- 
tions, all of. which he has steadfastly 
refused, determined to give unreserv- 
edly of his talent to the important 
work of the Association. 





Albany District Enlarged 


ALBANY, N. Y., Jan. 27.—The territory 
of the Albany district of the New York 
State Underwriters Association will be 
increased Feb. 1 to include four addi- 
tional counties for which Troy hereto- 
fore has been the headquarters.. This 
8ives the Albany office 21 counties. 
Thomas C. Naulty is to remain in charge 
of the Albany district. Local agents in 
Troy have registered a vigorous protest 
against this action of the state associa- 
tion which requires their daily reports 
to pass through Albany. 

The state association whose headquar- 


ters are at Syracuse explains the merger 
of the two district offices as along the 
line of retrenchment. It is well known 
that the association would like to do 
away with the independent rating bu- 
reau at Buffalo and bring that district 
under the jurisdiction of Syracuse. 


Will Re-Enter New England 


The Ohio Farmers which reinsured its 
New England business last year in the 
National Liberty, will reenter that field 
with Elmer K. Schulz of Philadelphia, 
its Eastern general agent in charge. Mr. 
Schulz has made a fine record for the 
company in his field, the loss ratio being 
quite low. The company will operate in 
Rhode Island in addition to its former 
territory. . 





Organize in New Jersey 


Special agents in New Jersey enthus- 
iastically adopted the suggestion of a 
fire prevention campaign for their state, 
following the recent address of T. Al- 
fred Fleming of the National Board, and 
have already organized the Conserva- 
tion & Fire Prevention Association of 
New Jersey. Its officers are: President, 
Frank H. Taylor; vice-president, Hope 
Miller; secretary-treasurer, W. E. Brew- 
ster. Later the president is to appoint 
an executive committee, which will ar- 
range the inspection work among the 
special agents, and see that all assign- 
ments are promptly ared properly carried 
out. It is anticipated that the aid of 
the state authorities can be enlisted, 
whereby the recommendations of the in- 
spectors will be enforced. 





Novel Line Is Offered 


NEW YORK, Jan. 28.—A novel line 
offered and fully placed on William 
street a day or two ago, was that for 
several million dollars insuring tobacco 
stored in various centers of Porto Rico 
against loss through fire caused by 
earthquake. The island has had a num- 
ber of severe earthquakes, a form of 
hazard for which liability is expressly 
contract above referred to was sought. 





Ludlum Made President 


Clarence A. Ludlum, vice-president of 
the Home, has been elected president of 
the New York Board of Fire Underwrit- 
ers, to serve the unexpired term of T. A. 
Ralston, who resigned when he retired as 
submanager of the Northern of London. 
Mr. Ludlum has been vice-president of 
the board. The vacancy caused in that 
position was filled by the election of Hugh 
R. Louden, United States manager of the 
Liverpool & London & Globe. 


Baltimore Fire Losses Heavy 

BALTIMORE, MD., Jan. 27. — Fire 
losses in Baltimore city for 1919 are 
estimated to be the biggest, exclusive 
perhaps of 1917, of any year since the 
great fire of 1904, and the heaviest losses 
probably will be shown in the newly an- 
nexed portions of the city, as the St. 
Mary’s Industrial School, the fertilizer 
plant at Curtis Bay and the two big oil 
plants were all in this territory and 
total nearly $2,000,000 between them. 

Fire Chief August Emrich, who has 
been in the fire-fighting business for 37 
years, said that this heavy loss was due 
partially to lack of fire-fighting facili- 
ties in the new Annex and the distance 
of the four big fires from any large 
number of fire companies. But he said 
the year’s losses would have been heavy 
even with the best facilities asked for. 
The heavy years apparently come in 
pairs or close together. 

In many ways last year was one of 
Chief Emrich’s hardest, as the reorgani- 
zation after the war came with the 
organization of the wide and compara- 
tively unprotected areas of the New 
Annex, but the city faces 1920 in better 
condition from every viewpoint in re- 
gard to fire protection. The fire alarm 
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Automobile and Parcel Post 
Insurance 
Special Department Maintained 


for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 
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system has been extended so that it now 








covers every point of the Annex and has 











A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 

Full detailsconcerning the “‘service” and references FURNISHED 
UPON APPLICATION. 
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Harrison 795 
“ 813 


JOHN E. HOGAN — 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL. 


A Complete Automobile Claim Office 


Ray Pepenesuetes 


PERSONAL-INJURY COLLISION 
PROPERTY-DAMAGE FIRE 
COMPENSATION (SUBROGATION) THEFT 








Exceptional facilities for handling Surplus and 
and unusual forms of insurance in 
companies and at Lloyds, on. 


SURPLUS 
L l N E s AND _ your suanes GeLkcttED; ae ere 
FLOATERS 


Insurance 


F. R. THOMPSON 


difficult lines 
best American and Foreign 


PROMPT ATTENTION 
Chicage, Ill. 








NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 





ECONOMIZE 


108 So. La Salle St., CHICAGO 
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ORGANIZED 1853 


The Girard F. & M. ‘comeany’ of Philadelphia 


JANUARY 1, 1919 
Cash Capital $500,000 Net Surplus $373,035 
Surplus to Policyholders, $873,035 


Eastern Department Home Office Western Department 
D. Ha Ham, V.-Pres. -¥ M. Gratz, Presa, Neat Bassett, V.-Pres and Mgr. 
OT Bass —_ PHILADE! EL Pit _. Wa T.B eat 
nN ASSETT, 
NEWARK NEW JERSEY = HICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S 'NSURANCE OF NEWARK 


Cash Capital $1,250,000 ee Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


Eastern Department Western Department 
D. H. Dunnam, President Neat Bassett, V.-Pres. and Mgr. 


Joun Kay, Vice-P: jo 
‘A. H. Hassrnczr, S W. T. Bassett, Ass’t Man: 
NEW ARK, “NEW. JERSEY CHICAGO, ILLINOIS 








AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA AGENTS. Insures Motor 


vehicles against the hazards of FIRE, THEFT, TRANSPORTATION, 
TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor G. H. BUNTEN, Special Agent 








The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: - - - Shelbyville, Illinois 








NEBRASKA LIVE STOCK INSURANCE COMPANY 
$1,000,000.00 


KEELINE BUILDING, OMAHA, NEBRASKA 
W. B. HOWARD, President and General Manager 
CAPT CARL F- SWANLAND, Secretary 














i =— —= 
Excellent opportunity for good live agents. Communicate with the Home Offiee 











HOG INSURANCE 

THE PIONEER NEBRASKA COMPANY 

. AUTHORIZED CAPITAL AND SURPLUS — $1,125,000. 
AMERICAN LIVE STOCK INS. COMPANY 


OMAHA, NEBRAS 








CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
ALL STYLES AND SIZ 
THE NATIONAL UNDERWRITER co. 


Insurance Exchange, Chicago 


been greatly improved within the old 
city limits. The equipment is much 
better and additional equipment is on 
the list for acquirement at an early 
date. 





Eastern Notes 


The Mid-West Fire of Quincy, Ill., has 
reported W. L. Pettibone & Co., of New 
York as surplus and excess line agents 
for United States and Canada. 
William F. Murphy, widely known to 
brokers of the metropolitan district in 
New York City, has joined the staff of 
King, Alley & Lawrence as an outside 
solicitor. 

E. A. McFarlin has been appointed 
Philadelphia local manager of the Home 
of New York, succeeding Miles C. Young, 
who died a few days ago. Mr. McFarlin 
has been adjuster in the Philadelphia 
office of the Home. 





Massachusetts Notes 


Nicholas Richardson, for eight years 
inspector and engineer with the Under- 
writers Bureau of New England, has 
resigned to become assistant to Dr. 
Dangenberg, metallurgist at the Water- 
town, Mass., arsenal. 


David W. Lane was elected president 
and treasurer of the Paper Mill Mutual 
of Boston at the annual meeting of the 
company. Herbert W. Mason was elected 
vice-president and George H. Gibson 
secretary and assistant treasurer. 

The Insurance Society of Massachu- 
setts is to present “The Leap Year Re- 
view” at Jordan hall Feb. 16 and 17, in 





ow some 150 insurance people of both 


sexes will take part. Walter J. Dayt 
is chairman of the general committee. 


Amos A. Phelps, one of the beg 
known insurance men in eastern Mag. 
sachusetts, a member of the Massachu-— 
setts legislature and the executive com- 
mittee of the Massachusetts Association 
of Local Agents, has been elected pres- 
ident of the Rockland Savings Bank at 
Rockland, Mass. 


James Morrison, engaged in the real 
estate and insurance business in Med- 
ford, Mass., a representative in the gen- 
eral court from that city and a member 
of the joint insurance committee, and 
his wife were found dead in their apart. 
ments. Death in both cases was due to 
coal gas which escaped from a kitchen 
stove. 


T. Alfred Fleming, supervisor of the 
conservation @epartment of the National 
Poard, will zive several addresses in 
Boston Friday and Saturday. Friday 
morning he will address a legislative 
committee on fire matters, Friday after. 
noon he will speak to the agents at the 
Boston Board and Saturday morning he 
addresses the New England Exchange. 









Miscellaneous Notes 


The annual meeting of the western 
field men of the New York Underwriters 
agency will be held at the home office 
Feb. 16 

H. A. Clarke, assistant manager of the 
National Liberty, and C. R. Street, man- 
ager of the Fidelity Phenix, are making 
a trip in the southwest. 

W. R. VanNostrand, formerly assistant 
to Vice-President Clark of the New 
Brunswick Fire, has been made assistant 
secretary of the company. 
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HAS HIGH RENEWAL RECORD 





Second Premium Is Collected on 
Seventy Per Cent of All Live 
Stock Business Written 





Live stock insurance has been more 
or less generally written in a number 
of western states for several years, and 
live stock companies are commencing 
to tabulate their experience. They 
have accumulated enough data to pro- 
vide them with some interesting facts. 
For example, a study of the business 
done by the leading companies shows 
that 70 per cent of the business writ- 
ten renews the second year. Some 
agencies have a much higher record 
than this and renew practically all of 
their business, but taking the good 
with the bad and averaging it alto- 
gether, seven-tenths of all live stock 
insurance written is renewed when the 
second premium becomes due. Live 
stock insurance is written on the an- 
nual basis. The business comes up for 
renewal every year. The agent earns 
a commission every year.. 

An interesting feature in connection 
with the renewal of business is the 
fact that there is an increase of 25 
per cent in values on all policies writ- 
ten. In other words, a policy written 
this year will be covered by 25 per cent 
additional one year hence. There is 
that much natural increase in the value 
of the average herd. This increase 
amounts to 50 per cent with the better 
class of animals, but on all business 
written the average is 25 per cent. 
These figures, which are authoritative, 
explode the theory that live stock in- 
surance is a high pressure sort of propo- 
sition that can be forced on farmers, 
but which will not remain in effect 
permanently. It is now seen that live 
stock in business renews consistently. 
The all-year-round importance of 
carrying live stock insurance is recog- 
nized by farmers. 





Epizootic in Kansas 
Only one of the many reasons why there 











is an ever increasing demand for livestock 


insurance on the part of animal owners 
and breeders, is the fact that every year 
sees a recurrence of one or more of the 
dreaded epizootics of disease. Such an 
epidemic has started and is spreading 
throughout the herds of cattle in southern 
Kansas and while prompt measures are 
being taken to check it, there have al- 
ready been many severe losses. Veter- 
inarians, who have investigated the dis- 
ease have found that the animals affected 
were suffering from ergot poisoning, a 
disease which effects feet and legs, eat- 
ing the flesh away entirely. Frequently 
the nose and ears become affected. Those 
who have investigated the present epi- 
demic have traced the sources of the dis- 
ease to improper feed and lack of good 
housing. 





American Live Stock Election 


OMAHA, NEB., Jan. 28.—The American 
Live Stock held its annual meeting Jan. 
20, at which the old officers were re- 
elected. The company has just leased 
the entire third floor of the Finance 
building, its present location, 1817 Doug- 





las street, which will give approximately 
50 per cent more floor space. The com- 
pany reports a substantial increase in 
business during the past year. 


Increasing Binding Capacity 


Arrangements have been made by the 
Capital Live Stock, so that that company 
can now issue live stock insurance 
binders on horses and cattle in amount 
up to $30,000. It has always been diffi- 
cult for live stock breeders to get im- 
mediate binders for larger amounts. Live 
stock values have greatly increased and 
the Capital feels that this move has been 
made necessary by the demands of 
breeders. 





Warns of Return of Disease 


Dr. O. C. Alexander, chief veterinarian 
of the National Hog Insurance Company 
of Springfield, Ill., is sending out warn- 
ings to the company’s agency force to 
watch for a reappearance of the hoof 
and mouth disease this year, stating that 
this scourge has been developing in cy- 
cles of six years as statistics show its 
appearance in the years of 1902, 1908 and 
1914. On this theory, therefore, a recur- 
rence of the disease may be expected 
this year. 





The quarterly meeting of the National 
Association of Livestock Insurance Com- 
panies will be held in Omaha, Feb. 9. 
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Cash Capital $100,000.00 
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FLOOD OF FLU CLAIMS 
FILLS HEALTH OFFICES 


Epidemic Returns With Redoubled 
Fury to Call Upon Surplus 
Reserves 


EXPECT TO PASS QUICKLY 


Claims So Far Are for Short Terms— 
Number of Cases Decreasing 
Already in Chicago 


Once more companies writing health 
insurance are digging down into the 
surplus-pocket to pay doctor bills for 
an influenza stricken nation. Begin- 
ning in Chicago, where. the number of 
new cases has surpassed any record of 
the first epidemic, the disease has 
swept in all directions. Indiana, Ohio, 
Illinois, Missouri, Iowa and Minnesota 
seem to be hardest hit, with outbreaks 
in a small degree in other parts of the 
country. The far west has been im- 
mune according to claim reports. 


To Be Over Quickly | 


The epidemic bids fair to be fast and 
furious and over quickly. In Chicago 
it started about ten days ago, and daily 
reports of number of cases ran into 
big figures quickly so that before a 
week of it was over the record of 1,260 
cases in a day, established in the height 
of the epidemic last winter, was ex- 
ceeded, and for three days over 2,000 
new cases were reported daily. Since 
then the number of new cases has de- 
creased rapidly, Monday’s. report be- 
ing 1,660. cases. 


| points out that the fact that people 


The National Underwriter 


CASUALTY AND SURETY SECTION 


DISCUSS RAISING OF HEALTH RATES; 
CONTINENTAL CASUALTY TAKES LEAD 


NEW YORK, Jan. 28.—Interest in 
the annual meeting of the Bureau of 
Personal Accident & Health Under- 
writers, held here today, centered al- 
most wholly about the health branch 
of the business. As is already well 
known, the experience of casualty com- 
panies upon their 1918 health writings 
was generally very unsatisfactory, so 
much so that several offices increased 
their rates last year. Whether the new 
figures are yet sufficiently high to take 
care of the hazard remains to be seen, 
sufficient time not having elapsed upon 
which to form positive judgment. 


Continental Announees Raise 


Vice-President Herman Behrens, of 
the Continental Casualty of Chicago, 
announced that on March 1 his com- 
pany would charge an added premium 
of $1 for each $5 of weekly indemnity 
covered under its health policies. It is 
wholly likely that other companies will 
take similar action sooner or later, the 
overwhelming sentiment of bureau 
members being that the average rates 
now paid for health contracts are in- 
adequate. 

The suggestion of eliminating entirely 


the partial disability clause from health 
policies, so prolific a source of claims, 
was discussed, as was also the likeil- 
hood of agreement as to contract forms 
and provisions. 


May Not Wait for Bureau 


So strongly did some of the managers 
feel regarding the need for improving 
present conditions surrounding health 
insurance, that they declared their will- 
ingness to adopt remedial measures if 
a proper number of their associates 
would join in the movement, regard- 
less of whether the bureau as such en- 
dorse the program or not. It developed 
that the effort of the health committee 
to learn the atitude of bureau com- 
pany members upon the health problem 
was wholly unsatisfactory, many of the 
responses being of such character as to 
confuse the committeemen. 

It was agreed to send the new chair- 
man of the bureau as a delegate to the 
annual convention of the United States 
Chambers of Commerce to be held at 
Atlanta on April 27-29. The bureau has 
a present membership of twenty-two 
companies, a gain of one over that re- 
ported last year. 








much longer stay. This claim officer 
have learned the necessity of going to 
bed when the flu hits them is the most 
hopeful thing about the present siege. 

The shortage of physicians is much 
less this year than last. The army 
claimed the services of so many at that 
time that civil communities were all 
shorthanded in this respect. However, 
many think that doctors are valuable 
in time of flu trouble merely because 
many people who will not go to bed 
of their own volition when they are 
ill, will do so if the physician advises 
it. The nurse shortage in some dis- 





Companies report an enormous num- 
ber of claims flooding their offices. The 
epidemic started such a short time ago 
that little can be known about length 
of disability. The character of the 
weekly payment business is such that 
a quick answer is had to such ques- 
tions, and these report that claims are 
very short, few running over a week. 
A company with considerable monthly 
business reports that such of their 
claims that last papers have been filed 
on have shown that two weeks is an 
average duration. Commercial com- 
panies report heavy claims but are un- 
certain as to duration of disability. 

The new epidemic was entirely un- 
expected by most insurance men. The 
doctors who had predicted a return 
of the disease were all admitting that 
they had made a bad guess. Out of a 
clear sky the “flu” came back and now 


what is shorthanded. 
Go To Bed or Go To Work 


_ One official sticks to the belief that 
It is nothing more than the old-fash- 
loned grippe, and that people are 
frightened by last year’s experiences 
into taking to their beds. Others point 
out that the “taking to bed” idea is a 
good one for the companies to promul- 
gate, and cites cases where claimants 
have gotten up too quickly only to go 
back to bed in a day or two for a 





tricts, Chicago in particular, is very 
| serious. 
Japan Experiences Plague 


About two weeks before the influ- 
enza came back, it was reported that 
there were a million cases in Japan. 
Japan did not suffer during the first 
epidemic here. It is not likely, how- 
ever, that there is any connection be- 
tween the Japanese trouble and the 
present situation here, as there seems 
to be little or none of the disease on 
the Pacific Coast, which would be the 
logical place for a contagion from the 
Orient. 


Army Had Strong Effect 





lar little 


grippe, coming a 


| into army camps. 


of the fact that 


Some go so far as to claim that in- 
fluenza is nothing more than the regu- 
i more 

severely at times. Last year’s epidemic 
would have been no worse, they say, 
not an office in the afflicted area, but | than that of 1893 if it were not for the 
fact that millions of men were crowded 
They predict for 
| this year that it will never develop 
serious proportions except in number 
of cases, and say that grippe cases are 
always numerous at this season. How- 
ever, this opinion is weakened in view 
influenza was more 
prevalent in this country than in Eu- 
rope last year, where there were many 
more soldiers living under worse con- 


disease which are being reported in 
greater numbers daily. 


SITUATION IN PLATE GLASS 





Prices Gone Up Materially—Many 
Losses in Chicago, Where Non- 
Bureau Companies Are Active 





The plate glass situation is becoming 
more acute. It is understood that the 
General Motors Company will purchase 
three or four plate glass factories in 
order to be sure of better facilities for 
its glass needs. The automobile indus- 
tries are buying tremendous quantities 
of glass for use in wind shields and 
windows. This is one of the newer 
demands that is diverting glass from 
the regular trade. There have been 
two or three increases in plate glass 
within the last few months and the 
losses have been creeping up. The: plate 
glass rating bureau has not yet an- 
nonuced its policy as to Chicago and 
Cook county, as no increase was made 
when the last edict went forth, making 
increases in all other sections. There 
are non-bureau companies in Chicago 
that are cutting considerable ice and 
this no doubt is having an effect. How- 
ever, the losses are mounting up there 
and undoubtedly something will have 
to be done. Recently in Chicago a 
number of cranks or partly insane peo- 
ple have broken many plates. 


Royal Indemnity Promotions 


Milford E. Jewett has been elected 
vice-president of the Royal Indemnity 
succeeding C. F. Frizzell, who has be- 
come president of the Newark Fire. 
T. W. Rucker, Jr., and Edwin D. Liv- 
ingston, become second vice-presidents. 
E. A. Tallman, assumes active charge of 
the bonding department and L: A. De- 
laney, becomes superintendent of the 
New York bond department. Other pro- 
motions include F. J. Sayler as under- 
writer for the court division; August 
Westphal as underwriter for the fidelity 














ditions than in this country. Nor does 
it account for the many deaths from the writer for the contract bond division. 


division and J. P. Hunting as under- 
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HANDLING OF OHIO FUND 


SEVERELY CRITICISED 


S. H. Wolfe, New York Actuary, 
Makes Report to Legislative 
Commission 


ACCOUNTS IN BAD SHAPE 


Impossible to Say Positively That 
Fund Is Solvent—Would Restore © 
Statutory Supplies 


COLUMBUS, O., Jan. 27.—That the 
accounting system of the Ohio State 
Insurance Fund is so defective that it 
is impossible to state categorically 
whether the fund is solvent, is the find- 
ing made by Actuary S. H. Wolfe of 
New York, in his report to the joint 
legislative committee on administrative 
reorganization. Mr. Wolfe gives it as 
his opinion that the fund is solvent, 
but with the reservation that the ab- 
sence of a proper accounting system 
causes this to be an opinion and not 
a finding of facts. He insists that the 
statutory surplus fund should be re- 
stored and points out that that fund 
on March 1 should have been $2,783,- 
965, instead of $1,052,700, as shown by 
the sheets in the actuarial department. 
He says further: 


Integrity Should Be Preserved 


It is imperative in my opinion that the 
integrity of the Fund should be pre- 
served in order that in the event of a 
catastrophe the solvency of the Fund 
may be assured and the future payments 
to injured -workmen and their depen- 
dentS guaranteed. The effect of the pres- 
ent method of charging current losses to 
the statutory surplus fund is in violation 
of law, is fraught with the greatest 
danger and should be immediately cor- 
rected. By charging current losses to 
this Fund the general surplus from 
which dividends are paid to the employ- 
ers has been made to appear much larger 
than it is in reality. The primary func- 
tion of a State Insurance Fund is to pay 
claims to injured workmen and not to 


pay dividends to employers. This is 
fundamental and is not an actuarial 
question. 


The necessity for having a large statu- 
tory surplus fund is evident for the State 
Insurance Fund has no capital stock, 
has not the power of levying assess- 
ments and is not supported by any state 
guarantee of solvency. In addition it 
must be remembered that the Fund is in- 
suring the most hazardous of employ- 
ments, risks which are subject to the 
catastrophe hazard; in the case of pri- 
vate insurers this hazard is covered by 
reinsurance, a form of relief which is 
rot open to your Fund, and the necessity 
for a large statutory surplus fund is 
therefore indicated. 


Questions Wisdom of Dividend 


He regards this matter as of special 
importance in view of the decision of 
the commission to declare a 10 percent 
dividend on the past year’s business, 
since the actuary states it will amount 
to a dividend of approximately $1,000,- 
000. He declares that the use of $1,- 





! 000,000 for the purpose stated would 
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FARMERS LIVE STOCK ~“ — 
INSURANCE COMPANY’ 


DES MOINES / ) 10WA 
WRF a 


“The Farmer 
Trade” » 


Take a leaf from the book of the local 


merchant — look 
trade.”’ 


Just why do merchants in cities located 
in the wealth belt of the nation—the 
great farming states—strive to attract 


the farmer? 


Because he spends 52 percent of the 
in the entire nation, 
probably 75 percent of the money 
spent in the wealth belt. 


money spent 


Because the farmer not only spends 
the money but also is able to pay cash. 


Why do not more insurance agents 
see the wisdom of these merchants? 


Why don’t your 


Farmers Live Stock 
Insurance Company 


“A company that appeals to 
live stock owners”’ 


Des Moines, lowa 


For further particulars address I. J. Ketman, 
Secretary and General Manager 






to the 


“farmer 








reduce the general surplus fund to a 
very small figure, without taking into 
account the experience of the fund be- 
tween March 1 and the present date, 
it being impossible to learn the experi- 
ence for that period, the records being 
in such shape as to require many weeks 
for that purpose. In that connection 
he says: 

“T am of the opinion, therefore, that 
if the commission at any time feels 
that the statutory surplus fund is larger 
than necessary, the proper remedy is 
either a reduction in the percentage 
of the premium which is set aside or 
a complete stoppage in further contri- 
butions to that fund. Whatever re- 
funds are to be made to the subscrib- 
ers to the fund are to be made from 
the surplus of the earned premium 
which remain after the statutory sur- 
plus has been set aside and losses pro- 
vided for.” 

He criticises payments -on so-called 
“catastrophe” accidents from the statu- 
tory surplus fund. 





Effect of Abnormal Conditions 


After citing the effect of the abnor- 
mal industrial situation on the fund, 
he expresses the belief that when nor- 
mal industrial conditions are restored 
the premiums received from employers 
will be materially reduced and the com- 
pensation benefits payable will be con- 
siderably increased, and says: 

“While these facts would permit of 
considerable elaboration, reference to 
them is made merely to point out the 
inadvisability of distributing too much 
of surplus, most of which has been 
accrued as the result of abnormal in- 
dustrial conditions, which is believed 
must soon cease, if the change has not 
already taken place.” 


Recognize Physical Condition 
The system of merit rating now in 





use is criticised severely and it is urged 


that a modification be introduced 
order to give recognition to the phy 
ical condition of the plant, and thus 
reduce the number or severity of ac 
cidents. If the installation of such a 
system requires a force of inspectors 
and merit raters, it is recommended 
that their employment should be an. 
thorized and the necessary appropria- 
tion be made. In this connection Mr, 
Wolfe says: 

In the Ohio plan no account is taken 
of the physical condition of the em- 
ployer’s plant. The initial rate is the 
same whether the plant is equipped with 
every known safety device for the benefit 
of the workmen or whether it is a death 
trap of unguarded machinery, improperly 
lighted rooms and every unfavorable 
condition to the health and safety of the 
workmen. Subsequent rates are adjusted 
on the actual accident experience of each 
employer, but no matter how bad the ex. 
perience has been the premium cannot 
be increased by more than 30 per cent, 
One of the most valuable adjuncts to 
workmen’s compensation acts has been 
the system of merit rating which en- 
courages the employer to install safety 
devices to prevent accidental injuries; 
this is in marked contrast to the method 
used in your fund which waits until the 
accident has occurred before penalizing 
the employer, which frequently results 
in unjustly penalizing the careful em- 
ployer for accidents which originate 
from causes not due to the condition of 
the plant. 


Other recommendations made in the 
report include the installation of a 
proper system of records and accounts, 
with some sort of state supervision; 
elimination of present delays in paying 
injured claimants and their dependants, 
and the appointment of a state insur- 
ance fund manager. 

The Industrial Commission declares 
that the purpose of the report is to 
throw discredit on the state fund and 
is preparing to take steps to rebut the 
statements made in it. 














WORKMEN’S COMPENSATION 








FINDS AGAINST REFERENDUM 





Master-in-Chancery Files Report in 
Missouri Compensation Litigation. 
Appeal Likely 





JEFFERSON CITY, MO., Jan. 27.— 
A. T. Dumm, master-in-chancery to pass 
upon the legality of the reference peti- 
tion to suspend the workmen’s com- 
pensation act until the people can vote 
upon it next November, has filed his 
report in circuit court here, recom- 
mending that a permanent injunction 
be issued against the attorney general 
and secretary of state to prevent them 
from submitting the act to a vote of 
the people. 

He finds that the act was not sub- 
ject to a referendum vote, since it con- 
tained an emergency clause and was 
“an act for the immediate preservation 
of public peace, health and safety.” — 

Although 30,957 names appeared on 
the referendum petitions, the finding 
says that 5,559 filed notice of with- 
drawal of their signatures and that 
many purported citizens are not reg- 
istered voters. Of the number of illegal 
names on the petitions Mr. Dumm finds 
that there were 2,413 in Kansas City, 
792 in Joplin, and that the entire num- 
ber .of signatures in the eleventh and 
twelfth congressional districts, St. 
Louis, must be rejected because the 
affidavits do not show that the signa- 
tures were those of legal voters. 

In the first, second, eighth, ninth and 
fifteenth districts, Mr. Dumm finds that 
all the petitions must be rejected be- 
cause the officers who certified that the 
petitions were legal voters had signed 
one of the petitions. 

Eliminating the rejected names leaves 
the referendum petitions far short of 
meeting the requirements of the law. 

It is expected that Circuit Judge 














Slate will pass upon the report at once 


and an appeal will be taken to the 
supreme court. Pending this action the 
workmen’s compensation act will re- 
main suspended. 


No Revision in Kansas 


TOPEKA, KAN., Jan. 27—Organized 
labor in Kansas refused to take any in- 
terest in the proposed revision of the 
workmen’s compensation act, and the 
bill covering this proposition never was 
introduced at all. The special commis- 
sion appointed by the legislature at its 
regular session to draft a new law may 
or may not report the proposed new law 
to the next regular session of 1921. The 
members of the commission at present 
are rather disgusted with the whole bus- 
iness and may let it go by default. 


Texas Association’s Experience 


AUSTIN, TEX., Jan. 27—J. J. Watson, 
assistant general manager of the Texas 
Employers Insurance Association, states 
that in 1918 it wrote 50 percent more 
than in 1917 and in 1919 about 80 per- 
cent more than 1918, finishing the year 
with a net premium income of about 
$1,700,000. The year 1920 so far betters 
1919 writings for the same period. 


Merger Deal Ratified 


At a meeting of the stockholders of 
the Chicago Bonding, held in Chicago 
this week, the merger of that company 
with the American Bonding & Casualty 
of Sioux City was ratified. The con- 
solidation was ratified by the stockhold- 
ers of the American Bonding on Jan. 19, 
and the new charter will now be pre- 
sented to the insurance commissioners 
of the states in which the combined 
company will operate for approval. 


Clark to London Guarantee 


Harry J. Clark has resigned as special 
agent of the Fidelity & Casualty with 
the Indianapolis branch office to take a 
similar position with the London Guaran- 
tee & Accident for the state of Indiana. 
He will make his headquarters in In- 
Gianapolis with State Agent James H, 
Wever. 
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Are the Mutuals Gaining Ground? 


Are the mutuals and interinsurers gain- 
ing ground so far as workmen’s compen- 
sation is concerned? In some cases they 
are. [lowever, when we realize that the 
personal element is so strong in the writ- 
ing of insurance we recognize the fact 
that the stock companies will always 
write the big bulk of business. There 
are some big concerns that have organ- 
ized a claim service of their own includ- 
ing first aid, medical help, facilities for 
taking care of the injured, inspectors for 
looking after industrial safeguards and 
the like. They are not attracted to the 
superior service of the stock companies, 
their inspectors and agents because they 
have their own. The mutuals come along 
with a low rate or promise of dividends 
and these assured are willing to take the 
mutuals solely for the indemnity. 

When insurance is considered by an 
employer he must ponder over in his own 
mind the value of having a friend at 
court in case of controversy or serious 
difference of opinion. The local agent 
is always at hand to fight his battles if he 
is right, to intercede for him, to lay his 
case before the management. The local 
agent is his friend. The agent is finan- 
cially interested in his insurance. The 


Fighting a Common Enemy 


In some states there is difference of 
opinion as to whether the stock casualty 
companies can afford to unite with the 
mutuals and reciprocals in fighting state 
insurance. This controversy has come 
up in more than one state where effort 
is being made to establish a state work- 
men’s compensation fund. Fortunately 
the InsuRANCE FEDERATION OF AMERICA 
believes that in fighting a common enemy 
‘insurance people of all grades should 
stand together regardless of class or dis- 
tinction. In one of the foremost states 
the leading general agents prejudiced 
against mutuals and reciprocals in compe- 
tition will not cohabit with them when it 
comes to fighting state insurance. 

We believe that the stock companies 
can put up a far more effective fight if 
they are allied with mutuals and recip- 
rocals in the campaign against state 
insurance. If the insurance house is di- 
vided in this regard the enemies of pri- 
vate insurance will have an upper hand. 
If the stock companies can say to the 
law makers that provision should be made 
for participating insurance in the way of 
mutuals and reciprocals then it will be 
up to the assured to make his choice as 
to what kind of insurance he wants. In 


Just Another 


AvutoMosiLr drivers who sneer at the 
Possibility of being called on to meet 
heavy damages because of injury to 
Pedestrians can read with profit to 
themselves the verdict given last Satur- 
day by a jury in Chicago before 
Supericr Judge Davin. AGNES ULBRICH 
was awarded $15,000 for injuries re- 
ceived when struck by a_ truck 
belonging to the Hortanper Express 
& Van Company. 





agent is a producer for his company. 
The company is anxious to retain this 
agent and encourage him. SHis voice at 
a general or home office therefore is 
heeded. He is given a full hearing. He 
speaks not as the assured himself but 
for the assured. Regardless of his par- 
tiality to the assured, and the fact that 
the agent naturally has the assured’s view- 
point, he can undoubtedly see the position 
of the assured from a more impartial 
standpoint than can the assured himself. 
The assured may stand a very poor show 
dealing with the head office himself. He 
has not one to go to the head office to 
speak for him if he is insured in a non- 
agency company. 

Furthermore the local service the agent. 
can render in time of trouble is very 
valuable. The agent is always at hand 
to give him advice, to look after his 
interests, watch his risk, study his  sit- 
uation and see to it that justice is given. 
This certainly is worth much when it 
comes to workmen’s compensation insur- 
ance. We believe that eliminating the so- 
called gigantic risks there are few as- 
sureds that can afford to be without this 
agency service. They will find that it 
is worth paying for. 


our opinion a mistake will be maue if 
these two groups of private insurance in- 
stitutions pull apart when it comes to 
fighting a common foe. 

Surely the stock companies can more 
than hold their own when it comes to 
competition because most assured want 
the strength, resources and service of 
the stock companies. 

Qur competitive prejudices undoubtedly 
are deep seated. We had much better 
however tolerate mutual and reciprocal 
insurance than throw the workmen’s com- 
pensation insurance wholly into state 
monopoly. We firmly believe that the 
agents of stock companies have sufficient 
arguments to hold the big majority of 
business against the reciprocals and mu- 
tuals. We can point with pride to the 
record of the well managed stock com- 
panies. They have the strength, the re- 
sources, the facilities to handle work- 
men’s compensation satisfactorily. When 
state insurance looms up it is time to 
forget the angularities and bitterness of 
competition and stand together in meet- 
ing this insidious monster which needs 
to be scotched by all private insurance 
interests wherever it may raise its 
head. 


Heavy Verdict 


The little girl was 6 years old when 
the injuries were received. She was 
hurt while attempting to rescue her 


small cousin who had run in front of 


the truck. Here certainly is a case 


where a driver might be unable to 
We have numer- 
instances of a similar character. 
All these are forceful arguments for 
the carrying of automobile liability in- 


avoid an accident. 
ous 


_A. F. Wieland has been elected as- 
sistant secretary of the Bankers Acci- 
dent of Des Moines. Mr. Weiland has 
been at the home office of the company 
for fourteen years, beginning his 
Bankers’ service as a stenographer. 


T. W. Budlong, who has been divi- 
sion supervisor of the Bankers Acci- 
dent of Des Moines, for Minnesota, 
has been transferred to Omaha where 
he will have charge of the Bankers’ 
business in that territory. William 
Schulz, who has been manager of the 
Omaha ‘division, recently resigned to 
become general manager of the Se- 
curity Accident & Casualty, which is 
being organized in Des Moines. 

At a recent meeting of the board of 
directors of the Maryland Casualty 
Walter L. Clark, who has been counsel 
for the company since 1915, was elected 
general counsel. Mr. Clark entered the 
service of the company in 1903 as at- 
torney in the claim division, and was 
appointed general attorney in 1910. He 
is a graduate of the Baltimore City 
College and the University of Mary- 
land Law School. He is also a member 
of the Maryland State Bar Association 
and the American Bar Association. 


John M. Smith, for the past two 
years an assistant to W. C. Schied, 
general liquidator for the Alien Prop- 
erty Custodian, died at his home in 
Bayonne, N. J., this week. Mr. Smith 
had been identified with fire and cas- 
ualty insurance interests for nearly 30 
years. His first connection was with 
the San Francisco General Agency of 
Voss, Conrad & Company. When the 
Thuringia and the Frankfort Marine 
& Casualty established headquarters in 
New York City, Mr. Smith became 
resident secretary for both companies, 
so continuing for the Frankfort until 
its seizure by Alien Property Cus- 
todian Palmer in 1917, since which 
time he has assisted in its liquidation 
and that of the other German insurance 
organizations. 


Walter J. Holt has been appointed 
Indiana state agent of the London & 





Simmons, who retires to enter the mer- 
cantile business. Mr. Holt is well 
known in Indianapolis and throughout 
the state as he has represented casualty 
companies in capacity as special agent 
and general agent for some years past. 
He had legal training before entering 
the insurance business which he has 
found exceptionally valuable, especially 
in connection with bonding work. He 
is well qualified to develop the various 
lines which the London & Lancashire 
Indemnity writes. 


Columbia University, N. Y., has an- 
nounced a course in casualty insurance, 
beginning Feb. 4. The topics to be 
covered in the order in which they will 
be taken up include: Industrial acci- 
dents, the common law of” liability, 
workmen’s compensation laws, basic 
principles of insurance, employers lia- 
bility and workmen’s compensation in- 
surance including manual rates, merit 
rating and reserves; accident and 
health insurance, automobile insurance, 
and miscellaneous casualty lines. Ralph 
H. Blanchard will be the instructor. 


Commenting on the election of 
Thomas A. Whelan as successor to ex- 
Governor Warfield as president of the 
Fidelity & Deposit, the Baltimore 
News, in an editorial in its issue of Jan. 
21, the day after the election, has the 
following to say: 

As the pioneer in a field that Baltimore 
business men by enterprise and business 
sagacity have made largely their own, 
the Fidelity & Deposit Company has 
rightly earned a distinctive place in the 
regard of the people of this city. Gov- 
ernor Warfield’s retirement from the 
leadership of the company excited an in- 
terest that reached well beyond the 
financial circle. Nor is it just as a finan- 
cial item, however important, that the 
newspaper man, whose business it is to 
realize the scope of the appeal a par- 
ticular piece of news may make, takes 
up the announcement of the selection of 
the pioneer’s successors. The News is 
gratified, and it knows its readers are 
gratified, that the Fidelity, in passing 
out of the leadership of Edwin Warfield, 
has passed into that of men so conspic- 
uously and steadfastly in the fore in all 
movements for the advancement of the 





Lancashire Indemnity succeeding A. L. 


community’s interests. 
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MUCH UNCERTAINTY IS SEEN 


Contractors Are Often Confronted 
With New Conditions After a Bid 
Has Been Made 





A surety underwriter was talking the 
other day of some of the uncertainties 
of writing contract bonds. He spoke 
of a contractor who was building a 
church. When he bid on the work his 
price was regarded as very high, but 
the church authorities accepted his bid 
because of his reliability. However, 
conditions radically changed, especially 
in the quarrying of stone. He found 
that he could not get stone from the 
quarries that he expected to deal with 
or had arrangements with at the time 
he made his bid. It was necessary for 
him to go to much extra expense to 
get this stone. He was losing right 
along on his work. 

This is but an indication of the un- 
certainties of the times regarding con- 
tract work. Some of the road 
contractors lost on their work last sea- 
son because they were unable to get 
material due to lack of railroad facil- 
ities. Hence more time is required to 
complete the work than was antici- 
pated. There was never a more un- 





surance, 


certain time so far as material, labor 


and general contract conditions are 


concerned, 


Bill On Peace Officers’ Bond 


A bill has been introduced in the Ken- 
tucky legislature providing that the 
surety on the official bond of any peace 
officer shall be liable for all the acts of 
the officer done under color of his office, 
whether he be acting with or without 
warrant, writ or process, to the extent 
of the penalty in his bond. 





Rejects National Surety’s Bonds 


The United States Shipping Board 
Emergency Fleet Corporation has declined 
to accept bonds of the National Surety 
from operators and managers of vessels 
belonging to the shipping board. It seems 
that the National Surety gave a bond in 
the sum of $100,000 im behalf of the Tri- 
angle Steamship Company, guaranteeing 
the performance of a contract between 
that company and the shipping board. 
Upon the occurring of an alleged default, 
“the shipping board demanded of the Tri- 
angle Steamship Company and the Na- 
tional Surety the payment of the full 
amount of the bond, claiming the bond 
was a forfeitable instrument. The Na- 
tional Surety was notified that there were 
defenses arising out of the breaches of 
the contract by shipping board, and con- 
sequently that the contract was not en- 
forceable by the shipping board, and also 
that there were countercharges against 
the shipping board far in excess of the 
amount of the bond. The matter was 
submitted by the National Surety to out- 
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side counsel, who confirmed the opinion 
of the company’s own law department that 
the bond was not a forfeitable bond, but 
one guaranteeing the payment of dam- 
ages, the amount of which could only be 
determined in a law suit, which the ship- 
ping board has been invited to bring, but 
no suit has yet been begun. 


Road Work May Be Held Up 


The state of Illinois has a 1920 pro- 
gram for the construction of 1,100 miles 
of permanent road, in addition to com- 
pleting contracts that were awarded last 
year. The surveys have been completed, 
plans drawn, the specifications prepared, 
but it is possible that there may be a 
serious hitch in the program because of 
the fact that the state is unable to get 
the contracts for cement. The amount 
sought was 2,800,000 barrels. The com- 
panies submitted bids for only 1,100,000. 
They finally agreed to supply a trifle 
over 1,800,000, but stopped there. Just 








what the state will do has not been de 
termined. There are only two courses 
open, either to eliminate some of th 
work planned, or buy cement on the 
open market, at prices which no one 
can even estimate at this time. 





Chicago Surety Meeting 


At the regular monthly meeting of the 
Surety Underwriters Association at Chi. 
cago, held this week, the question of 
highway contract bonds was discussed at 
some length. The various angles of the 
subject were considered and the following 


committee was appointed to look into the - 


matter: C. E. Bennett, New Amsterdam, 
chairman; Charles H. Barras, National 
Surety; F. A. Price, Fidelity & Deposit, 
and W. L. Wilder, United States Fidelity 
& Guaranty. 

Kuhns & Pogge, general agents of the- 
Iowa Bonding and R. H. Beard, manager 
of the Lion Bonding were elected to mem- 
bership. 




















TELLS ABOUT ITS CHANGES 


Equitable Life of New York Explains 
New Features in Accident and 
Health 


The Equitable Life of New York 
explains the new features in its acci- 
dent and health program as follows: 

It is now generally recognized that 
accident and health insurance is a serv- 
ice that comes quite within the legiti- 
mate scope of a life company, and true 
to tradition the Equitable, in introducing 
and bettering such service, has been 
prompted by the desire to serve, not 
only its agents and policyholders, but 
to exercise a beneficial influence upon 
the business as a whole. 

There has been a tendency to look 
upon the protection afforded under life 
insurance policies as a separate unit, 
complete in itself, and upon accident and 
health insurance as something entirely 
separate and distinct. The Equitable’s 
accident and health program was spe- 
cifically designed to complete the circle 
of protection for our policyholders by 
guaranteeing an income during sickness 
or disablement from accident. From the 
viewpoint of the agent, by accomplish- 
ing this end, it also aids in the placing 
of life insurance. 

* * ” 

The change which most strongly em- 
phasizes this feature is the discontinu- 
ance of the short form medical examina- 
tion, and the substitution of the full life 
medical examination form, with the pro- 
vision that the cost of the examination 
will be borne by the company, if either 
a non-cancellable accident and health or 
a life policy of sufficient amount is de- 
livered. The fact that the medical ex- 
amination is good for sixty days will 
enable the agent to make use of it in 
connection with an application for life 
insurance if the policy is delivered 
within that time. In instances where 
the soliciting agent feels reasonably 
sure of delivering a life policy if issued, 
he may, with the approval of the agency 
manager, request a life policy to be is- 
sued with the accident and health pol- 
icy. In such a case, if the risk is ac- 
ceptable, the life policy will be issued 
subject to the securing of a signed ap- 
plication before the policy is delivered. 
By following this practice a leading pro- 
ducer has, up to the month of Cctober, 
written and paid for more than $500,000 
additional life insurance, and approxi- 
mately $72,000 paid for in accident and 
health premiums. 

* * 

While the volume of the life insurance 
written in the past year has been be- 
yond all previous expectations, no one 
realizes better than the agent the time 
and energy necessary to place a policy 
and the great advantage of the collateral 
aid afforded by such a feature as the 
accident and health service offered by 
the Equitable. 3 

Another recent change which has 
added to the flexibility of our accident 
and health business is the removal of the 
restriction heretofore imposed upon the 
supplementary disability contract which 
may now be written in any amount up 
to $150 of weekly indemnity irrespective 
of whether any life insurance is applied 
for or held by the applicant. This form 
is non-cancellable and, consequently, a 
medical examination will be required 
before it is issued. It does not provide 
any accidental death beenfit, but is 








ACCIDENT AND HEALTH | 


adapted for use where it is desired 
solely to protect the income of those 
who believe they have sufficient prinei- 
pal sum insurance under their life in- 
surance policies or regular accident con- 
tracts. It is especially valuable to 
professional men, such as doctors, den- 
tists and lawyers, because the income is 
guaranteed from the moment they are 
unable to perform their duties by reason 
of any injury or illness. 


Digs Up 1876 Policy 


Once in a while an agent has it inti- 
mated to him by an insurance buyer that 
rates are too high. Cedric Hoskins of 
Sioux City, Ia, has just dug up a 
Travelers accident policy issued to his 
father in 1876. It cost $50 for about half 
the coverage the Travelers gives today 
for $25. 


Western Accident & Indemnity 


HELENA, MONT., Jan. 27—The West- 
ern Accident & Indemnity, at its annual 
meeting held in Helena, showed about 
$14,000,000 business in force. The com- 
pany’s loss ratio has been 12.7 percent. 


Lets In Life Companies 


TOPEKA, KAN., Jan. 27—The old Kan- 
sas statute of 1871, under which any life 
insurance company writing double in- 
demnity or health and accident insur- 
ance anywhere was barred from writing 
any insurance in the state of Kansas, 
was repealed at the special session of 
the Kansas legislature just closed. The 
new law, which is already in effect, re- 
moves the restrictions for life insurance 
companies with capital of $100,000 or 
more. As originally drawn, the measure 
required a combined capital and surplus 
of $200,000, but it was amended to let in 
the smaller companies. 

The legislature seemed to be suspi- 
cious of all measures fostered by Super- 
intendent Travis, including the bill 
affecting life companies. It was killed 
once in the house and required the com- 
bined efforts of the administration forces 
and the insurance men of the state to 
get it passed when the senate bill came 
over for action. 


Luther on Coast Trip 


Howard A. Luther, second vice-presi- 
dent of the North American Accident, is 
on a trip to the western coast, visiting 
agencies at Denver, Salt Lake, Los An- 
geles, San Francisco, Seattle and Port- 
land. 





Entering Norwich Union 


The Norwich Union Indemnity, the run- 
ning mate of the Norwich Union Fire, has 
already been admitted to seven eastern 
and middle western states, and has ap- 
plications now pending for admission to 
Rhode Island, Michigan, Massachusetts 
and Minnesota. 


C. Bird Gould Resigns 


DES MOINES, IA., Jan. 28.—C. Bird 
Gould has resigned as branch manager 
for the United States Fidelity & Guar- 
anty after ten years of service to become 
one of the field representatives of the 
Kiwanis Clubs, International. 


The Maryland Casualty has filed with 
the Maryland State Tax Commission the 
amendment to its charter, increasing the 
eapital stock of the company from 
$2,000,000 to $3,500,000. 
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demand for safety deposit box cover- 
age. This increase is most notable in 
the smaller cities, ranging in popula- 
tion from 5,000 up. The big banks in 
the larger cities do not feel that there is 
much danger of their safety deposit 
yaults being entered, but in a very 
large proportion of the bank robberies 
recently reported from the smaller 
cities and towns looting of safety de- 
posit boxes has been a regular feature. 
In one eastern town 300 boxes were 
opened in one robbery, all that the 
yeggmen had to do to gain entrance 
being to knock off the locks with a 
hammer. 

While the banks, of course, have no 
legal liability for the contents of the 
safety deposit boxes, they are taking 
this coverage quite generally simply as 
an accommodation to their customers. 
The bank pays all of the premium and 
no expense is entailed on the box- 
holder. 

No material increase in the demand 
for the coverage has been noted since 
the recent reduction in rates, as com- 
pared with conditions under the old 
rates. 

The situation as regards deposit box 
coverage has been somewhat compli- 
cated recently by the fact that a few 
companies have offered to write this 
coverage without additional premiums 
for customers who were carrying large 
burglary policies, on the basis of $5,000 
of deposit box coverage for each $100,- 
000 of burglary insurance carried. Most 
of the companies are still charging an 
additional premium, however, for the 
deposit boxes, and it is not believed 
that the plan of writing them gratis is 
at all likely to become general. 





Situation Serious in Iowa 


DES MOINES, IA., Jan. 28.—Iowans 
who handle bank burglary insurance are 
frankly worried. The acetylene torch as 
a means of forcing entrance to bank 
vaults has become a positive menace— 
and according to detectives for the Iowa 
Bankers Association they have not as 
yet found a solution for what promises 





Question Wisdom of Rate Raise 


The question of the desirability of in- 
creasing burglary rates is one upon 
which underwriters do not seem to be 
entirely in agreement. The general view 
has been that the experience of the com- 
panies was such as to make an increase 
almost inevitable, but some underwriters 
declare that any raise in rates will result 
in the loss of much business of desirable 
character. They say that men who are 
willing to pay the higher rates are very 
often, as in the case of accident and 
health and other forms of casualty in- 
surance, those who are expecting to 
have a loss. They argue that the sav- 
ing to the companies will not therefore 
be as great as has been expected. 


Bureau’s Reorganization Plans 


It is planned by the governing commit- 
tee of the National Workmen’s Compen- 
sation Service Bureau to create a federa- 
tion of the various existing organizations 
handling workmen’s compensation busi- 
ness. It is proposed to have the National 
Bureau become a central body with sec- 
tions dealing with specific branches of 
casualty insurance. A name is to be 
selected in which the name compensation 
will not appear, as it is planned to have 
the new organization perform certain serv- 
ices for all branches of casualty and sur- 
ety insurance which may desire its service. 
It is the idea to have the National Bu- 
reau serve as a central service organiza- 
tion for its various constituent organiza- 
tions and as a forum for the discussion 
of questions of common interest to these 
organizations. However, it will not deal 
with the specific questions relating to 
anyone branch of the casualty business. 
The three sections of the National Bu- 
reau will be known as the National Com- 
pensation Insurance Association, the Na- 
tional Liability Insurance Association and 
the National Automotive Insurance Asso- 
ciation. Membership is to be restricted 
to joint stock companies, and each sepa- 
rate association shall be autonomous in 
regard to matters that are wholly within 
its field. 


Expect State Fund Bill 


RICHMOND, Va., Jan. 28.—A majority 
report of the joint legislative committee 
of the Virginial general assembly expects 
to submit sometime this week and will 
recommend a state fund for all classes of 
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ASSETS 
Dec. 31,1919 Dec. 31, 1918 
pe py ee $ 25,375.00 $ 48,389.00 
Mortgage Loans ..... 411,464.00 306,317.05 
Collateral Loans...... 45,035.95 56,331.50 
Bonds, Mostly Liberty. 136,550.00 85,500.00 
Stocks, All Good...... 86,400.00 111,329.27 
In Banks, On Check and 
Certificates ...... 116,801.99 159,138.10 
Due From Agents..... 214,962.74 119,826.72 
Warrants ............ 87,115.96 65,566.92 
Advance on Contracts. 78,844.32 28,813.11 
Debenture Notes...... 16,961.50 13,955.50 
Accounts Receivable .. 45,044.72 170.25 
Bills Receivable ...... 4,535.29 5,010.29 
Advance to Agents.... 5,596.34 2,757.25 
TOMB ori ens ses $1,274,687.61 $1,003,105.05 
Interest Accrued, Etc.. 28,773.26 22,867.98 
Reinsurance Receivable 6,278.97 1,649.85 
$1,309,739.84 $1,027,622.88 
Less Non-Admitted... . 29,957.24 26,232.90 
TOME i VEE t53 $1,279,782.60 $1,001,389.98 
LIABILITIES 
Capital Fully Paid....$ 600,000.00 $ 500,000.00 
Surplus Over All Lia- 
bbistide i os oa 180,182.24 109,969.39 
Reserved for Losses... 50,840.80 32,305.91 
Reserved for Reinsur- 
REE ss iene samen : 402,259.56 268,628.60 
Reserved for Commis- 
sions and Taxes.. 46,500.00 23,000.00 
Other Liabilities in 1918 67,486.08 
Towle teen $1,279,782.60 $1,001,389.98 
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MANCHESTER co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 


“EMPLOYER’S LIABILITY: 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 


UNITED STATES ASSETS, $14,776,570.58 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky. 
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FREDERICK RICHARDSON, 
General Building 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, 








Accident— Health— Burglary — Liability — Auto- 
mobile—Teams—Elevator—Workmen’s 


Compensation 








PHILADELPHIA 


LTD. 


United States Manager 
4th & Walnut Streets 


















ANNOUNCING THE CONTINENTAL’S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 


Insurance. 


(b) It increases the sale of Commercial 
Accident and Health Insurance. 

YOU ARE INTERESTED IN EITHER. 
Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 

General Offices: Chicago, 

The CONTINENTAL is an American Company with 
a national reputation. 


Illinois 
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Sys 


surers and mutual insurers, according to 
Chairman Julian Gunn, senator from 
Henrico county. A minority report will 
urge that the plan now in operation be 
permitted to reman as it is. The com- 
mittee was appointed two years ago to 
look into the question of adopting some 
form of state fund and it held public 
hearings in different parts of the state 
last fall for the purpose of getting light 
on the question. There is not much likli- 
hood of the majority report being adopted, 
in the opinion of those about the capitol 
who claim to be posted on the situation. 


White Elected President 


NEW YORK, Jan. 28.—At the annual 
meeting of the New York Plate Glass In- 
surance Exchange yesterday, Major A. 
White of the New York Plate Glass was 
elected chairman; F. S. Garrison, of- the 
Travelers Indemnity, vice-chairman, and 
Cc. E. W. Chambers, of the Lloyds, secre- 
tary-treasurer. 


Travelers Capital Increased 


The directors of the Travelers have 
voted to increase the capital of the com- 
pany from $6,000,000 to $7,500,000, the 
stock to be offered to shareholders at 
par in the proportion of one share of 
new stock to each four of the old issue. 
The directors also authorized the ap- 
pointment of a building committee to 
plan the erection of an eleven-story 
building on Prospect street, on land 
recently acquired. 

A special dividend of 4 percent was 
also voted. 


Travelers’ Promotions 


The Travelers and the Travelers In- 
demnity announce the following transfers 
and promotions in the liability and com- 
pensation department: 
Charles L. Brown, special agent at the 
Syracuse, N. Y., branch, promoted to be 
manager of the Rochester branch, “suc- 
ceeding Farrington Smith, resigned. 
Myron N. Platt, manager at Denver, 
transferred to be manager at Kansas City, 
Mo., succeeding Manager Arthur D. Spring 
promoted. Assistant Manager Harry E. 
Hill of the Denver branch promoted to 
be manager. 

Special Agent George R. Summerton of 
the Cleveland branch promoted to be as- 
sistant manager of the Cleveland district. 


Hartford Steam Boiler Transfers 


Daniel Joseph O’Keefe, who has been 
located at Louisville, Ky., as special 
agent of the Hartford Steam Boiler for 
Louisville and Kentucky, has been trans- 
ferred to Indianapolis and will have In- 
diana in addition to his former territory. 
Mr. O’Keefe is an expert on engine and 
steam boiler insurance and believes that 
there is a large field yet to be developed 
in this line by local agents. He ad- 
dressed an agency meeting of the repre- 
sentatives of the H. H. Woodsmall & 
Company general agency at Indianapolis 
this week and pointed out many unde- 
veloped possibilities as well as giving to 
them valuable selling suggestions. Mr. 
O’Keefe has arranged to move the office 
of the company at Indianapolis from the 
cold location in the American Central Life 
building to attractive quarters in the 
City Trust building, suite 904. 

E, B. Barnhill, who has been special 
agent in Indianapolis, has been trans- 
ferred to Denver, Col., as assistant 
manager. 


Manager Tobler Arrives 


General Manager A. L. Tobler of the 
Zurich home office, arrived in this country 
this week on a visit to the United States 
branch. The Zurich intends to develop its 
personal accident business in this country. 

ts policies will differ materially from 
those in general use in this country. 


Casualty Notes 


C. H. Bloomer, Missouri state manager 
for the Lion Bonding, has opened a branch 
office in St. Louis. Cox, former 

































EES i ————__—8 Bee 


FOUNDED 1889 


INDIANAPOLIS 


Specializing on monthly Premium Health and Accident 
with non-classification of risks. 
‘Policy includes $100.00 funeral benefit. 


@ Representatives Wanted in Indiana and Illinois. 


San &£———————E BBs 











Benefits paid weekly. 


Our Victory Policy Will Interest You 








Sane Bi. 
§ °Federal Savings'and Insurance Co: | 


cessor to C 
: the Lansing, Mich., branch of the com- 


Omaha solicitor for the accident and 
health division, has been put in charge of 
pe company’s branch office at Dallas, 
‘ex. 
Charles P. Whitbread & Co.-of St. Louis 
have been appointed general agents of the 
American Bonding & Casualty of Sioux 
City, Ia., with which Chicago Bonding & 
Insurance was merged recently. The 
Whitbread agency formerly represented 
the Chicago Bonding at St. Louis. 
Arthur D. Kehoe, an attorney in the 
Detroit office of the Aetna Life for a 
number of years, has been chosen suc- 
S. Bendeson, adjuster with 


pany, who has been transferred to the 
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CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 
with Insurance Department of lowa 


Fidelity and Surety; Bonds, % _ 
Burglary Insurance, * 
Workmen’s Compensation,’ j 
Automobile and Other 

Public Liability Lines. 
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EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 














DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 











HOME OFFICE: 
715 Locust* Street, 


ttvexil 


JOEL TUTTLE, Secretary 






















The word “‘Jiffy’”’ de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
“Wer sac. 


Sem. for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 











claim department of the Springfield, 
Mass., office, 
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LION BONDING & SURETY 
EXECUTIVE STAFF FOR 1920) 


















E. R, GURNEY FRED VOLPP 


First Vice-president 



















F, B. ALLDREDGE 













































DAN F. BROWN 


Executive Secretary 


as to give practically all of his time to 

during the coming year. SOUND THE METROPOLITAN CASUALTY 
Fred Volpp, first vice-president, be- ENTERPRISING INSURANCE CO. OF NEW YORK 

came identified with the company at 

the same time as Mr. 

served for a time as its president. 


has also been actively connected with || | HEALTH INSURANCE 


E. R. Gurney, president of the Lion 
Bonding & Surety, has been connected 
with the company since January, 1918. 
He had been a banker in Nebraska for 
27 years and before his entry into the 
surety and insurance field was well 
known in business and financial cir- 







Gurney and LIBERAL 
He PROMPT 






Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J.H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied territory. 








American Indemnity Company 


(GALVESTON, TEXAS 


CASH CAPITAL - - - + «+ $ 600,000.00 
ASSETS—OVER - - - - «+ = 2,000,000.00 


This Company was examined by the New York Insurance Department as of June 
30,1919. The examiners stated in part: 


“The Company is in a sound financial condition. Its funds 
are well invested, its reserves are ample and its affairs are 
efficiently managed. Claims are promptly settled and polic 

holders and claimants receive fair and equitable treatment.” 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 























Republic Casualty Co. 


PITTSBURGH, PA. 





Writes All Lines of Casualty Insurance 


and Surety Bonds 















The American Credit-indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered ts, but serves to prevent losses. 











If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 














Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Accident Re-Insurance Underwriter. Employers Indemnity Corporation 











Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT 








He has arranged his business so banking interests, but like Mr. Gurney, 
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Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 
HENRY W. IVES & CO., Underwriting Managers 
stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 
REINSURANCE EFFECTED IN 
COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH 
AUTOMOBILE AND NES 


BURGLARY LI 
UNDER EQUITABLE CONDITIONS 


will give most of his time this year to 
the Lion. 

H. C. Leigh, executive secretary, got 
his first insurance experience at 
Winona, Minn., where he had a large 
and profitable local agency. He took 
charge of the investment department 
of the Lion Bonding in 1917. In Janu- 
ary, 1918, he was made assistant sécre- 
tary and office manager. His work was 
so successful that he has now been 
made executive secretary, with super- 
vision over the casualty departments 
of the company. 

H. O. Beatty, in charge of the agency 
and development division; has been ac- 
tively engaged in the fidelity and 
surety business for more than 20 years. 
He joined the Lion forces in 1911, when 
the United Surety of Baltimore, which 
he represented as general agent for 





Nebraska and Iowa, retired from bul i 
ness. He was recently advanced fre 
agency supervisor. 

Dan Brown, Wiestdiilias 
charge of the bond division, starte 
with the Southwestern Surety of Deni 
son, Texas, at its organization, remain. 
ing with it as bond underwriter unt 
its consolidation with the Southe 
Surety and then becoming assistant see: 
retary of that company at its Denisog 
office. He went with the Lion in 1918) 

F. B. Alldredge, vice-president i 
charge of the health and accident divi- 
sion, was with the Great Western Acci-= 
dent of Des Moines and the Home 
Casualty of Omaha, before taking 
charge of the Lion’s health and acci- 
dent business in the fall of 1918. Hé 
has practically trebled the production 
of that department. 
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The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 

GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago F, W. LAWSON, General Manager 


CONKLING, PRICE & WEBB Gen. Agts. Illinois, Mo., Ind., 
FRED. L. GRAY COMPANY............ Northwestern Managers, 
RAYMOND & RAYMONI 
ALFRED PAULL & SON 


MAXSON & PERDUE COMPANY. 
0. C. ROTHIER & COMPANY. .-Gen. A 
HANSEN & ROWLAND, Inc., Gen. Agis.. 

N CO 


1423 Insurance Exchange, Chicago 

328-336 Security Bank Bldg., Minneapolis 

General Agents, Southern Michigan, Journal Bldg., 
.General age West Virginia, Board of Trade Bldg., 
} ., Northeastern Ohio, Leader-News Bldg., Cleveland 

So. 217-18 First Nat. Bank Bidg., Cincinnati 

214 Tacoma Bldg., Tacoma; 1708 L. C. Smita Bldg., Seattle 

“Gen. Agts., Lucas > Produce Exch. Bldg., Toledo, Ohio 

t. Agts., Savings Bidg., Lima, Ohio 


Detroit 
Ww heeling 


THE MERRILL, DODGE & JACKSO 
O’CONNOR BROS.-McCUNE AGENCY 











Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 


EXsAS G AST 
NS ier Le 
Noa 57 GO 


J.C. O. MORSE, President WICHITA, KANSAS 
“CONSERVATIVE BUT AGGRESSIVE”’ 





THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 





Unrestricted Accic'ent and Health Insurance for business and profes- 
sional men; cost {9.00 quarterly. No other Company writes our 


INCOME policy. Ask for folder describing it. Prompt and liberal 


claim settlements toade. : : : : : : 





Representatives Wanted in Ohio 








Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 


WE ISSUE 
progmm™ BONDS “sions 


PLATE GLASS and BANK BURGLARY INSURANCE 

















BY GEORGE R. WENTZ 


ABSENTEE’S ESTATE 





Judicial Department, Fidelity & Deposit, Baltimore 


T is a general rule that the adminis- 
| tration on the estate of an absentee, 

where he is in fact alive, is void, 
although the person may have been 
absent and unheard from for a sufficient 
length of time to create a presumption 
of death. It is for this reason, and ‘the 
uncertainty of the laws attempting to 
regulate such administrations, that 
surety companies are slow in becoming 
surety upon the bonds of administra- 
tors of absentee’s estates. Statutes 
designed to authorize and validate the 
administration of such estates have 
ordinarily been held to be unconstitu- 
tional, but the legislatures may author- 
ize the administration upon the estate 
of an absentee as such by special and 
appropriate proceedings applicable to 
that condition and distinct from the 
general power to administer upon the 
estates of deceased persons. The 
statute will not be held invalid if the 
period of absence prescribed is reason- 
able, and adequate provision is made 
for notice, and for the protection of 
the absentee in case he should be alive. 
However, it has been lately decided 


that the legislature may prescribe a 
period of limitation after which the 
rights of the absentee will be barredl : 
Such a. statute was upheld in Massa-7 
chusetts, where the court said: “Now. 
and then an extraordinary case may” 
turn up, but constitutional law, 
other mortal contrivances, has to take 
some chances, and in the great major- © 
ity of instances no doubt justice will ” 
be done.” 4 

Where, therefore, the estate is ad-~ 
ministered under a special statute re-— 
lating to the administration. of the> 
estate of absentees, there is no unusual © 
hazard upon the administrator and the © 
surety upon his bond, provided the ~ 
statutory provisions are strictly com- ~ 
plied with. The duties concerning the 
management and care of the estate are © 
usually made similar to those of. an * 
administrator of a decedent’s estate. It 
is the distribution wherein lies the 
greatest liability of the administrator | 
and his surety, and in all cases refund- 
ing bonds with sufficient sureties © 
should be required of the distributees 
before their shares are paid over to ™ 
them. 4 











NEWS OF COMPANIES 




















United States Plate Glass.—<Assets, 
$186,456; unearned premiums, $32,607; re- 
serve for claims, $850; reserve for taxes, 
$1,814; capital, $100,000; net surplus, $49,- 
678. Plate glass premiums, $67,700, and 
losses, $33,857. 


te Mee, 

Redmen’s Fraternal Accident.—<Assets, 
$179,908; unearned premiums, $5,724; re- 
serve for claims, $5,766; capital, $100,000; 
net surplus, $65,018. Accident and health, 
premiums, $46,280, and losses, $17,664. 

* * * 

Western Casualty.—<Assets, $363,745; 
unearned premiums, $37,878; reserve for 
ciaims, $11,867; capital, $200,000; net sur- 
plus, $102,164. Accident and health pre- 
miums, $291,412, and losses, $104,157. 

* * 


* 

Standard Live Stock—Assets, $428,305; 
unearned premiums, $61,800; reserve for 
claims, $3,475; capital, $250,000; net sur- 
plus, $101,513. Live stock premiums, 
$150,168, and losses, $72,861. 


Offers Tower Building to State 


BALTIMORE, MD., Jan. 27—John_ T. 
Stone, president of the Maryland Cas- 
ualty, has offered to sell the big tower 
building now occupied by that company, 
to the state as an office building for 
$1,500,000, $500,000 in cash and $1,000,000 
on mortgage at 5 percent per annum. 

The Casualty Company is willing to 
dispose of its home because of the pur- 
chase of a site in the Homewood neigh- 
borhood, on which it will erect a new 
office building. It is not believed that 
this new building will be ready for oc- 
cupancy before the spring of next year, 
when the old building will be available 
by the state if it is acquired. 

Governor Ritchie will consider the 
offer, according to advices from the 
office of the governor at Annapolis, 

The offer of Mr. Stone followed a 


4 home office from Green Bay, 








recommendation by Governor Ritchie in — 
his inaugural address that the. state ~ 
should have a building in Baltimore of ~ 
capacity sufficient to accommodate all of | 
the many state offices now in this city: 


Midland Casualty to Move 


MILWAUKEE, WIS., Jan. 27-—The © 
Midland Casualty, at the annual stock- 
holders’ meeting, decided to move its | 
Wis., to — 
Milwaukee in order to concentrate its 
activities and promote economy in man- 
agement. The present office force at 510 | 
Minahan building, Green Bay, will be © 
transferred to 216 West Water street, 
Milwaukee, about Feb. 1. The general 
office of the company is located at 175 
West Jackson boulevard, Chicago. The 
company is incorporated under the laws 
of Wisconsin and consequently its home 
office must be maintained in this state. 


Make Baltimore Headquarters 


BALTIMORE, MD., Jan. 
and Ellis, manager-attorneys for the As- 
seciated Employers’ Reciprocal of Chi- 
cago, have-announced that beginning 
Feb. 1, Baltimore will be their eastern 
headquarters. The headquarters here 
will be under the supervision of B. K. 
Elgin, eastern representative, but the 
actual eastern manager will be Arthur 
H. Seddon. Mr. Seddon is at present Vir- 
ginia manager of Sherman & Ellis, with 
offices in Norfolk, Va., and will be 
brought to Baltimore to take over the 
eastern office. 


Peano Ws 
Return Profits on War Business 


WASHINGTON, D. C., Jan. 27—The 
Travelers has rebated to the government 


‘the sum of $154,152.85, out of the pre- 


miums paid to it for underwriting con- 
tractors’ risks on government work 
during the war. In other words, the Trav- 
elers benefited not a cent by the under- 
writing and the government and the 
required insurance at actual cost. 
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WENTY-FOURTH YEAR No.5 
00 per Year, 15 Cents a Copy 


EW ANNUAL FIGURES 
- SHOW BIG INCREASES 


ife Insurance Institutions of All 
Sizes Had Year of Great 
Prosperity 


ATURES OF STATEMENTS 


Great Gains in New Business Have 
Resulted in Only Modest In- 
creases in Surplus 


"New statements of life companies 
show, as have those which have previ- 
ously been published, remarkable gains 
in new business for 1919. As the fig- 
res are reported from various parts of 
the country, it is of interest to observe 
that the big companies doing a nation- 
wide business have gained proportion- 
lately as much in all departments as the 
smaller life companies operating in a 
limited territory. Thus the figures of 
ihe big companies show results almost 
Inbelievable. Because of the heavy 
plume of-—business written, and the 
sultant necessity of putting up re- 
prves, gains in surplus are not marked. 


Massachusetts Mutual 


‘The 68th annual report of the Massa- 
husetts Mutual Life shows total in- 
me $25,880,594, admitted assets $118,- 
6,373. The amount of new business 
livered and paid for during the year 
las $131,103,768, an increase over the 
Fevious year of $67,578,139. The 
Mount of insurance in force at the 
Ose of the year was $601,068,160, rep- 
esented by 233,741 policies. This is a 
in of $110,274,869 and of 28,373 polli- 
ies. The amount of insurance gained 
ist year was more*«than double the 
mount of new insurance written in 
909, ten years ago. The gain in in- 
irance in force is about 84 per cent 
% the amount of the new insurance 
the year. The mortality experience 
iring the year was very favorable, 
eing but 57.21 per cent of the ex- 
cted. The Massachusetts Mutual is 
ine of the fine old New England com- 
panies that always makes a favorable 
showing. 
Mutual Trust Life 


* The Mutual Trust Life of Chicago 
Closed 1919 with insurance in force of 
$51,200,000, a net gain during the year 
about $14,000,000. The paid for busi- 
Ness last year amounted to $17,500,000, 
as compared with $9,000,000 in 1918. 
The company’s mortality experience 
Mast year was 48 per cent of the ex- 
pected, comparing with 114 in 1918. At 
the annual meeting held in Chicago last 
Pweek, the old officers and directors 
Pwere re-elected. The Mutual Trust 
-has made an exceptionally good rec- 
/ord during the past four or five years. 
: Equitable of Iowa 
' The figures of the Equitable of Iowa 
“Show that the paid for business during 
“the year 1919 was $57,712,467, which 
(CONTINUED ON PAGE 13) 
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Why Agents Join Our Force 


HERE’S a Mighty Big Reason Behind the Decision of a 
Daily Growing Number of Agents Who Are Joining the 
Field Force of the Columbus Mutual. 


You May Get an Idea of the Selling Qualities of Our Insurance 
from These Figures: 


In 1919, the Company ACTUALLY INCREASED 
ITS VOLUME BY 50 PER CENT;; it Sold Three 
Times as Much Insurance as in 1918; it Sold Ten 
Times as Much in its Home City as it Had 
Averaged in Previous Years. 


Our Insurance Sells Because it is Based on The SQUARE 
DEAL. Agents Come to this Company Because They Know 
They Also Will Get a SQUARE DEAL. 


Columbus Mutual Life 
C. W. Brandon, President 


Columbus Ohio 


Recently Admitted to Illinois, in Addition to Other States Near Ohio. 
if You Delay Coming With Us, You Cheat Yourself. 
Write for Our 1919 Report. 











CAPITAL, $200,000.00 


Originators of the 
“Multiple Option” Peliey, 
a three-in-one contract. 
A good policy for the 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


Part Two 


INFLUENZA ASSUMING 
LARGER PROPORTIONS 


Dr. W. A. Evans, Medical Expert 
of Chicago Tribune, Gives 
Views 


CASES NOT SO VIOLENT 


Comment by Medical Director of 
Union Central Life—Twin 
Diseases Spreading 


cctabiieestinmesinens 


Life insurance company officials are 
becoming uneasy over the spread and 
unexpected severity of the present in- 
fluenza epidemic. Medical directors of 
the life companies generally expected 
a recurrence of the disease that dealt 
the life companies such a severe blow 
in the fall of 1918 and the early part 
of 1919, but it was anticipated that 
influenza and pneumonia would reap- 
pear in a very mild form. It is now 
seen that the present influenza epidemic 
may bring losses to the life companies 
in an amount wholly unexpected on 
the first of the year. 

Dr. W. A. Evans, medical expert of 
the Chicago Tribune, gave his opinions 
concerning the present influenza-pneu- 
monia pandemic and its probable future 
effects to a representative of THE 
NATIONAL UNDERWRITER this week. Dr. 
Evans is well known to life insurance 
men. He made an address at the 
American Life Convention meeting in 
Chicago two years ago and throughout 
the West is recognized as a medical 
authority of high standing. 


Total Death Rate High 


Dr. Evans said that in watching the 
progress of an influenza epidemic there 
is only one thing to be guided by—the 
total deaths from all causes. A glance 
at these figures would seem to give 
cause to medical men to be more un- 
easy than any time since October, 
1918, as they indicate the return of 
the influenza epidemic, to Chicago at 
least, in a more violent form than ever 
expected by the most pessimistic medi- 
cal man. In medical history there is 
record of 25 world epidemics of influ- 
enza. The disease has never run its 
course in one year, but has always 
returned at each of the several years 
following. The secondary waves are 
always lighter. Chicago was visited by 
an influenza epidemic in 1890 and in 
this case the exception to the rule was 
proven as the attack in 1891 was more 
disastrous, 


Predicts Lighter Attack 


Commenting on the probable effects 
of this attack of the “flu,” Dr. Evans 
said: “I am inclined to believe that 
the disaster this year will follow the 
rule, not the exception, and will be 
lighter than the primary wave of 15 
months ago. There is a marked out- 
break of influenza in Kansas and Okla- 
homa and in these states it is causing 
considerable bowel trouble. In the 
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vieittity’ of ‘Chicago it is causing pnei- 
monia and bears especially upon preg- 
nant women and young mothers, as 
did the 1918 wave. All reports received 
so far this year show the present at- 
tack to be of a much milder nature 
than the former one. The proportion 
ef very violent cases is much smaller 
than in the former epidemic. Second- 
ary waves of this disease are liable to 
break out anywhere. There is no uni- 
formity in the spread of the disease. 
The last attack moved rather evenly 
across the country from the east to 
tke west. This year the outbreaks 
have been sporadic. At present it is 
much worse in Chicago than any place 
else, although rather disquieting re- 
ports have been received from Kansas 
and Oklahoma. A few of the larger 
cities, notably New York, Detroit and 
Philadelphia, are now being visited by 
the disease. It is estimated by the 
Census Bureau that 440,000 people died 
of influenza and pneumonia in the 
epidemic that swept the country in 
1918-19. I do not believe the present 
epidemic will kill one-third of this 
number.” 


Appearance Worse Than Fact 


Dr. Evans said that on the surface the 
present scourge would appear to be much 
more serious than it really is. As a matter 
of fact ,people generally are thoroughly 
afraid of influenaa and pneumonia. At 
the present time the season for these 
two diseases is at its height and the 
public is taking no chances. The citi- 
zen who feels that he might possibly 
be in the very first stages of an in- 
fluenza attack, goes home immediately 
and calls the doctor. Peopie are not 
courting disaster this year. Those who 
saw friends and relatives stricken down 
over night with this disastrous plague 
are taking all possible precautionary 
measures this year. Thus, hundreds of 
people are off the job and not report- 
ing for work, who really have not the 
influenza and who are only afraid they 
might be going to get it. Thus, the 
influenza has interfered © considerably 
with the smooth conduct of business 
and has given a rather general impres- 
sion that it is really effecting more 


people this year than last. This is 
really not the case. wh: 
Physicians are exhibiting much 


greater intelltgence in handling influ- 
enza cases this year. The experience 
of the former epidemic has brought 
about a more expeditious handling of 
this year’s “flu” patients and there are 
fewer deaths this year due to unintelli- 
gent medical attention. Dr. Evans 
said that influenza and pneumonia 
cannot properly be separated. They 
are so closely allied that the deaths 
due to one disease or the other cannot 
be segregated. It is a fact that most 
of the deaths reported are due to pneu- 
monia, but it is usually pneumonia 
superinduced by influenza. In other 
words, the influenza, where it strikes 
fatally, is merely an early stage of 
pneumonia and the one leads into the 
other. The dividing line is difficult to 
establish. 


DR. MUEHLBERG’S VIEWS 
CINCINNATI, O., Jan. 28.—‘Influ- 
enza, in its present recrudescence, has 
not developed far enough so that one 


can speak understandingly of it. It 
has taken on epidemic proportions only 
in the large centers of population, and 
even in those places the proportion of 
mortality is low, as compared with a 
year ago. Moreover, the season for 
influenza, la grippe and kindred diseases 
is just opening, to extend through 
February and March. Therefore we 
cannot tell—at least for the present— 





how much of it is normal te season and 
locality, and how much is due to epi- 
demic conditions.” 


Present Results Forecast 


This was the summing up of the influ- 
enza situation given by Dr. Wm. Muehl- 
berg, medical director of the Union 
Central, this morning. Dr. Muehlberg 
pointed out that the development of 
the disease, in those centers where it 
has become epidemic, is along the lines 
forecast in THe NATIONAL UNDERWRITER 
early last fall; that is, that there is a 
large amount of sickness, with rela- 
tively low mortality, and that the pro- 
portion of pneumonia is much reduced 
and generally of a different form. 
Moreover, the disease itself is of a 
milder type that that of 1918-19. 


Claims Not Coming In 


“It is too early,” he said, “for the epi- 
demic to be reflected in our mortality 
reports. -The Union Central has had one 
claim due to influenza since the first of 
the year: Possibly within the next week 
or two the disease will begin to show 
more numerously in the records, and 
then we may be able to make some de- 
ductions that will be of value. For the 
present we can only watch and wait.” 


Large Number Affected 


Dr. Muehlberg made an interesting 
comparison of the death record to date, 
so far as it can be estimated from press 
reports, with that of the epidemic a 
year ago. “During the epidemic of 
1918-19,” he said, “it is fairly well estab- 
lished that 20 percent of the population 
of the country had influenza. That means 
that 20,000,000 persons had the disease. 


Of these, fully 10 percent, or 2,000,000 
people, developed pneumonia. Of the 
pneumonia cases, about 30 percent, or 


600,000, died. 
Pneumonia Not Prevalent 


“In those centers where the disease 
has taken epidemic form, the proportion 
of influenza cases has not risen to 1 per- 
cent of the population. It is not easy 
to make a definite statement regarding 
pneumonia, because last year true pneu- 
monia and influenza-pneumonia were re- 
corded separately. This year all seem 
to be returned alike, at least for publi- 
cation; but, except in New. York, where 
there is always a heavy pneumonia mor- 
tality during the winter, the percentage 
of pneumonia is not much larger than 
the percentage of influenza-pneumonia 
a year ago. 


Results From Life Insurance Day 


OMAHA, NEB., Jan. 28—Omaha life 
underwriters entered into the spirit of 
National Life Insurance Day by ecarry- 
ing full-page advertisements in the local 
papers, distributing over 50,000 circulars 
among the school children of the city 
and extolling the merits of life insurance 
generally in their offices. Motion picture 
films calling attention to the subject 
were also shown in most of the local 
playhouses. Several of the companies 
reported an unusual number of applica- 
tions for the remainder of the week, 
showing that their efforts had brought 
direct results. 





OLD POLICYHOLDERS © 
NOT BEING CULTIVATED 





In Rush for New Business Agents 
Are Neglecting Those Pre- 
viously Written 


ATTENTION TO NEW CASES 


Heavy Lapse Ratio Predicted Unless 
Business Is More Thoroughly Sold 
—Slump Prophesied 





Those who have made a rather close 
analysis of the business written during 
the last two or three years are con- 
vinced that life insurance men as a 
class are giving very little time to the 
writing and cultivating of old policy- 
holders. It is a fact that the great 
mass of life insurance salesmen today 
are seeking out new prospects. Once a 
man is written, apparently he is for- 
gotten. The idea of systematically cul- 
tivating and rewriting old policyhold- 
ers seems to be rather out of favor 
just now. In going to an old policy- 
holder for business, there is, of course, 


always the possibility that he will not 
be able to increase his insurance line, 
that someone else has written him in 
the meantime, and that if he was writ- 
ten for a fairly good amount in the 
first place, any increase that can be 
secured will not be very large. 


Seeing New Class of Prospects 


Today life insurance salesmen are 
doing the largest possible amount of 
business in the shortest time. They are 
going to the men whose financial posi- 
tions have been greatly improved dur- 
ing recent years. These men, generally 
speaking, having not been prospects for 
life insurance in the past. They have 
been greatly benefited by war money, 
even though not directly interested in 
a war industry. They have the money, 
are written easily and are the most 
satisfactory kind of prospects to deal 
with. 

Just at this time then, practically no 
attention is being given to the con- 
servation of business, either by agents 
or company officials. The business is 
coming in ‘so rapidly that the whole 
attention is given to an expeditious 
handling of the business that is being 
written and seemingly there is no 
time for cultivation work. 


Not Building for Future 


Those life insurance officials who 
who are trying to build their companies 
with an eye to the future, can see very 
plainly that the methods being pur- 
sued by life insurance salesmen today 
are to bring, in a few years, some very 
serious problems. It is argued by 
those who are somewhat disturbed over 
the present methods of selling life in- 
surance that much of the business to- 

















FIGURES FROM DECEMBER 31, 1919, STATEMENTS 








LIFE COMPANIES 


Paid Gain in 
Admitted Capital Net Business Ins. in Insurance, 
Assets Stock Surplus 1919 Force in Force 
Agricultural Life. .$ 351,830 $200,000 $ 30,925 $ 3,851,00 $ 5,759,000 $1,908,000 
Cedar Rapids Life. 1,004,396 100,000 64,721 2,806,653 10,010,022 2,309,403 
Century Life...... 317,958 200,000 42,506 2,474,663 4,727,478 1,512,820 
Meth. Min. Relief. . 3 Sy) Ree ae 18,752 150,250 1,896,638 36,380 
N.: Am.. Life, Can. ... 21,542,056 ...0... 42,093 *21,562,032 84,597,490 13,647,174 
Northern Life..... 2,130,818 150,000 65,777 4,783,377 18,706,707 3,176,902 
Occidental Life.... 2,849,942 © Sos 60,858 10,404,016 28,136,293 7,811,037 
Penn Mutual Life.. 203,720,835 ...... °° ...... 159,711,554 912,713,086 110,487,299 
Protective Life.... | a ey eee eieee nee 4,906,000 12,292,889 3,720,000 
Register Life ..... 2,605,534. -.:....4 100,562 4,292,421 18,444,862 3,598,952 
Rockford Life..... 626,442 175,650 55,953 1,774,425 6,027,233 1,019,695 
BUN DALE) ow. oe 35 BAD. CaS oye ote ae 5,926,486 23,980,248 3,224,879 
Westn. Life Indem. DE ORNs tei ove ale 139,690 10,716,530 


*Written basis. 


tIncludes $4,975,000 of 5th Liberty Loan. 


tIncludes $14,975,000 of 4th and 5th Liberty Loan repaid. 

















Prem. Total Paid Policy- Disburse- 
Income, Income, holders, ments, 
1919 1919 1919 1919 
$ 224,149 $ 330,658 $ 44880 $ 266,839 
300,200 395,959 56,869 183,391 
110,452 126,784 19,080 109,059 
72,044 108,308 52,083 62,92 
2,961,395 4,053,760 2,830,141 3,351,111 
774,101 931,295 283,061 573,733 
32,758,373 748,926,227 23,763,542 $48,596,523 

546,605 (737,558 260,711  470,237,| 
177,550 253,134 43,024 123,192 
393,669 412,149 274,118 408,631 









day is coming from men who 
a_ few years receive financial seth 
That is, any student of economics 





convinced that the country is at the 


present time passing through a period 
of false prosperity and that either 
gradually or suddenly there will be q_ 
drop. Prices will decline and things 
will get back to normal. When the 
downward trend commences, economice 
pressure will be brought to bear upon 
those who are at the present time com. 
tortably situated. As the strain begins 
to make itself felt, life insurance wif] 
be dropped. 


Business Will Be Lapsed 


The man who was written four or five 
years ago and never visited since the 
time the policy was delivered, will 
not, when he commences to tighten his 
purse strings, attach sufficient im. 
portance to the value of the contract 
that he owns. Life insurance will 
probably not mean much to the man 
who has not been told a great deal 
about it. All men know that they 
should carry life insurance and even a 
mediocre sort of solicitation will bring 
a certain amount of business. But 
when it comes to revising the financial 
budget during a time of uncertainty 
about money matters, the man who 
has not the absolute necessity of life 
insurance forcibly impressed upon him 
him will not hesitate long about laps- 
ing a policy. 


Written in a Hurry 


There is no doubt about the fact 
that life insurance men are putting 
business on the books too _ huriedly 
these days. The business is sold, the 
premium collected and the policy- 
holder forgotten. A list of new pros- 
pects is compiled and the agent goes 
on his way. New prospects are se- 
cured so easily that the agent is not 
forced to make back caHs on existing 
policyholders. Life insurance  sales- 
men have apparently not realized that 
old policyholders are just as good 
prospects as those who have never 
been sold before. The improvement in 
financial position has quite obviously 
affected those who already carry life 
insurance, just as much as those who 
have never purchased. The mere fact 
that a man bought a $5,000 policy two 
or three years ago is by no means an 
indication that his life insurance pur- 
chases have been completed. All of 
the conditions surrounding the case 
may have changed. It will be _neces- 
sary for agency managers to disabuse 
the minds of soliciting agents of the 
idea that to visit old policyholders dur- 
ing these days is to waste time. 


Will Be Uninterested 
Every day the big thinkers of the 


country are saying that before a great © 


while the present prosperous _condi- 
tions must pass. The period of lavish 
spending will be succeeded by one of 
economy. The affluent condition of 
the buying public will disappear. Peo- 
ple will commence to practice econ- 
omies of one kind or another. Policy- 
holders will begin to wonder whether 
the life insurance they took out a year 
or so ago should be kept up. If they 
have not been revisited, if their faith 
in life insurance has not been renewed, 


they will not be very much concerned. 


about whether their insurance is con- 
tinued in force or not. If they de not 
know about the many things ‘that their 
life insurance policy can and will do, 
they will not have much _ hesitancy 
about letting it pass out of their hands. 

When the new conditions come, 
these things are going to be thought 
cf by thousands of new policyholders 
that are being created by life men at 
this time. The big business being writ- 


ten today will go off the books very” 


rapidly if it is not placed on a solid 
foundation. It is not enough to write 
business, it must be conserved an 
nourished. The agent who is today 
simply piling up a big amount of new 
business and giving practically no at- 
tention to old policyholders is merely 





(CONTINUED ON PAGE 14) 
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COMPANIES FACE BIG 
~ FINANCIAL, PROBLEMS 


In Spite of Big Business Officials 
—~ Are Worried Over In- 
vestment Questions 





AFRAID OF HEAVY VOLUME 


Why Many Large Companies Have 
Reduced Dividend Scales—Future 
of Securities Held 





Many life agents are inclined to re- 
gard it as somewhat incongruous that 
at the following the best life insurance 
year in the history of the business, a 
number of companies, among them 
some cf the best in the country, are 
announcing reductions in dividend 
scales. Those that have not taken this 
action have had no hesitancy in ex- 
plaining to agents that they are con- 
fronted with many problems just at 
this time and must proceed with great 
caution in order to come out on the 
right side of the balance sheet during 
the next few years. All this seems 
rather strange to the agents who have 
been much impressed with the wonder- 
ful production of life insurance in 1919 
and they cannot understand why the 
life companies are not in a better posi- 
tion financially, because of the enor- 
mous volume of business that has been 
written, 


Must Digest Big Writings 


Those seeking to get at the source of 
the present day financial worries of the 
life companies need not look beyond 
the big volume of business produced 
last year. The large amount of busi- 
ness written by the companies has, as 
is easily understood, made it necessary 
for the companies to put up large sums 
for reserves. There is such a thing as 
growing too fast and that is what hap- 
pened to the life insurance companies 
last year. They could not decline the 
business or discourage the activities of 
the men on the firing line, but many 
companies wrote considerable more 
business than they wanted to write. 
They would have been content in many 
cases to write half as much. Of course 
this feature did not so much effect the 
full preliminary term companies which 
can use the entire first year premium 
for expenses, but all of the big eastern 
companies have felt the drain of hav- 
ing to put up the money to secure the 
business written last year. 


Effect of Influenza Losses 


Most of the companies in announcing 
reductions in dividends, have stated 
that this action was necessitated be- 
cause of high mortality due to influ- 
enza. Many agents have declared this 
to be the merest camouflage as the 
heavy influenza losses came in October, 
November and December of 1918, and 
that although the mortality was high 
during the first three months of last 
year, the experience during the re- 
mainder of 1919 was uncommonly fa- 
vorable. Influenza losses, then, occur- 
ring in 1919 have not made it neces- 
sary for the companies to reduce divi- 
dends. At the same time it should be 
remembered that the companies de- 
cided upon their dividend formulas last 
year before the influenza losses com- 
menced, Dividend programs had been 
shaped up and then came the influenza 
disaster during the closing months of 
the year. As a matter of fact had the 
companies known what was coming, 
they would have cut their dividends in 
the fall of 1918 but did not make the 
reduction. 


all along that dividends have been too 
high and have been troubled by the 
fact that the psychological moment for 
reducing dividends has really passed. 
Immediately following the influenza 
pandemic, dividend scales could have 
been sliced in half and the public would 
have accepted the cut with very little 
grumbling. It does seem a little in- 
consistent to the layman for life insur- 
ance companies to reduce dividends on 
the heels of the biggest life insurance 
productions on record. Z 


Investment Questions Loom 


The putting up of reserves is only 
one of the perplexing problems now 
confronting the big life companies. 
Most of the companies are by no 
means satisfied with the investment sit- 
uation. What the next few years are 
to do to the investment market, cannot 
be foretold. For example a great many 
of the life companies have for years 
been buying railroad public utility and 
municipal bonds. These securities have 
been regarded as gilt edged. 


Future of Railroads 


They have been unquestionably rec- 
ommended and accepted by the insur- 
ance commissioners. Bayt what has hap- 
pened to these three forms of securi- 
ties? Of course, by far the largest 
amount of life insurance money is in- 
vested in railroad stocks and bonds. 
These have paid out well, and during 
the period of government supervision, 
the payment of interest has been guar- 
anteed by the government. Now it is 
quite obvious to those who have studied 
the situation, that the government will 
return the roads by Mar. 1, at the 
latest, and that very probably the prop- 
erties will be returned to private own-. 
ers without Congress passing the neces- 
sary protective legislation that will! 
guarantee the safeguarding of railroad 
properties. 


Must Expand at Once 


One man’s guess is as good as an- 
other as to what position the railroads 
are to be in a few years hence, but 
this much is certain: As soon as the 
property is returned to private hands, it 
will be at once necessary to commence 
a program of expansion and improve- 
ment. The rolling stock of the rail- 
roads is in poorer condition. There is 
crying need for improvement. Enor- 
rious sums must at once be invested in 
putting the roads in shape. In addi- 
tion to this the lines must be expanded 
and extended. Nothing of this kind has 
been done, or at least very little, during 
the period of government ownership. 
The roads have not been reaching out 
and tapping the newly developed areas 
of the country. So far as expansion is 
concerned, the railroads have practi- 
cally stood still during the time the 
government has been in the saddle, and 
when the properties get back into the 
control of the former owners, the ex- 
pansion projects will commence. 


Shy at Railroad Securities 


But how is the investing public to 
view all this? They have seen railroad 
properties deteriorate and railroad se- 
curities slump. 
some of the finest railroad stocks in 


little hope of strong recoveries. The 
treatment of the railroads by the gov- 
ernment has made the investing public 
wary, and it will be exceedingly diffi- 
cult for even the best railroads of the 
country to float large bond issues. 
Investors will not buy securities of this 
type readily, and it is very safe to pre- 
dict that it will be no easy task to at- 
tract funds from the general public for 
the purpose of financing the railroads. 
To sum it up, the companies owning 
railroad stock and bonds have little of 
any hope of seeing their investments 
increase in market value and there is 
a strong probability that the stocks and 
bonds will further decline before a per- 
| manent improvement can be shown. 

The case of public utility bonds is 
hardly more hopeful. The tendency is 





Many company officials have known 





The market price of! 


the country has gone to an unbeliev-. 
ably low point and there seems to be 


part of public utility concerns. When 
a traction line announces an increase in 
fares, or a gas or electric company gives 
notice of an advance in rates, a wail 
goes up from the public and a demand 
for action on the part of the city ad- 
ministration is made. Politicians get 
busy and try to do something—try to 
“make a showing.” The whole effort is 
directed toward keeping the rates down 
and defeating the proposed increase. As 
a consequence, public utilities which 
have asked for a necessary advance ‘in 
order to operate at a profit have been 
denied the request for increases and are 
actually limping along, just breaking 
even or running behind every month. 


Future Uncertain 


How these utilities are to be financed 
is hard to say. Whether the public at- 
titude will become more considerate and 
tolerant, will only be determined as 
time goes on. In the meantime, the life 
companies owning public utility stocks 
are not particularly optimistic about 
their holdings. There seems to be little 
chance that the attitude toward public 
utilities will change for two or three 
years and in the meantime the com- 
panies holding these securities will have 
to stand a still further drop in market 
price, or at least a very small advance. 


Municipals Below Normal 


Municipal bonds have also lost much 
of their attraction as investments for 
life companies. With the best munici- 
pals yielding from 4 to 4.75, Liberty 
Bonds are actually a better investment 
from the standpoint of interest returns. 
At the prevailing market price, com- 
panies can purchase Liberty Bonds to 
yield almost 5 percent net, so that the 
municipals owned compare rather un- 
favorably. As a consequence, municipal 
bonds do not command a high market 
price, in fact, are rather below the nor- 
mal rate, as a result of which life com- 
-panies holding securities of this kind 
seem to be undecided as to whether to 
unload their holdings or to wait for a 
possible rise in the market. 


Have Sustained Paper Loss 


Briefly most of the life companies 
have suffered a rather serious paper 
loss. There has been an appreciable 
shrinkage in the value of securities and 
from present indications companies have 
very little opportunity to recoup and 
must simply suffer a decline in interest 
earnings and hold their securities until 
the market rises or even until maturity 
in order to come out on the right side 
of the ledger. 


Doubtful of Future 


Added to this, of course, is the fact 
that the expense of conducting business 
has risen just about 100 percent. Some 
of the bigger companies have large hold- 
ings of foreign securities, German, Aus- 
trian and Russian bonds of very doubt- 
ful value. Thus while business is good 
and the companies are- riding on the 
crest of the wave, they are at the same 
time confronted with a number of most 
disturbing financial problems. Many 
company officials seem actually afraid 
of the big volume of business that is be- 
ing written. As the business is put on 
the books it brings new questions, adds 
to existing perplexities and, as a conse- 
quence, life company officials feel the 
necessity of adopting a careful policy, 
of going slow on expansion, and of hold- 
ing down all around financially until 
the newly acquired business is thor- 
oughly digested. 


Kansas Aetna Life Men Meet 


The Aetna Life general agency for 
Kansas, of which O. T. Cropper is mana- 
ger, held its semi-annual agency meet- 
ing in the company’s office in Topeka, 
Jan. 17. About thirty men qualified for 
the meeting. During the period for 
which the meeting qualifications were 
on the agency produced over $750,000 in 
business. A luncheon was given at noon 
at which Superintendent Travis was 
present and spoke. At the sales con- 
vention, held in the afternoon, Bruce 
Griffith of Wichita and J. R. McClung 
of Manhattan talked on “Following Up 
Circularization.” S. W. Adams of’ the 
Topeka office and G. N. Reitz of Junc- 
tion City gave “Sales Talks for Farm- 
ers.” G. W. McClung spoke on “The 
Monthly Income Policy.” “The Oppor- 
tunity of a Life Insurance Salesman for 
Good” was nicely handled by J. Z. Arm- 
strong. The men of the Kansas agency 
j have accepted quotas for 1920 that as- 

sures a greater production than any 
previous year has shown. Tentative 
plans for a two-days salesmanship 





to hold down advances in rates on the 





school, to be held in June, were made. 


INTERESTING PROGRAM 
FOR MEDICAL SECTION 


American Life Convention Auxil- 
iary to Hold Meeting at French 
Lick, Ind. 





TO DISCUSS INFLUENZA 


Illustrated Lecture on Epidemic Will 
Be Feature—Dates Are March 
10 to 12 


The preliminary program for the 
tenth annual meeting of the medical 
section of the American Life Conven- 
tion, to be held at French Lick Springs 
Hotel, French Lick, Ind., March 10-12, 
has just been sent out by Dr. F. L. B. 
Jenney, medical director of the Federal 
Life of Chicago and secretary of the 
medical section. 

One of the interesting features of the 
meeting will be the address on in- 
fluenza at the Wednesday evening ses- 
sion by Dr, A. C. Page, medical director 
of the Provident Life of Des Moines, 
illustrated by lantern slides. At the 
same session the subject of “Impair- 
ments Following Influenza” will be 
discussed by Dr. W. L. Allen, medical 
director Guarantee Life of Davenport, 
la., with discussion by Dr. M. L. Tan- 
ner, medical director Western Life of 
Des Moines, and Dr. W. D. Runyon, 
medical director National Fidelity Life 
of Sioux City. Dr. McCloud, 
medical director Minnesota Mutual 
Life, who is chairman of the section, 
will preside at all the sessions. 
Among the other addresses on the 
program which are of general interest 
to life insurance men are: 


Wednesday, March 10 


“Application Blanks and Medical Ex- 
aminations,”’ T. W. Blackburn, Secretary 
and Counsel American Life Convention, 
Omaha, Neb. 

Discussed by Dr. A. R. Mitchell, Medi- 
cal Director, Bankers Life, Lincoln, Neb., 
and Dr. W. E. Sharrer, President and 
Medical Director Northern States Life, 
Hammond, ind. 

“Medical and Surgical Functions of 
the Bureau of War Risk Insurance,” Dr. 
Cc. Rucker, Chief Medical Advisor, 
War Risk Insurance Bureau, Washing- 
ton, D. C. 

Afternoon 


“Some Neglected Factors in Medical 
Selection,” Dr. Henry Wireman Cook, 
Vice-President and Medical Director, 
Northwestern National Life, Minneapolis. 
Discussion by Dr. H. A. Baker, Medical 
Director, Kansas City Life, Kansas City, 
Mo., and Dr. Frank L, Truitt, Medical Di- 
rector, Reserve Loan Life, Indianapolis. 
“Soldier’s Heart”—a Misnomer, a com- 
mon but formerly. unrecognized civilian 
ailment, Dr. Charles Lyman Greene, St. 
Paul, Minn. 

Discussion by Dr. C. N. McCloud, Med- 
ical Director, Minnesota Mutual Life, 
Minneapolis, Minn., and Dr. C. H. English, 
Medical Director, Lincoln National Life, 
Ft. Wayne, Ind. " 

“Rating Physical Impairments,” Dr. 
H. A. Baker, Medical Director, Kansas 
City Life, Kansas City, Mo. 

Discussion by Franklin B. Meade, Sec- 
retary and Actuary, Lincoln National 
Life, Ft. Wayne, Ind., and Dr. Henry 
Wireman Cook, Vice-President and Medi- 
cal Director, Northwestern National Life, 
Minneapolis, Minn. 


Friday, March 12 


“Total Disability and Double Indem- 
nity Provisions in Life Insurance,” L. D. 
Cavanaugh, Actuary Federal Life, Chi- 
cago. 

Discussion by C. H. Beckett, Atcuary, 
State Life, Indianapolis, and Geo. Gra- 
ham, Actuary, Missouri State Life, St. 
Louis, Mo. 

“The American Men Mortality Table,” 
Robertson G. Hunter, Vice-President and 
Actuary, Equitable Life, Des Moines, Ia. 


Lew G. Stephan and E. J. (Rube) Aus- 
tin of Junction City, Ark., have formed 
a partnership and wilil operate the dis- 
trict office of the Aetna Life. The home 
office will be in El Dorado and the terri- 
tory covered will include Columbia, Drew, 
ogee Bradley, Ashley and Union coun- 
ties. 
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From the Dairy 
Cow Alone 


An Increase of Two Billion in 
Farm Wealth This Year 


HE DAIRY COW, whose num- 
ber is legion, or to be numerical, 
we might say whose number ex- 
ceeds 23,500,000 in the United 
States, increases the wealth of 
farmers $2,000,000,000 each 
year. The day of milk that 
costs the farmer 4 cents and 
brings in 3 cents is past. Milk 
is today bringing in a profit. 
The farmer has learned busi- 
ness, and because he has learned 
business and because he is mak- 
ing a profit, he is the prospect 
for life insurance. And not 


only is he the best prospect for life insurance that could be 
found anywhere in the United States, but he is the best 
prospect for the agents of the Farmers National Life In- 
surance Company, for the Farmers National Life repre- 
sentative carries the key that opens the heart of the 


FARMERS NATIONAL 


LIFE INSURANCE CO. 


FARMERS NATIONAL LIFE BUILDING 
3401 So. Michigan Ave. 


CHICAGO, ILL. 


Brew CONVENTION STARTS 








INTER-SOUTHERN MEET 


Good Program Arranged for Three- 
Day Gathering at Louisville— 
Ends With Banquet 


LOUISVILLE, KY., Jan. 27.—The 
fourth annual agency convention of the 
Inter-Southern Life opened here to- 
day, with a large number of agents in 
attendance, and will continue tomorrow 
and Thursday. In addition to the 
business sessions, the program includes 
a dinner at the Seelbach and a theater 
party tonight, a surprise dinner and 
dance tomorrow night and the James 
R. Duffin banquet to the Islic Club 
Thursday evening. The program for 
the regular convention sessions is as 
| SOR: 





Tuesday Morning 


Address of Welcome from the City, 
, Mayor George Weissinger Smith. 
| Welcome from the Company, James R. 
Duffin, President. 
| Response on behalf of the Islic Club, 
Fred W. Bailey, President. 

Afternoon 

“What shall be our aim for 1920?” 
| Stanley Reed, Director of Agents. 
| Followed by F. W. Bailey (Ark.), Ben 
W. Crume (Ga.), W. S. Rodgers (Fla.) 
| “Concentration of effort on given terri- 
| tories,” Elbert S, Reeves (Ky.). 
|_ Followed by R. L. Blair (Ark.), D. G. 
' Bardin (Fla.), Jno. H. Wright (Ga.), J. C. 
Drake (Ind.), E. E. Simpson (Ind.). 

“Methods I have used in the sale of 
life insurance,” C. H. Dickinson (Ga.). 
| Followed by J. B. Adams (Ark.), J. E. 
Garland (Fla.), D. E, Lame (Fla.), W. L. 
Davis (Ky.), H. R. Lorch (Ky.), C. C. 
, Smith (Tenn.). 

Wednesday Morning 

“National Institutions in the State,” 
John J. Craig, Auditor of Kentucky. 
| “Life Insurance,” James F. Ramey, In- 
' surance Commissioner of Kentucky. 
{| “Relationship of thrift to life insur- 
|} ance,” J, W. Thompson (Ind.) 
! 





Followed by G. G. Whitmore (Ark.), 
N. V. Hawthorne (Fla.), H. S. Howard 
| (Fla.), Robt. Lancaster (Fla.), Cecil N. 
Jones (Ind.), J. Colson McKeehan (Ky.), 
_C. O. Morgan (Ky.). 

“How to secure prospects for insur- 
; ance,” McKay Reed (Ky.). 
| Followed by G. R. Allen (Ky.), A. W. 
Denham (Ky.), C. W. Brown (Ind.), 
‘R. N. Garrison (Ky.), O. C. Kavanaugh 
| (Ark.), C. L. Carlton (FPla.), A. H. Mand 
(Ind.), Leonard Villines (Tenn.). 


Afternoon 
“How to write business that will re- 
new,” M. M. Parrish (Fla.). 
Followed by J. E. Wright (Ky.), Ino. 
L. Hannon (Fla.), Victor Herring (Ga.), 
| Thad. A. Peake (Ky.), Jas R. Long 
(Ark.), J. B. McKeehan (Ky.) J. R. For- 
rester, W. H. Hodges (Tenn.). 
“Life insurance salesmanship as a 
builder of character,” Ellsworth Regen- 
stein (Ky:). 
Followed by Hall T. Capers (Fia.), 
J. H. Seales (Fla.), J. C. Brown (Ga.), 
Cc. C, Young (Fla.), T. Pasco Rodgers 
(Fla.), R. L. Offutt (Ky.), J. H. Craddock 
(Tenn.). t 

“The value of delivering and reporting 
ee a promptly,” Chas B. Capers 

a.). 

Followed by M. M. Sizemore (Ky.), 
J. M. Tucker (Ky.), A. L. Vann (Ga.), 
L. D. Massey (Ky.), G. H. Padrick (Fla.), 
Cc. H. Gray (Fla.), J. E. Horsley (Ind.), 
J. G. Parsons (Ky.). 

Thursday Morning 

“The Inter-Southern in Indiana,” Otto 
L. Klauss, Auditor of Indiana. 

“An Agent’s Duty,”’Miles Schaeffer, In- 
surance Commissioner of Indiana. 

“The future of the Company being 
moulded by the annual Agency Conven- 
tions,” T. A. James (Ky.). 

Followed by B. E. Coomes (Ky.), A. R. 
Kraft (Ind.), Lewis Hays, Jr. (Ky.). 

“Co-operation between the Home Of- 
fice and the field,” W. W. Moore, Vice- 
President. 

Followed by Dr. W. T. Willis, John F. 
Holland, Chenault Cockrell, G, G. Sum- 
mers, Burton Van Dyke. 

Afternoon 

“The relationship of the bank of life 
insurance business,” Claude D. Minor, 
Cashier, Peoples Bank, Perryville Ky. 

“Life insurance is a community serv- 
ice” J. M. Lazenby, Cashier, Citizens 
Bank, Vidalia, Ga. 

“A lawyer’s view of life insurance,” 
A. T. Siler, Director. 

“The representative and men control- 
ling corporate interest may breathe into 
it its life, its soul,” Helm Bruce, Director. 





work for the betterment of mankind of 
the’ active business and _ professional 
man,” Henry M. Johnson, Director. 

“What insurance has done for the 


“The mission of the daily and hourly” 


CONFER AT RICHMO 





Fifty-Five Qualified for 1919 and Wrote 
69 Per Cent of Business for 
Past Year 





RICHMOND, VA,., Jan. 27.—The 
convention of Atlantic Life “Aces” wag 
held in Richmond last week, being in 
progress three days. The meeting 
closed with a banquet, Charles G. Tay. 
lor, Jr., vice-president and actuary, act- 
ing at toastmaster. Fifty-five aces 
qualified during 1919 and most of them 
made it'a point to be in attendance, 
coming from every section of territory © 
covered by the company. A spurt of 
a few days before they set out for the 
home office resulted in a total of 
$748,000 of applications which they car- 
ried along with them as a_ special 
compliment. This made a total of $2,- 
029,000 written during January and 
prompted Toastmaster Taylor to ob- 
serve that it would be by long odds the 
greatest January the company had ever 
had. The Raleigh agency contributed 
applications totaling $215,000, toppin 
the list. Shelby, N. C., came secon 
with $138,000, 


How “Aces” Qualify 


It was explained that an Atlantic 
Life ace is one who pays for $100,000 
of business in a year and writes at least 
$5,000 a month during a period not 
less than nine months. There was gen- 
eral regret that Angus M. Swink, Vir- 
ginia manager, described as the greatest 
ace of them all, was unable to be pres- 
ent. He was ill with pneumonia. An 
exceedingly happy feature of the ban- 
quet was the. singing of several 
Atlantic Life songs, written by Ed. 
mund Strudwick, Jr., agency secretary 
and son of the president of the com- 
pany. Another pleasing feature was 
the presentation of a number of ten- 
year service badges to officials and 
agents who had served for that period 
and longer. In the list of recipients 
were the following officials of the home 
office: President Strudwick, Vice- 
Presidents Taylor, Anderson and 
Travers; Dr. J. Allison Hodges,- medi- 
cal director; Roy M. Jones, secretary; 
H. L. McConnell, assistant secretary in 
charge of the auditing department; 
Horace F. Sharp, assistant secretary in 
charge of the policy department; 
George Shuman, assistant to the trea- 
surer. The list of agents included 
Arthur Levy, Richmond; R. L. Dobie, 
Norfolk; J. H. Bassett, Newton, Miss.; 
C. R. Webb, Shelby, N. C.; Colonel 
E. E. Goodwyn, Emporia, Va.; T. H. 
Davis, Southwest Virginia. A badge 
was also awarded Mr. Swink. Along 
with each emblem went a certificate 
testifying to the loyal and faithful serv- 
ice of each of the recipients. 

Following the presentation  cere- 
mony, Hugh L. White, agent of John- 
son City, Tenn., who suggested the ace 
idea, announced that he would give @ 
silver trophy cup to be competed for 
in future annual contests. 

It was stated that of the business put 


across with 69 per cent. 


Adopt Co-operative Advertising Plan 


KANSAS CITY, MO., Jan. 27—The life 
underwriters of Kansas City have again 
got into the cooperative advertising 
habit. The association has worked out 
a rather elaborate plan for consistent 
and persistent advertising of life insur- 
ance, and they took advantage of thrift 


paign. Full pages and double columns 
were used, the larger space being the 
Sunday issues, the day before insurance 
day of thrift week. The names of the 
companies and agencies subscribing to 
the advertising fund were prominently 
displayed at the bottom of each adver- 
tisement. Considerable matter was in- 
cluded in the advertisement, but not 
enough to crowd it, nor to occupy more 











South,” J. H. Leathers, Director. 





than a few minutes’ time in reading. 


ATLANTIC LIFE “ACES” MEET 
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Personality— 


Each man has this inborn quality, and so does every 
insurance company. 


It is the force which makes for greatness or failure, 
power or oblivion. 


Lincoln had a personality which gripped his friends 
as bonds of steel. His fidelity, his zeal, his deep under- 
standing of men showed in his mild and trusting eyes. His 
honesty, his earnestness, his longing to serve were noble 
traits which can never die. 


And the ideals of Lincoln’s life have been made the 
ideals of Lincoln Life. 


Service and co-operation are the aims which stand 
paramount in the workings of the Lincoln Life Company. 
Service to policy-holders in the prompt settlement of death 
claims, service to agents in the quick issues of policies— 
51% being mailed out the day they are received. Co- 
operation in every branch of the company’s activities and 
especially in giving all possible aid to the agency force. 


So thoroughly has the understanding between the 
agents and the Home Office been scuba out, that pol- 
icles are issued upon 96% of all applications received 
from Lincoln Life Salesmen. 


The fruits of these ideals appear in the staple growth 
and power of Lincoln Life. 


LINCOLN NATIONAL LIFE INSURANCE COMPANY 


Lincoln Life Building FORT WAYNE, INDIANA 


“‘Its name indicates its character’’ 
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INSURANCE PAID FOR 
NINETEEN -NINETEEN 


$72,000,000.00 



































BANKERS LIFE COMPANY 
Des Moines 


George H. Kuhns. President 








Progress in Twenty-Four Years 
Shown in Five Year Periods 


Year Insurance in Force 


1896 § 256,000.00 § 
1901 = 2,363,054.00 102,687.00 
1906 10,576,110.00 661,430.00 
1911 20,565,597.00 1,952,407.00 
1916 48,026,506.00 4,922,478.00 
1919 84,777,274.00 + 7,982,899.00 


Assets 


2,972.00 











































“‘The Oldest Company in America” 


Issued its first Policy in 1843 


Three ieadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


*“‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 

















It's a monthly magazine for the Life Insurance salesmen, 
$1.50 a year. Order a subscription ., mail. Insurance 
Salesman, 1362 Insurance | comely hicago, Ill. 


THE INSURANCE SALESMAN 


A text book for beginners, a review book for experienced men, a book that every life insurance man should 
have—Jacob A. Jackson’s ‘‘Easy Lessons in Life Insurance.”’ $1.00, including Quiz Book supplement. The 























National Underwriter, 1362 Insurance Exchange, Chicago. & 











MEET AT PALM BEACH 


NEW YORK LIFE MEN RALLY 





Sales Department Heads Hold En- 
thusiastic Convention—Conditions 
Abroad Discussed 





At the annual meeting of the sales 
department heads of the New York 
Life, held at Palm Beach, Fla., Jan. 
14-17, the keynote was optimism and 
the judgment of the agency leaders 
was that 1920 would be a wonderful 
year. Among the home office officials 
in attendance were President Kings- 
ley, Vice-President T. A. Buckner, 
Second Vice-President Walker Buck- 
ner, Chief Actuary Hunter, Dr. Rogers, 
chief medical director; J. H. McIntosh, 
general counsel; Superintendent of 
Agents Lindsay, Assistant Secretaries 
Pierson and McCall. Inspectors of 
agencies and agency directors of every 
office and department of the United 
States and Canada were present, in- 
cluding Mr. Chandler, of Honolulu. 


Atlanta Men Make Record 


Agency Organizer Roland B. Burch 
and Instructor Rodney L. Cameron, 
both of Atlanta, Ga., were invited for 
their accomplishments in new organi- 
zations, $1,800,000 and $1,600,000 respec- 
tively. They received a tremendous 
ovation when their scores were an- 
nounced. Mr. Buckner said that the 
best “branch office” record was $12,- 
470,000, no agency director, no cashier 
and only one agent, H. B. Rosen. His 
insurances were so large that the com- 
pany could take only a small part of 
his business. 

Superintendent of Agencies Lindsay 
announced that the total business paid 
for by new organization amounted to 
$66,273,000, far surpassing any record 
in the history of the company. Second 
year men paid for $46,787,765, with 
the unusual total of $119,760,378, or 
more than one-fifth of the company’s 
total business, produced by men less 
than two years with the company. It 
was shown that 71 per cent of the 
company’s agents produced business 
monthly in 1919 against 63 per cent in 
1918, 

Conditions in Europe 


Conditions in Europe were the sub- 
ject of several addresses. Second 
Vice-President Walker Buckner and 
Actuary Hunter, who visited Europe 
recently to determine conditions there 
with respect to mortality, expenses and 
so forth, told of their experiences. 
Tribute was paid to employes in the 
Paris office who remained at their post 
while shells were falling in the city 
every 15 minutes. David R. Francis, 
American ambassador to Russia, who 
is a member of the loss committee, de- 
scribed conditions in that country. 
President Kingsley also spoke of the 
company’s affairs abroad. He spoke of 
the increased production of life insur- 
ance and urged the agents not to 
slacken their pace, stating that slack- 
ening of production is the trouble with 
the world today. 

Engraved certificates of merit were 
awarded to five men who had per- 
formed conspicuous work during the 
year. They are Harry B. Rosen, 
Charles H. Kedrich, Robert L. Cooney, 
Roland B. Burch and Flamen Ball. 

In a series of four-minute talks by 
agency directors on different phases of 
branch office work the prize was 
awarded to Dick Oliver for making the 
greatest number of practical points. 


Plans for Chicago Meeting 


Jules Girardin, president of the Chi- 
cago Life Underwriters’ Association, 
is making elaborate preparations for 
the big mid-west life insurance sales 
congress to be held in Chicago Feb. 9. 
This will be a one-day selling sympo- 
sium at which talks by some of the 
foremost life insurance men of the 


country will be made. Mr. Girardiq” 
has sent a letter to about 30 local 


of Chicago, asking each of them to send 


It is estimated that between 100 and 
150 life insurance men within e 
access of Chicago will go to the meet. 


500 life insurance salesmen, accordi 
to the best estimates. The full pro. 


in addition, Dr. George Craig Stewart, 
pastor of St. Luke’s Episcopal Church 
at Evanston, II1., will speak at the din- 
ner to be given in the evening. There 


meeting to be announced later. 
meeting gives promise of being one of 
the most important life insurance 
gatherings ever held in the middle 
west. 


The 


Travelers to Increase Capital 


An increase of capital stock amount. 
ing to $1,500,000 and an extra dividend 
of 4 percent were voted by the directors 
of the Travelers. The stock will he 
offered to stockholders at par, in the 
proportion of one share of new stock for 
each four shares of old. 

The directors also authorized the ap- 
pointment of a building committee, to 
erect an eleven-story building on Prog- 
pect Street on land recently acquired. 

The action in regard to the capital 
stock was not entirely unexpected, as 
the company has increased its capital on 
seven occasions in the past, and financial 
observers believed that another increage 
was due. Fifteen thousand shares of 
$100 each will be issued; and the right 
to subscribe to these at par will be 
offered all who were stockholders of 
record at the close of business on Jan. 
24, 


The extra 4 percent dividend will 
accrue to the same owners and will be 
payable Feb. 14. Subscriptions will be 
payable in cash on or before July 15, and 
6 percent interest will be allowed on all 
payments made in advance of that date 
Warrants will be issued on or before 
March 1. 


Phoenix Bars Part-Timers 


The Phoenix Mutual Life has made an 
announcement that no contracts will be 
signed with agents who do not give 
their full time to the work, believing 
that the company would be better paid 
in the long run were they to insist on 
full time agents. The company has gone 
even further and insists that every man 
whom it signs a contract with must have 
taken a course in the training school at 
the home office. 

It is the belief of people at the home 
office of the Phoenix Mutual that the 
part time agent is detrimental to the 
life insurance business which accounts 
for this radical step. : 

The new agency school is now in op- 
eration at the home office and a class is 
being taught the profession of life in- 
surance salesmanship. The agent must 
prove his worth before he is given @ 
contract with the company and must pay 
all his expenses of the course. 


Guardian Life Conferences 


NEW YORK, Jan. 28.—Vice-president 
T, L. Hanson of the Guardian Life, is 
back in New York after attending a suc- 
cessful series of agency conferences for 
his company. Enthusiastic gatherings 
were held at Syracuse, St. Louis and At- 
lanta, the agents from the territories 
tributary to each center attending. The 
Guardian Life has a very creditable 
record in 1919 and from present indica- 
tions will accomplish still greater things 
during the new year. 


Farmers National Life Meeting 


The annual agency convention of the 
Farmers National Life of Chicago will 
be held at the home office Feb. 10. One 
of the principal speakers will be Stuart 
B. Edmondson, who recently resigned as 
Chicago manager of the Illinois Life to 
return to the ministry. President John 
M. Stahl and agency manager George 
Barmore will have charge of the busi- 
ness sessions. The Farmers National has 
had a very successful year and the com- 
ing convention will be the largest in its 
history. 





r Through Robert M. Coyle & Co., Phila- 
delphia agents, a group life policy &D- 
proximating $6,000,000, was placed upon 
the employes of the Wanamaker —— 
who have been six months or more in 
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Looking After Old Business 


SoME agents give almost all their at- 
tention to producing new business and 
seldom think about the business on the 
books. This naturally results in a high 
lapse ratio. The agents who are culti- 
vating their old policyholders, watch- 
ing their interests carefully and keep- 
ing in touch with them, are holding 
down the lapses. Life companies are 
just as much concerned with keeping 
business on the books as getting new 
business. It is of more interest really 
and less expensive tu nold the old 
business than to secure the new. 

The agent who writes his business 
correctly and conscientiously in the 
first place and then does his utmost to 
keep his policyholders satisfied does 
not have to trouble about them drop- 
ping out. Some agents only do about 
half their work when they get the ap- 
plication. The applicant is not really 
sold. He has signed the order, it is 
true, but he is not thoroughly con- 
vinced. Then when the policy is de- 
livered the selling signs has to be 
gone over again. 

Forses Linpsay in speaking about de- 
livering policies advises agents to 
clinch the bargain good and strong 
when the policy is handed over. There 
are two or three good strong points 
that can be brought forward at that 
time to reinforce the sale. In this way 
the policyholders become permanent 
patrons. They want to know that they 
have made no mistake in purchasing 
insurance, that they have bought only 
the amount they can pay for and that 
the policy they have secured is the one 
best adapted to the needs. The com- 
mission that is paid the agent is not 
merely compensation for putting the 
business on the books. His service is 


not ended when he hands the policy 
over. So long as he has any interest 
in the policyholder it should be his 
desire to be his insurance counsellor 
and to do everything possible to keep 
him satisfied with what he has. 

Mr. Linpsay stresses the delivery of 
the policy possibly more than most 
agents do. He regards the delivery as 
an important phase of an agent’s work, 
to be performed with the same care 
that he gives to writing the business. 
Some agents find that mailing the 
policy or giving it to a clerk deprives 
the agent of cementing the ties more 
strongly between him and his assured. 
A number of agents declare that they 
want to deliver policies personally so 
that they can drive home a few salient 
points that will make the policyholder 
a firmer friend. Then, too, many 
agents have written a second policy on 
the delivery of one. They find the 
assured in a frame of mind where he 
is ready to purchase more. He is 
fully satisfied with what the agent has 
done for him. The delivery of the pol- 
icy simply gives the agent an oppor- 
tunity to come in personal contact 
with his assured. He may find it diffi- 
cult to get an interview with him when 
he desires, but he should grasp this 
opportunity of seeing him and saying 
a few words that will tend to make 
the policyholders feel that he has done 
something worthwhile. 
the agent the chance to tell the policy- 
holder that he is at his service at all 
times so far as his life insurance rela- 
tionships are concerned and that he 
desires most heartily to cooperate with 
him in shaping his life insurance 
program. Service is sure to bring good 
results, Z 


Signs of the Times 


In these days of big business it is 
rather encouraging to observe that 
company officials generally are retain- 
ing the best life insurance ideals. The 
greater volume of business that is 
pouring to the home offices al! over 
the country is not commercializing the 
business. The fine traditions of life 
insurance are being upheld. Recently 
the Ittmnors Lire announced that it 
would waive all premiums paid and 
charged for engagement in military 
and naval service and pay in full all 
war claims that occurred during the 
war period. To accomplish this, it was 
necessary to take $150,000 from stock- 
holders’ surplus. The Ittinors Lire is 
a stock company, but it is observing 





the big, broad, mutual principle of life 
insurance. 


Other stock companies 
have taken a similar stand. They are 
putting the policyholders’ interests 
ahead of everything else. The fact 


that they are stock companies does not 
mean much one way or the other. They 
are in the life insurance business and 
are living up to the best that life in- 
surance stands for. This attitude on 
the part of the nonparticipating com- 
panies is a most healthy indication of 
the growth and spread of the real life 
insurance spirit. 


Conventions can’t create salesmen, 
but they can help them find them- 
selves. 


It also affords | 


agents for Cook County, Ill., has been 
added to the board of directors of the 
Lincoln Life. Mr. Knox was for a 
number of years agency director for the 
New York Life and later was vice- 
president and agency manager of the 
North American Life of Chicago. Lin- 
coln Life considers that his broad ex- 
perience in the insurance field will make 
his opinions valuable assets to its con- 
tinued advancement. Mr. Knox made 
a fine record since going with the com- 
pany. All former officers of Lincoln 
Life were re-elected at the board of 
directors’ meeting last week. 


Arthur F. Hall, first vice-president 
of the Lincoln National Life, has re- 
turned -to California, after a week’s 
stay at the home office in Fort Wayne. 
He goes back to the Southwest in order 
to be with his wife, who is critically 
ill. His stay in Pasadena will be for 
an indefinite length of time. 


A. E. Littig, formerly assistant sec- 
retary of the Register Life of Daven- 
port, Ia., has been made secretary and 
treasurer of the company. 

President William H. Hunt, of the 
Cleveland Life, and Mrs. Hunt, leave 
this week for Eustis, Fla., where they 
will spend the rest of the winter. 


Henry Moir, vice-president and actu- 
ary of the Home Life, was recently 
elected secretafy of the St. Andrew’s 
Society of New York, an organization 
of which he has long been a member, 
and in the upbuilding of which he has 
borne an active part. Though a resi- 
dent of this country for twenty years 
and loyal to its every tradition, Mr. 
Moir cannot forget the land of his birth 
and looks forward with keen interest to 
the annual dinners of the St. Andrew’s 
Society, when he can foregather with 
the sons of Scotland, listen to old tales 
or hear new ones, and enjoy a dish of 
the immortal haggis. 


Harry C. Smith, city treasurer of 
Worcester, Mass., has resigned to be- 
come assistant treasurer of the State 
Mutual Life of Worcester. Mr. Smith 
was formerly a newspaper man. He is 
a graduate of the Worcester Polytech- 
nic Institute. 


At the recent annual meeting of the 
Guardian Life of Madison, C. L. Miller, 
who has been director of sales, was 
elected vicepresident in charge of 
agents. Before going with the Guardian 
Life two years ago, Mr. Miller was in 
charge of the local telephone company 
at Madison. In his life insurance work 
he has been very successful. 


President Sumner M. Cross of -the 
Columbia Life of Cincinnati is feeling 
especially well pleased with the results 
his company achieved in 1919. Besides 
making nice increases all along the line 
it shows the handsome increase of over 
$50,000 in net surplus for the year, 
after deducting all possible items, in- 
cluding excess profits tax, etc. Thus in 
a single year he has put the Columbia 
in the class of companies which have 
ample financial strength and resources. 
This record was made in the face of 
the extra “flu” losses in the early part 
of the year of over $30,000 and if the 
Columbia had had its normal mortality 
the surplus would have been increased 
by over $80,000. 

On assuming the presidency on the 
death of his father, Mr. Cross set him- 
self to work to build the company on 
a definite program, reducing the an- 
nual expense by some $20,000, and at 
the same time keeping up the new busi- 
ness. This he has achieved. He has 





every reason to believe that 1919 was 

































































SUMNER M, CROSS 


not an exceptional year and that this 
splendid record will be duplicated in 
1920. He will now set himself to the 
development of new territory, particu- 
larly in the two states of Ohio and 
Indiana, and expects to double the new 
business in 1920, with practically ag 
large an increase in surplus this year 
as was made last. 

Mr. Cross has been with the com- 
pany his entire business career in vari- 
ous capacities. One of his innovations 
was to dispense with the services of a 
superintendent of agencies and take 
this work on himself. He spends a 
large part of his time in the field and 
is in personal touch with each one of 
his men. He feels that in thus com- 
ing into direct contact with the field 
instead of through a superintendent he 
can better assist the agents to success 
and give them better home office serv- 
ice and co-operation than they would 
otherwise secure. At the home office 
he is surrounding himself with a num- 
ber of young and active men to handle 
the work of the various departments 
and gradually build a strong home of- 
fice organization. 


Successful competition with men in- 
surance writers in her own company is 
the record of Miss Edythe Wells, spe- 
cial agent at Evansville, Ind., for the 
Travelers. Miss Wells prefers to be 
known for what she does rather than 
what she says. What she does, more- 
over, must be pretty good, since she 
qualified as the only woman in the life 
insurance department of her company 
no a convention in Atlantic City last 


“Miss Wells by no means confines her 
work to women, but on the contrary 
writes more policies for business men. 


Lewis Sperry, general counsel for the 
Aetna Life and Affiliated Companies 
of Hartford, reached his 72nd anniver- , 
sary birthday Jan.~28. He was grad- 
uated from Amherst in ’73 and ad- 
mitted to the bar in 1875. He repre- 
sented Hartford county in Congress 
for two years. He still carries on his 
duties with activity at his offices in the 
Aetna Life. 

Daniel Boone, Sr., president of the 
Midland Life of Kansas City, died last 
week. Mr. Boone had been ill only a 
few days. Death was due to heart = 
ease. Mr. Boone was 58 years old. 
went to Kansas City from St. Louis 22 
years ago and with his brother, How- 
ard C. Boone, had charge of Kansas 
and Oklahoma for the New York Life. 

*(CONTINUED ON PAGE 10) 
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ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 


















PROGRESSIVE CONSERVATIVE “FLU”? PROOF 


The Growth of Oak—The Solidity of Granite 


On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Chicago National Life Insurance Co. 
10 South La Salle Street 





OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS*CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA A. E. WERKHOFF, President 














W. W. LANE, Secretary 


















PAN-AMERICAN LIFE INSURANCE 


C. H. ELLIS COMP AN NEW ORLEANS E. G. SIMMONS, 


President LOUISIANA Vice-Pres. and Gen. Mar. 
Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 


The recent merger of the Meridian Life with the rao Ste ng mae wet bom ter doom. nn = ager 
abt Herds Contest socten, tte 98 be seme’ te Teas oe = and tsupising on serncy crommierses, oti? 
grade men. A rare opportunity to ambitious men to Smads i er eaieeemiael permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 
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THE OHIO NATIONAL LIFE 
INSURANCE CO. 


CINCINNATI, OHIO 
ALBERT BETTINGER, President 


THE COMPANY WITH THE BIG SURPLUS 





Management Progressive, Yet Conservative 
Complete Protection Low Cost Policies 


$5,000.00 20 Payment Life Pro- 
vides the Following Benefits: 


$ 5,000.00 death from natural causes 


‘10,000.00 death from accidental 
causes 


25.00 per week for temporary 
disability 
50.00 per month for life for total 


permanent disability and the face 
of the policy at death 


Premium age 30, $175.34 


0, 
Writing at the Rate of $8,000,000 New Business in 1919 


Splendid Openings in Ohio, Kentucky, West 
Virginia and Michigan | 


Address in confidence if desired 


T. W. APPLEBY 


Secretary-Agency Manager 
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Indianapolis Life Insurance Company 


INSURANCE IN FORCE 








1905 $ 325,000.00 

1906 1,281,909.93 

1907 2,158,315.62 

1908 2,344,449.12 sa crag mae 
1909 3,037,135.59 | Se 388,901.45 
1910 3,760,237.71 Total Dividends 

1911 4,451,264.48 RE a 328,108.40 
1912 5,756,690.86 Admitted Surplus... 101,350.49 
1913 7,011,554.27 Admitted Assets . 1,744,366.92 
1914 8,655,788.49 

1915 10,231,921.21 

1916 12,021,820.06 

1917 


13,665, 053.54 
1918 15,532,346.26 


1919 20,456,374.44 


FRANK P. MANLY 
President 


HOME OFFICE: 
Indianapolis, Ind. 

















PERSONAL GLIMPSES of 
LIFE UNDERWRITERS 


(CONTINUED FROM PAGE 8) 

In 1905 he became inspector of agen- 
cies of that company with headquarters 
at New York. He returned to Kansas 
City about 18 months later to become 
associated again with his brother, this 
time in the Capital Life of Colorado, 
handling that company’s business in 
Missouri, Kansas, Nebraska, Arkansas, 
Oklahoma and Texas. In 1909 he or- 
ganized the Midland Life. Daniel 
Boone, Jr., now vice-president of the 
company, will assume the presidency 
at the next meeting of the board of 
directors, 














Harry J. Snell, an agent of the Mass- 
achusetts Mutual in Chicago, died this 
week. Mr. Snell was at one time asso- 
ciate manager of the National Life of 
Vermont in Chicago. He resigned that 
position to go with the Fidelity Mutua! 
at Seattle, Wash., and then returned to 
Chicago to go with the L.° Brackett 
Bishop agency of the Massachusetts 
Mutual. He was a consistent business 
producer. 


Frederick H. Johnston has been made 
vice-president and associate actuary of 
the Prudential instead of associate ac- 
tuary, under which title he has been 
since 1902. Mr. Johnson joined the 
company in 1894 in the actuarial de- 
partment and has remained there con- 
tinuously. 


Mrs. Marvin E. Singleton, wife of the 
president of the Missouri State Life, 
died recently at her home in St. Louis. 
Although she had been seriously ill 
with inflammatory rheumatism for 
some time, her death came as a great 
shock to her friends. She was 44 
years old. 

Darwin P. Kingsley, president of the 
New York Life, has several times dur- 
ing recent weeks, been mentioned as a 
“business man’s candidate” for presi- 
dent on the Republican ticket. Mr. 
Kingsley is now sojourning in Florida 
and his real views on the matter have 
not been learned. An idea of the im- 
petus that might be lent to Mr. Kings- 
ley’s campaign, should he make one, 
was gained last week when the New 
York “Sun” editorially declared itself 
as favoring his candidacy. The “Sun” 
said, in part:. “Mr. Darwin P. Kings- 
ley, as a candidate for president, would 
stand for something more than recog- 
nized administrative ability and fa- 
miliarity with a management of large 
affairs. He would stand for a distinct 
theory of world federation and of the 
future relations of the United States 
to an all-embracing  super-govern- 
ment.” 

John S. Phelps, medical director of 
the Columbian National Life, has been 
visiting some of the company’s western 
general agencies. He has just com- 
pleted a week’s stay in Chicago. Dr. 
Phelps says that the big eastern com- 
panies have not yet commenced to seri- 
ously feel the influenza claims. Influ- 
enza and pneumonia have been most 
prevalent in Chicago and there have 
been no serious outbreaks in any other 
large city, Dr. Phelps says. Dr. Phelps 
says that while thousands have been 
afflicted with influenza or’ pneumonia 
during the past few weeks, neither 
disease has been. so fatal as in the 
former epidemic. Hence while the ac- 
cident and health companies are re- 
ceiving quite a set-back at this time, 
the death claims are not so numerous 
comparatively. 





Ruling On Policies to Soldiers 


MADISON, WIS., Jan. 27—A ruling 
affecting sale of insurance to ‘ex-service 
men who have dropped their War Risk 
insurance has been made by Insurance 
Commissioner Whitman. D. D. Usher 
and A, E. Osterheld, agents for the Cen- 
tral Life, were summoned before the 





commissioner to show cause why they 
licenses should not be revoked for ; 
leged misrepresentation of War Risk in. 
surance and for preventing reinsta 
ment by Howard Zink of Oregon, a sol. 
dier, of his government insurance. : 

The information disclosed that these 
agents had insured Zink for $3,000. Be. 
fore the policy was delivered, however, 
he was visited by a Red Cross represen. 
tative and persuaded to reinstate hig 
government insurance. He was unable 
to carry both the Central Life and the | 
War Risk and the agents, it was said, 
refused to release him from his policy, 
claiming the War Risk was misrepre- 
sented to him by the agents. 

Commissioner Whitman held that in. 
surance companies shall not do anything © 
to prevent a soldier from reinstating hig 
War Risk insurance and that where an 
application has been made bya soldier 
and he later changes his mind and con. 
cludes to reinstate his War Risk insur. 
ance before the company has been put 
to material expense and where the ac. 
ceptance of the policy will prevent him 
from reinstating the company must can- 
cel the policy. 
















Agency Conference at Neenah 


The field force of the Old Line Life of 
Milwaukee in northeastern Wisconsin 
held an agency, conference at Neenah, 
Wis., on Jan. 17, at which President 
Rupert F. Fry and several other officers 
were guests. Luncheon was served at 
1 o’clock and was followed by a round 
table on business conditions. The gen- 
eral agents in seven counties, fourteen 
district managers and six district medi- 
cal examiners were present, The meet- 
ing was arranged by Walter Sorenson, 
agent at Neenah. 





Agricultural to Expand 


BAY CITY, MICH., Jan. 27—At the an- 
nual meeting here of the Agricultural 
Life it was decided to continue the com- 
pany’s territorial expansion during the 
present year. The company completed 
its deposit with the state and received 
its license to do business September 25, 
1916. It now operate in three states— 
Michigan, South Dakota and Minnesota— 
and is a $6,000,000 corporation. 








Reinsurance Life, Des Moines 


The Re-Insurance Life of Des Moines 
closed the year with $14,500,000 in force 
and is now writing at the rate of $1,250,- 
000 a month. R. M. Malpas of Indian-. 
apolis is now giving part of his time to 
the Reinsurance Life. Since the death of 
Dr. J. M. Emery, the organizer and ac- 
tuary of the company, Frank J. Haight 
has been acting as consulting actuary 
and has opened a branch office in Des 
Moines, which is in charge of BE. L 
Marshall. 





Kansas Ban Is Removed 


TOPEKA, KAN., Jan. 27—The old Kan- 
sas statute of 1871, under which any life 
insurance company writing double in- 
demnity or health and accident insur- 
ance anywhere was barred from writing 
any insurance in the state of Kansas, 
was repealed at the special session of 
the Kansas legislature just closed. The 
new law, which is already in effect, re- 
moves the restrictions for life insurance 
companies with capital of $100,000 or 
more. As originally drawn the measure 
required a combined capital and surplus 
of $200,000, but it was amended to take 
in the smaller companies. 

The legislature seemed to be suspi- 
cious of all measures fostered by Super- 
intendent Travis, including the Dill 
affecting life companies. It was killed 
once in the house and required the com- 
bined efforts of the administration forces 
and the insurance men of the state to 
get it passed when the senate bill came 
over for action. 





Ohio National’s Figures 


CINCINNATI, O., Jan. 28—At the an- 
nual meeting of the Ohio National, held 
last week, business in force, on a paid- 
for basis, was reported at $20,862,313, 
an increase for the year of $7,286,905. 
Admitted assets increased $188,111; legal 
reserve $324,684, and excess of income 
over disbursements was $156,489. T. W. 
Appleby, secretary and agency manager, 
who was elected a director last fall to 
fill a vacancy, and all the old directors, 
yvere reelected, and the incumbent offi- 
cers were returned to their positions. 
The position of acting treasurer, held 
by Miss E. M. Wilmes, was made per- 
manent, and Miss Wilmes was reelected 
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ANNUAL STATEMENT OF 


THE COLUMBIA LIFE INSURANCE COMPANY OF CINCINNATI, OHIO 


DECEMBER 31, 1919 








ASSETS LIABILITIES 
Real Estate (Market Value).............+ be eid Thnaitle “UL bee hens «isa nik ones hoiks dak Sos du dete co uthoasabigs s Xcite $ 19,250.00 
U. Government Bonds & Certificates. eath claims reported, proofs not completed) 
MOrigGeGe TAGE oc cccic conc ces cecvsccccctnsccceqgasenesuassyscsse Piligs MORAG Siig scien ccs ce dcesccincdsstacgshdeesuedsaetadecnseudeuates 1,421,060.00 
(On real estate, first lien, not exceeding 50% of sworn valuation) (As required by Laws of Ohio to meet all policy obligations as 
Loans and Liens on Company’ GPO sie ig coc cccaccsicecstueteite 242,364.79 they become claims by death, maturity, or total and perma- 
(Covered by Reserves on Policies) nent disability; valuation made by the Ohio Department of 
Cash in Offices, Banks, and Certificates of Deposit.........ssseeeee 15,567.30 Insurance.) 
Premiums Unreported and Deferred ........sscscececcsccreceenesenes 52,245.64 Palin eieeiee | Mac dc oc. cic clvacs cic cddchedadetnesiaddudadiomecened 39,854.00 
(Secured by legal reserve) (Supplementary contracts, $4,275. Coupons and Div. left with 
Interest and Rents Due and Accrued.....ccccccsesceseseveecseecece 39,514.52 Co. to accumulate, $34, Dividends due policyholders on 
Due from Other Insurance Companies.......ssesecsseseseceeccesecens 8,000.00 unpaid and deferred premiums, 4.83.) 
Individtial A@GOUNtS. <<... .ccccccescccccsactncsecscovescabicescecccccecos 132.84 Premiums Paid in Advance..... ahvevaaqdubddccaniedtndyecisoaphade anes 2,638.41 
QeEE ARGC ive cc ve dctcccccescdccscessteveuseecdevonse susovckunewannauas 9,902.89 TeGGGCRE: BAIS 1 SOON ans hn dig deo sTecccancascodecdacondaceccccess mode 4,843.11 
CQaligd: NARMS Sos ia co kd eR ca aics dncecddisascgmce tes cbc dnuss dosatgue 8,511.12 
(Furniture, $2,008.10—Bills Receivable, $1,259.62—Agents’ Bal- (Health and Accident Dept. liabilities, $2,007.77. Reserve for 
ances, $6,635.17) taxes, $4,730.00. All other liabilities, $1,773.35.) 
TRE CORO ABOGERKE. Voi inc ddo de ccccchcdecacscenvdckacesesceces $1,760,547.92 Surplus to Policyholders Gade erdadaudedscussavanthacSenladne-<tnn nébeacste 242,764.94 
Assets not admitted under regulations of Department of Insurance 21,626.34 tirana 
———_—- Rta: RAGA ae sin odo 6is oa Aoi 0 cE Sec emdcdeevntcaceddedaveted $1,738,921.58 
$1,738,921.58 
Increase in Legal Reserve in 1919........... need Piles Uh 7 Cndias ei chee el ‘hthielat ix ¢ dai .$. .139,216.00 
Increase in Assets in 1919............ GO eswibeUeMaad ac sn cowed kPeRCEMEER Ca ceevees .. 219,375.85 
Total Insurance in Force... ............ 0. cece cece eee eee eee petyhe Cisve es ase, ... 12,608,789.00 


Ratio of Reserve Liability | to Assets: 
For each $100 of Liability by reason of policies in force, The Columbia has more than $122 of assets 


with which to meet it. 


! 

Total Payments to Policyholders in 1919...... MEE SG o's hic oo OF ac hia ted ots as aenee ..$ 134,891.81 
Total Payments to Policyholders since organization......................4. ee eeeeeesss 1,004397.14 
Total provided for protection and future payments to Policyholders Rett os Ste owe doe eee 
If the above figures inspire confidence and enthusiasm in you and you believe you could profitably participate in the 


growth and prosperity of an organization making a record such as the statement indicates, address 
SUMNER N. CROSS, President 
The company still has some excellent general agency openings in Ohio and Indiana, states of great insurance possibilities. 

































































THE MUTUAL BENEFIT LIFE INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
1845 FREDERICK FRELINGHUYSEN, President 1920 


TRANSACTIONS OF 1919 











INCOME DISBURSEMENTS 
WOGHRIORR - co ccavacecistesdocsc accuse scaatdtomunenctads tpecetss deve cideucecees $ 38,613,848.04 Death Claims .......ccccsccccccccereccnccceccenceceeseeseneseceesesssseseenees $ 11,135,263.71 
Premiums guaranteed under Soldiers and Sailors Civil Relief Act...... 617.14 TEGO WMOTNS * icccccciccccdicdccconddscsdecerscectetdbiectegecscendecd covgectce 2,611,258.68 
WtOTEGE- Berd. EGE os riecdicics osc ciceccciddcceccotewccsvcctcceeccosaupessecensce 12,193,312.34 AMnnuities .....cccccccccccccccsciccccccecvcccsccccccccesecnevencesseescevenecees 132,767.75 
Accrual of Discount on Bonds.......cccceccscescccesenereeseeceeceeeeeeeess $34.29 - Surrendered Policies .....ccccccccccsccccescsccccccccccscvcscvccsccccccccsoeee 3,403,739.96 
DUE OM OE dia is avid dnd enadckanebccvedcebpivdesagheteasdandesdavediagace 6900.00 . Dividends  ...ccccccccccccccsccccsccccccccccccceseccccececccccccscccccnccesesees 7,503,653.52 
Income Taxes Withheld at Source .......csccccseesecssccveeeceeceesecees a. Extra War Premiums WRN oi ci ic cccccvcccccticsteccdodecdecdedgecccocce 195,660.03 
Proceeds of Income Insurance Policies left with Company........... se» 1,073,118.13 F ; ——— 
PG Pa Pie gy a a seas a a eae Ween eatigs eae egseaea $ 24,982,343.65 
Panes, Feed Ge  VaceWGOd: acne casi ccc ecpanescccnccecnqcccecacdincqessecvesace 963,374.51 
Commissions and Agency Expenses ..... Guvede bs tegumecesqacoes vciesctivae 4,637 669.63 
Office Expenses, including Salaries...........ssccecsecccsesevecsecsceneess ‘ 893,239.56 
PRUE CR 8a on ok es eke data cceececedhévnlecdbacs caevitecedates 530,661.00 
Premiums on Bonds Purchased ..........scseescessceseeescceccescsescesens 11,000.00 
Reduction in Book Value of Securities..........cccceescccccccssecesesseves 67,475.84 
Paid Under Income Insurance Policies ..........ssseeescsceesecesees Z 721,374.20 
Borrowed Money Repaid with Interest, a/c sans aan Bonds +» 15,313,418.05 
Excess of Income over Disbursements ........ssssecceeceseceescsssevereees 3,770,777.18 
| heel ere ee ae SrbbCNeLeRe Cave opaegeed deiede kentocouneanr Cnc eees $ 51,891,333.62 POR esta discccbade beccdence<cgqawbialeee ks tuel Gia ote ces ch beelsigans ceine $ 51,891,333.62 
ASSETS LIABILITIES 
Caste OR Bikad adcles Banks 0.0.06 ck ccc deve ccceven sc hcnsbetsccddicrstecaddy S$: ZIGAMMOAE. | Weber ve Mandl occ nnccucscecccsebepdcatescdvceck ghttescescicveckbunesbatte +» .$228,856,476.00 
Cie Cal EMAC OI pio sons vs osc os cciah chegs oad cegshdacbeacasuupdesicdageeceses 7,290,000.00 Present Value of Amounts not due on Income Insurance Claims........  5,786,232.00 
Liberty Bonds, Book Value ........ccsesecsecvesecctececeeceeceereceeeseeees 42,897,193.40 Celier Lighslities: | ids decccicc ddgcaceisak's0dsce Westies tesadede ceteessidddded eoses 3,060,531.76 
Other Bonds, Boole Value ........c.cccsccccccsccccenccenccecccesccessseecess 55,967,197.37. Regular Dividends Payabie Si TOD iis cake ch ddan Stee pthe 0s sh dncddaconeeic’ 8,533,705.59 
TREAD SE OEMOS OCR OROR ois 5 oo. cc cic cedectedciseutlesaseasdccdedutevecessdtéce 96,204.450.900  *Contingent Reserve Funds: Suspended Mortality Fund, $5,056,204.00; 
Real Estate ......ccccccccscsscccccccccccsccssesees tee asecesenesececsceeseens 2,845,965.36 Dividend Equalization Fund, $47,467.23; Security Fluctuation an 
Premiums under Soldiers and Sailors Civil Relief Act 3,111.81 Real Estate Depreciation Fund, po a oi re oe 10,836,540.52 
Loans : Gt POUCIOG isiecccsias veces ccidesvcastcvocgcécvessccceceses 41,469,912.63 
Railroad Stock acquired in reorganization.......... 17,250.00 
Interest due and accrued and other assets 8,343,924.46 
ROUOR  SEieBs cnccs cds sdncsces cacaccbecauaucetdacmesenundss seudeeupencasauatt $257,073,485.87 ROGGE oii ects Ricdeuss Sbadpvdvqtucuviecqnscasducensdatesdsganeqnedadesiee se $257,073,485.87 
*Total Contingency Reserve Funds on basis of Assets Admitted and Average Market Values Fixed by State ag gay BPE DOTCMNEMON i505 once 6die'n 6 08 0c ieecee $ 5,419,679.75 
The Company would show a surplus on basis of Assets Admitted and Actual Market Values at December 31, 
INSURANCE ACCOUNT 
TROUGHS Arie BOC PIVG, 190 TONG aiid cess cece cinta sc ctlcducdevecdsidssnciecesacesie §5.482 Policies Insuring.........scessccescccscceeeeeeeee ire VededbSbesecesencaa $ 207,461,775.00 
In force December 31, 1919 ......... Poe Cryer eer 419,086 . BA OS eS cde dst becdncepadepeeneel apace ake dab ek Gib avedcices 1,142.847,097.00 
Increase in insurance in force during year Ficbtn: oteckdace 35, ” ww i ehebwaeas acddcaucgsdac cdaqusetchadles Veganetengqeentsiccheics ”149,098,617.00 


Paid to and Invested for Policyholders in 1919, in excess of Premiums Paid by Policyholders, $5,587,749.59. 
The expenses incurred in obtaining the new insurance of the year amounted to only 82.5 per cent, and the Total Insurance Expenses to only 63.5 per cent of the 


amount allowed by the insurance law of the State of New York. 
ry t Bete of Interest Earned on Invested Assets (Book Values) 1919, 4.75%. 
ll report of the year’s business will be mailed 


upon request to the Home Office or to any agent. 


DIRECTORS 


Marcus L. Ward 
Frederick Frelinghuysen 
J. William Clark 


. John O. H. Pitney 
John R. Hardin 
William M. Johnson 


Henry G. Atha 
Palmer Campbell 
Camillus G. Kidder 


Edward E. Rhodes 
James S. Highbie 
Samuel W. Baldwin 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, Aas the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
tights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE CO. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 
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The Prudential Insurance Company of America 
Forrest F. Dryden, President 


Incorporated under the Laws of the State of New Jersey 


Home Office, Newark, N. J. 





























NEWS ABOUT LIFE POLICIES 




















New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual-Dicest” 
and “Little Gem,” Published Annually in May. PRICE, $3.00 and $1.50 respectively, 





MOVE BY EQUITABLE OF IOWA 





Company Cuts Dividend Scale for One 
Year to Preserve Financial Equilib- 
rium—Company’s Statement 





It has been decided by the manage- 
ment of the Equitable Life of Iowa to 
make a rather noticeable cut in divi- 
dends for the next year in order to keep 
the company on an even keel finan- 
cially. In explanation of its proposed 
action the company outlines: its course 
for the year as follows: 

In analyzing the annual statement of 
the Equitable Life of Iowa for the year 
1919, it was apparent to the management 
that owing to— $ 

1. The abnormal increase in business 
Curing the past year, the net production 
being almost double what it was for the 
year 1918; and 

2. The continuation of death losses 
due to influenza during a portion of the 
year 1919, after having paid an enormous 
loss from influenza and war losses in 
1919, it was imperative that the company 
should preserve its financial strength 
and earning capacity as a firet considera- 
tion, when looking from the standpoint 
of best returns to policyholders in the 
future. 

In order to carry out this decision, it 
has been determined that there shall be 
a temporary adjustment of the dividend 
scale for one year, by the payment of 
one-half of the amount that would 
otherwise be available on the basis of 
the 1918 scale (which is approximately 
two-thirds of the scale in effect prior to 
1916). 

The action of the management in this 
particular is due to a conviction that 
security to policyholders is of paramount 
importance, and as a result of the action 
taken the company is able to show a sur- 
plus of $1,193,897, and in addition thereto 
set aside $200,000 as a special mortality 
fund to guard against any future emer- 
gency such as came into existence in the 
closing months of 1918 and the early 
months of 1919. If conditions continue 
normal during 1920, it is the intention 
of the company to again pay a scale of 
dividends which will make the net cost 
as favorable as it was in 1918. 

The lessons of 1918 and 1919 should 
not be unheeded; viz., that conservative 
management demands the maintenance 
of a wide margin of surplus. It is to the 
interest of the policyholder and _ his 
beneficiary that the company shall main- 
tain a good surplus in order to insure 
against emergencies and yet be prompt 
in the meeting of all obligations, and 
also to maintain a good earning capacity, 
which is the only guarantee for the 
maintenance of high service of policy- 
holders so characteristic of the Equita- 
ble Life of Iowa in the past. Dividends 
should be returned from time to time 
with that end in view. 





Wisconsin Life 


The Wisconsin Life of Madison has 
issued a new line of policies and a new 
rate book, taking effect Jan..1, 1920. The 
first year’s premiums in the old rate book 
are the same as the premium rates now 
used throughout the entire premium 
paying period for each policy plan. The 
disability rates shown in the old rate 
book have been discontinued and super- 
ceded by a new disability rider, provid- 
ing for waiver of premium and monthly 
income. The annuity per month on 
$1,000 of insurance is $10. The rider is 
not issued with a term policy, nor to 
female risks nor with joint life policies. 
The company’s dividend schedule will be 
issued shortly. 





American Central Life 


The American Central Life of Indian- 
apolis has issued its new premium rates 
for total disability and double indemnity. 
The total disability clause provides for 
a waiver of all premiums and further 
for the payment of 1 percent per month 
on the face of the policy without deduc- 
tion from the face amount in case of 
death. The double indemnity rider is 
unique in that it provides for an addi- 
tional cash benefit of $50 for $1,000 of 





insurance payable immediately upon re- 
ceipt of a simple affidavit which amount 
is not deducted from the amount pay- 
able if it be determined that death ig 
result from accident. The flat rate for 
the double indemnity rider is $2.16 per 
thousand. It will be issued on both new 
and old policies. The premium rates for 
the total and permanent disability bene- 
fit at age 35 on the various forms is ag 
follows, including the regular premiums; 
Ordinary life, $24.42; 20-payment life, 
$32.47; 15-payment life, $38.89; 10-pay- 
ment life, $52.62; 30-year endowment, 
$31.06; 20-year endowment, $45.49; 15- 
year endowment, $62.32; 10-year endow- 
ment, $98.09. 





Mutual Life of New York 


The Mutual Life of New York has 
issued its deferred dividend schedule 
for 1920. This shows a slight reduction 
from last year. On the five-year distri- 
bution ordinary life, age 25, the seventh 
dividend is $50.25; sixth, $44.70; fifth, 
$39.53, At age 35, with premium $27.10, 
the seventh quinquennial dividend ig 
$70; the sixth is $61.34; the fifth, $53.72. 
On the fourth quinquennial dividend of 
this policy, on which the premium ig 
changed to $27.88, the dividend is $49.26; 
and the third dividend is $40.70. 


New York Life 


The New York Life will make a slight 
change in the travel accident clause, 
The word “travel” will be changed to 
“ride,” on account of a recent decision 
that a policyholder after buying his 
ticket is traveling until he reaches his 
home. The new. child’s endowment 
policy of the New York which has be- 
come very popular will be extended to 
the 10 and 15 year endowment forms. 


Phoenix Mutual Life 


The board of directors of the Phoenix 
Mutual Life has decided to continue divi- 
dends for the present during 1920 on the 
same basis as 1919. This may or may 
not, however, continue during the entire 
year. 





Boston Mutual Life 
The Boston Mutual Life of Boston, 
which, on account of the epidemic, paid 
no dividends in 1919, has decided also to 
pay no dividends during 1920. The com- 
pany does largely an industrial business. 


Northern States Life 
The Northern States Life of Ham- 
mond, Ind., which some time ago ab- 
sorbed the Forest City of Illinois, is now 
getting out a new rate book showing 
new participating rates and values. 


Berkshire Life 


The Berkshire Life has not yet issued 
its new disability clause, but it will be 
out shortly. 


Ohio State Life 


The Ohio State Life of Columbus is 
paying the same dividend schedule in 
1920 as that of 1919. 
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Great Southern Life 


The Great Southern Life of Birming- 
ham, Ala., has not yet completed its 
dividend schedule for 1920. 


The Travelers has written a group 
policy for the Roycrofters at East Au- 
rora, N. Y., the announcement having 
been made to the employes on Christmas 
eve. This unique enterprise was founded 
by Elbert Hubbard, who lost his life in 
the sinking of the Lusitania, The Trav- 
elers has also written a group policy for 
Setter Brothers Company, makers 0 
lithograph work and veneer at Cattarau- 
gus, N. Y., also the American Pane 
Company of the same city, which manu- 
factures veneer panels and veneer table 
tops. 





W. J. Greenwood, who has represented 
the Mutual Benefit at Indianapolis for 
some years past, has returned to In- 
diantpolis after a four months’ visit to 
relatives in California. He feels that 
the trip has put him in shape physically 
to make of 1920 the best year in his ex- 
perience in the life insurance field. 
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“SOMETHING SHOW BIG INCREASES THE COMPANY THAT 
= (CONTINUED FROM PAGE 1) 
i NEW FOR represented a gain of approximately 
t” ” $30,000,000 as compared with the year 
! AGENTS | 1918. The company made a net gain 
y. |: s 
in insurance in force of $46,935,312, 
<= = bringing the total insurance in force to ANNOUNCES OVER 
— | $206,553,403. The company transacts 
mount ¥ its business on the full legal reserve 
t pays ational plan, and when it is considered that the 28 000 000 00 
= 3 new paid od business ro was 9 9 e 
° approximate y 37 per cent of the total 
4 Re A merican | outstanding insurance in force at the In force on December 31, 1919 
es for ' beginning of the year, it will give an 
bene. ; idea of the ae strength of the 
is ag aS ‘company to meet such a large increase . 
tumas if C- in business and still show a surplus, The F armers and Bankers Life 
veal peers. capital stock B94 a mortality Ins e C 
)-Days und of $1,693,898; also, of the splendid uranc mpan 
Per. Insurance ieee, = its gk force in pro- WICHITA 0 Pp y KANSAS 
ndows ucing high grade business, the net 
‘gain in insurance in force being about 
( ompan 80 per cent of the amount written. 
y Mutual Benefit Life 
al — The 1919 statement of the Mutual m 
ti i Benefit Life shows income $51,891,333, ° 
Netril Burlinget I ‘total assets $257,073,485, issued and l an utua 1re€ 
stri- urlington, lowa | taal] Sr aitee tad Umer ck odl t 
venth 9 revised insurance in 1919, 55,482 policies 
fifth, insuring $207,461,755; in force Dec. 31, 
a , 1919, 419,086 policies, insuring $1,142,- ] : { 
. 847,097; increase in insurance in force yY 
53. fs Pyar 
* | during the year —_— policies, insur- nsurance ompan 
m | ing $149,098,617. Paid to and invested 
19.26; MR. AGENT! | for policyholders in 1919 in excess of C ] b Ohi : 
remiums paid by poli - olumobpus, 10. 
Do you care for QUALITY, not P paid by policyholders, $5,587, 
SIZE? Age dE | 750. Lge expenses oe in ob- 
, Soun xperience. taining the new insurance of the year son : ein etary 
light Low Cost, a Splendid Record || amounted to only 82.5 per cent and W. O. Thomp .President G. W. Steinman,Seer 
aus for 70 years? the total ee expenses to only 
to Then why not take a General 63.5 per cent of the amount allowed 
— a tts HOME STATE i Age y by the insurance law of New York. 
; a The Mutual Benefit represents the ° 
s his THE ST. LOUIS best in American. lite insurants, As. s Courteous—Safe—Conservative 
hee x always been in the 
d to MUTUAL LIFE very front rank. It makes a very “ . 
S. OUR AGENTS AND POLICY HOLDERS f —e showing on last year’s trans- eat ep C e@ nsurance mpahy 
STICK! WRITE THE HOME OFFICE || @ctons. 
- Guardian Life, Wisconsin LOS ANGELES, CALIFORNIA 
enix The Guardian Life of Wisconsin : ° 
— ACTU ARIE closed the year with $11,660,000 of in- Capital $500,000 Fully Paid 
all . S surance in force and $985,000 of re- ; 
tine : sources. It will pass the $1,000,000 A Great Opportunity for LIVE Men 
pow F. CAMPBELL mark in assets in January. The paid NINE STATES 
ConsuLTne pouegnmy, dplasae" ae ac eaeeel ve Address W. H. SAVAGE, Supt. of Age 
any enjoyed a 95.6 percent re- .H. upt. o ncies 
tou ACTUARY newal on its 1918 business. Its total nae 
naid 76 West Monroe Street lapse ratio was less than 10 percent. 
0 to Telephone Randolph 918 The ae ie assets was $250,000. The 
om- . mortality for the year was 31 percent 
ess. CHICAGO, ILL. of the ex ™ 
‘ pected. TH FE 
St veo ae Olea E FARSEEING AGENT KNOWS 
seals F The new annual statement of the 
abi CONSULTING Provident Life of Bismarck, N. D., shows ‘ The demem- 
ow ACTUARY that the company wrote $6,553,890 of new that his strated values 
ing business, a gain of 60 percent over the ese ae ffered 
811-812-813 H M figures for the preceding year. At the abilities linked = - a 
- ume-Mansur Bidg. close of last year the company had in ith the SSMOTUAL OD prospect 
force $10,703,678 of insurance as com- eit WILL GAIN HIS 
INDIANAPOLIS pared with $6,326,390 at the close of icies of iv 
ued 1918, and $3,513,869 for 1917. Th L * danas shape espe ts wie 
, ’ ’ . e com- 
be LIAN C. HARVEY pany commenced writing business July of BOSTON, MASS. 
Consulting Actuary 1917. The new figures show the follow- 
er Te ae MUST WIN AEG SHE “TIME 
ance in force 69 percent, in li - 
is J. McCOMB serves 117 percent and in aetr biltnede 
in © COUNSELOR AT LAW 60 percent. The amount of the average | 
CONSULTING ACTUARY rolicy is $2030, the average premium 
®remiums, Reserves, Surrender Values, etc.,calog: | $34.57 and the average age 37 years. 
‘ated. Valuations and Examinations made. The majority of the policies are on the : 
‘ Policies ang abies Seasons Teme peowes. 20 payment life plan. The company’s a one ou Oo u 
1s e Law of Insurance a Specialty tality was very low being 41.9 per- t y . t y 
its : Colcord Bldg. lik of the expected. . 
OKLAHOMA CITY i The Penn Mutual Life preliminary 
gures show that the company’s paid- } i 
up J =. coe ee, Gx s5is wk ee HE name Massachusetts Mutual is packed full of meaning 
L. " penn es ves : insurance In force at the eng of the to the insuring public. It stands for perfect protection at 
‘4 a . x 1 Oo 7 . . 
a Telephone | 1228 Assuetation, Building | 487,299 in insurance in price for the year. low net cost, for absolute security, and for unexcelled service. 
in «Ladsalioc St., he - 
Phoenix Mutual Life It stands for something which no money could buy—an un- 
Ve 
or ARRIS E. VINEBERG The 69th annual statement of the tarnished reputation. Sixty-eight years of square dealing have 
7 Phoenix Mutual Life shows the company z - q . 
us Fellow Actuarial Society of America to have assets of $52,461,539, excess of gone into the making of that name. Is it strange that it 
a ellow American Actuaries Ss Ss over ascertaine an compute * 
le liabilities $3,074.880, increase in income means so much to the representatives of the Company? 
CONSULTING ACTUARY AND EXAMINER $1,428,300 and increase in assets $3,580,- 
Room i54. The company in 1919 wrote new ‘ i i 
ed 1487 First National Bank Building paid for insurance of $52,854,437, a gain ean rabies — wpgripsmree 2 “ — 
or CHICAGO over 1918 of $24,035,515 and now has in- ‘a 
n- surance in force of $253,349,443 an in- 
n- SEDERIG s WrTmINGTOR Ata | ress fr he ver ox ttn Massachusetts Mutual Life Insurance Company 
“ CONSULTING ACTUARY AND EXAMINEE Iowa Life Springfield, Massachusetts 
= 904-806 Security Building The Iowa Life reports $1,250,000 of oe 
DES MOINES, !OW4 _' paid for business last year, and a gain of 
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irty Years of Progress— 


Ten-Year Periods - 


A Record of Th 


: . Asects Insurance in Force Income Policies Issued 

Dee. 31—1888.... $ 104,307 $ 889,073  1889-1898......$ 2,128,182 $460,386 
1898... . 321,505 8,392,902  1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 


Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 




























WANTED: Agency Supervisor Familiar with Kansas Territory 
One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 
cam secure a good contract carrying salary, traveling expenses and a bonus on 
production by addressing 


J. Frank Montgomery, Agency Manager 


American National Insurance Company 
of Galveston, Texas 





















State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed —— and service, 

Additions are made to our agency force when the right men are found. 

STEPHEN IRELAND 

Superintendent of Agencies 





D. W. CARTER 


B. H. WRIGHT 
President Secretary 
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We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FE DERAL CASUALTY COMPANY fidiicin 


Cash Capital $200,000.00 V. D. CLIFF, President 


UCCESS IS 


ECRET OF OUR 
One 
Suscess 



























hoe View Penteiienie Emabladel) | 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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$1,000,000 of insurance in force with an 
actual mortality of about 40 percent of 
the expected. The company’s new goal 
for 1920 is $5,000,000 new business 
written. The company is also planning 
to organize a $100,000 and $200,000 agency 
club. The company has two men at- 
tending the Carnegie School of life in- 
surance salesmanship and has also 
started a salesmanship schooi at its own 
home office. 

The Bankers Reserve Life of Omaha 
reports over $19,000,000 of new business 
for 1919, making a total of approximately 
$60,000,000 insurance now in force in 25 
states. 

The Guarantee Fund Life of Omaha 
shows assets of $3,409,068.63 on Jan, 1, 
1920, as compared with $2,915,322.36 on 
Jan. 1, 1919. A total of $24,447,500 of 
new business was written during 1919, 
with $112,694,000 insurance in force at 
the beginning of 1920. 


Register Life 


The 3list annual statement of the 
Register Life of Davenport, Ia., shows 
total income $2,962,854, admitted assets 
$2,605,534, and surplus $100,562. The 
company produced new written business 
of $4,334,000 a gain of $2,349,000 over last 
year. The company now has $18,444,862 
insurance in force. The same dividend 
scale will be maintained for 1920. $101,- 
045 has been set aside out of surplus for 
the 1920 dividends to policyholders as 
compared with $85,000 set aside for the 
same purpose the year béfore. Dr. G. E. 
Decker, president and medical director 
of the Register Life is also vice-presi- 
dent and director of the Federal Surety 
of Davenport. 

The annual statement of the Fidelity 
Mutual Life of Philadelphia shows new 
paid business $34,125,474, an increase 
over 1918 of 81 percent. The company 
has insurance in force $173,092,356, a net 
increase of $23,796,806 or 3% times the 
net increase in 1918. The company has 
set $200,000,000 of insurance in force as 
its goal for 1920. 





OLD POLICY HOLDERS 

NOT BEING CULTIVATED 

(CONTINUED FROM PAGE 2) 

“kidding” himself. The quick work 
that he is doing today will not count 
for a great deal when changed condi- 
tions come. A little more time taken 
in delivering a policy and in keeping 
in touch with policyholders will mean 
much when the big life insurance writ 
ings commence to decline. 


New Dakota Company 


Articles of incorporation have been 
filed for the United States National Life 
Insurance Company of Sioux Falls, S. D., 
the incorporators being: C. F. Hamilton 
and E. G. Hamilton, of Omaha, Nebr.; 
Lowell D. Kern and Murrel A. Kern of 
Kansas City; John B. Johnson, vice- 
president of the Sioux Falis Savings 
Bank; C. F. Whitmore, of aCnton S. D.; 
Lester Heinsheimer, and Tore Teiglen. 
Dr. G. G. Cottam will be chief medical 
director of the company. The company 
will operate as a mutual legal reserve 
institution. 





Dwight H. Schuler, of Langford, Schu- 
ler & Fahey, general agents for the 
Northwestern Mutual Life of Milwaukee, 





has been seriously ill of pneumonia at 
his home in St, Paul. 


















CG E N ae R A I E. M. BROWN, President CLIFFORD V. PETERSON, Secretary 





STATES 


LIFE INSURANCE COMPANY 





O 
started in business for 
yourself in a prosperous 
Indiana city with a home 
state company that writes 
a wide variety of very lib- 
eral, low cost Policies? 


you want to get 

















Crawfordsville, Indiana 


THOMAS R NEAL, Superintendent of Agents 











LOCAL ASSOCIATIONS 

















Spokane, Wash.—Plans for the exten- 
sion of the membership of the Spokane 
Association have been formulated at a 
special meeting of tne association. A 
committee of 10, including the secretary 
and the president, with BE. F. Burke ag 
chairman, is to solicit all non-members 
in the city and surrounding territory to 
bring the membership of the local asso- 
ciation to 100. It was agreed that out- 
side insurance men be admitted to modi- 
fied membership. 5 

* * * 
Des Moines, Ia.—Members of the Iowa 
Association enjoyed a smoker Saturday 
night. A. O. Eliason, chairman of the 
executive committee pf the National as- 
sociation, was a guest and spoke upon 
affairs of interest to the members. I. M. 
Treynor, president of the Des Moines or- 
ganization, presided. 

Seat Sues 
Topeka, Kan.—At the annual meeting 
of the Topeka Association the following 
officers were elected: William Horley, 
president; William A. Benson and George 
Godfrey Moore, vice-presidents; Pendel- 
ton A. Miller, secretary-treasurer. Dur- 
ing the past year the membership of this 
association has grown enormously and 
in a nation-wide membership campaign 
last summer it won a beautiful loving 
cup presented by the National Associa- 
— for the largest increase in member- 
ship. 

Following the meeting a banquet was 
given in honor of the ladies. It was 
ladies’ night and they had full charge of 
the entertainment. Mrs. E. D. Clithero 
acted as toastmistress. Prizes for orig- 
inal limericks were won by Mrs. M. Bush- 
nell and Mrs. G. L. Kendall. The only 
man whose voice was permitted to be 
heard during the banquet was Charles 
A. Moore, the association’s master word 
painter, who in a few well chosen words 
presented to the retiring officers, Presi- 
dent E. D. Clithero and Secretary-Treas- 
urer William Horley, who is also 
president-elect, a token of appreciation 
in two elaborate baskets of cut flowers. 
The banquet was followed by dancing. 

* *k * 

Grand Rapids, Mich—Through the 
agency of the Grand Rapids Association 
and the educational department of the 
local Y. M. C. A., 35 big factories, mem- 
bers of the industrial department of the 
Y., will devote an entire week in Feb- 
ruary or March to the life insurance _ 
question. The campaign is a part of the 
national thrift propaganda of the Y. M. 
C, A., which was responsible for National 
Thrift week, conducted Jan. 19 to 25. In 
the case of the factories it was decided 
to have the campaign a little later in 
Grand Rapids and devote an entire week 
to each. This received the sanction of 
the local life underwriters’ association. 
The campaign will be conducted by com- 
mittees of factory employes who are re- 
sponsible for other activities in the 
plants, assisted by the underwriters and 
the Y. M. C, A. 


26 4. pel 





*x* * * 

Norfolk, Neb.—The committee of life 
insurance men from the Sioux City asso- 
ciation which went to Norfolk, Neb., to 
organize the life underwriters there, re- 
ports a charter membership of 29. The 
first resolution passed was to assist the 
government in explaining and endorsing 
the war risk bureau. 

*x* * * 

Evansville, Ind.—To further the idea 
of Thrift Week, the Evansville associa- 
tion gave a luncheon in honor of Joel T. 
Traylor of Denver, traveling secretary 
of the National association, who is cov- 
ering the entire country in the cause of 
life insurance, The ladies of the local 
association will give a banquet some 
time in February. 


*k kK x 

Oklahoma City, Okla.—At the weekly 
luncheon of the Oklahoma association,_ 
Walter B. Paschall of Oklahoma City, 
president of the American Investment 
Company, who carries the largest line 
of life insurance of any man in the city, 
spoke on “The Economy of Life Insur- 
ance.” He said in part: 

“Life insurance is the greatest plan 
of economy which civilization has in- 
vented and you have the unanswerable 
argument to the fellow who claims that 
he can buy a $1,000 bond or mortgage 
or deposit his money in a agavings bank 
and draw interest, because you only re- 
quire him to pay a small premium and 
immediately increase the value of his 
estate $1,000, while if he should invest 
or deposit the premium, he has added 
only the thirty dollars to his wealth. 
Besides, the fact that he has bought 4 
life insurance policy will induce him to 











make an effort to take care of the suc- 
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THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 








THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
¥ ing Industrial 


: Splendid op- 
portunities for 
# good men. 


Address 
- ELONA.NELSON 


President 
Home Office Building CHICAGO 
Chicago 

















WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


4) over the previous year; an increase in 
4 assets of $180,640, and an increase in 
amount of insurance over 1918 of $2,514,- 


ceeding premiums which he cannot post- 
pone without loss, while his good inten- 
tions to create a saving fund are too 
easily satisfied with promises and reso- 
lutions. 
“I believe that success and happiness 
depend upon economy. I believe that 
life insurance is the cardinal economy 
and I believe that each time one of you 
induce somebody to buy a life insurance 
policy, you have done a great favor, not 
only to the beneficiary of the policy but 
to the insured himself, who will im- 
mediately become elevated in his own 
self respect and feel proud of the fact 
that he has done his duty that day.” 
New members received were: R, M. 
Jones, Muskogee; F. H. Cott, Okmulgee; 
G, D. Gothard, Poteau; George W. Barr, 
McAlester, and Colin S. Campbell, Okla- 
homa City. 


* * * 

Sioux Falls, S. D.—Sioux Falls insur- 
ance salesmen used a novel means of 
getting the Life Insurance day idea over 
to the people of Sioux Falls. Insurance 
salesmen went into the factories, laun- 
dries, stores, etc., and gave talks on in- 
surance to the employes. Roy Marker, 
who devoted his attention to laundry 
workers, headed the speaking campaign. 

* * * 

Kansas City, Mo—The life underwrit- 
ers of Kansas City have appointed com- 
mittees to arrange for a sales congress, 
to be held within a few weeks, probably 
late in February or early in March. Final 
announcement of plans will be made at 
a meeting of general and local agents, 
about Feb. 6. The association hopes to 
make this a valuable event for all life 
policy salesmen, where they can hear the 
best speakers, and where they can see 
exhibits that will help them in the prac- 
tical as well as the inspirational side 
of their profession. A territory within 
200 miles of Kansas City will be covered 
by the congress, taking in most of Mis- 
souri and Kansas, and parts of other 
states in Kansas City territory. 


Maginnis Made Eureka’s President 

John C, Maginnis, who has been first 
vice-president and general manager of 
the Eureka Life of Baltimore, has been 
elected president of the company. Joshua 
N. Warfield, Jr., nephew of former Gov- 
ernor Warfield of Maryland, is appointed 
to succeed Mr. Maginnis as first vice- 
president. The company closed the year 
with an increase in total itfcome of $98,- 
602, or an improvement of 354 percent 


713 or an improvement of 80 percent. 


Agency Meeting at Indianapolis 
At the annual meeting the Indianapo- 
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SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 


fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








FEDERAL UNION LIFE | 


Cincinnati, Ohio 
has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 





both in NORTH DAKOTA and || 


i Dr. Charles McNaull, Dr. E. B. Mumford, 





Insurance Company q 


lis general agency of the Massachusetts 
Mutual Life, of which Ward H. Hackle- 
man is manager and which comprises all 
| of Indiana but twelve counties, about 
forty agents were present. J. C. Behan, 
superintendent of agencies, and A. T. 
Maclean, assistant actuary, were in at- 
tendance from the home office. Warren 
Cc. Flynn, manager of the St. Louis office, 
also was present. 

At the first session E. F. Folsom spoke 
on “The Massachusetts Mutual”; R. S. 
Winstanley, “My Policyholders’ Opinion 
of the Massachusetts Mutual”; Geo. K. 
Jones, “Experiences in Selling Life In- 
surance and Sales Ideas Developed from 
Them.” Mr. Maclean conducted a “Ques- 
tion Box.” At the banquet the speakers 
were Henry K. Hill, Dr. R. C. Ottinger, 





Dr. R. O. McAlexander, Mr. Maclean, Mr. 
Flynn and Mr. Behan. 
The program for the second session 


inctuded the following speakers and 
topics: Arthur J. Saum, “Experiences in 
the War Risk Insurance Bureau”; Mal- 


colm M. Moore, “Why I Expect to Write 
| $500,000 in 1920”; Richard H. Habbe, 
} “What the World War Taught Me in 
| eating Life Insurance”; S. C. Stultz, 
“Why 1920 Will Be the Year I Will Write 
the Most Life Insurance I Have Ever 
Written,” and Lee B. Smith, “How I 
Write $100,000 cases Without Knowing 
or Talking to the Applicant—or the 
Value of Friends.” Mr. Behan gave a 
stirring closing address on “1920—Go to 
It, Boys!” s 
The agency wrote $2,870,000 during 
1919 and is putting the mark at $3,600,- 
000 for 1920. 


May Contribute to Welfare Work 


DES MOINES, IA., Jan. 27—Insurance 
Commissioner Savage has held that life 
companies may donate to movements 
which may result in lengthening the av- 
erage life. Hence, the Des Moines com- 
panies are privileged to donate to the 
public welfare bureau drive which starts 
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in this city Feb. 2, 








LIFE AGENCY CHANGES 

















John De Haven 


John DeHaven, advertising manager of 
the South Bend Tribune, has been ap- 
pointed district agent of the Equitable 
Life of New York in the northern In- 
diana district, effective Feb. 1. His head- 
quarters will be maintained in South 
Bend. Mr. DeHaven will succeed C. A. 
Howe, who left insurance work several 
weeks ago to engage in other business. 
He had acted as district agent since the 
death of E. J. Twomey, who represented 
the Equitable in Indiana territory for a 
number of years. 

The territory assigned to Mr. DeHaven 
as district agent will for the present 
comprise St. Joseph, LaPorte and Mar- 
shall counties, whose principal cities are 
South Bend, LaPorte, Plymouth respec- 
tively. The district agency will be un- 
der the purisdiction of Frank L. Jones, 
state agent, with headquarters at In- 
dianapolis, 

Life insurance is an entirely new line 
for Mr. DeHaven, who has devoted his 
time for the last 15 years to work in 
newspaper offices. He has been promi- 
nent in politics and civic affairs at South 
Bend. 


W. D. P. McDowell 


W. D. P. McDowell has been appointed 
manager of the Phoenix Mutual Life in 
southern Ohio, with headquarters at Cin- 
cinnati. Mr. McDowell has been a suc- 
cessful representative of the company 
for some time and has had the advantage 
of special training at the home office. 
Sam Houston, who has been giving 
most of his time to personal work, will 
continue to represent the company as 
general agent at Cincinnati. 


O. E. Seiler 














Applications for Agencies 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 












Casta 


C. L. Miller, 
Directing Sales 
















O. E. Seiler, 
from the life insurance course at Car- 
negie Institute, has been appointed man- 
ager of the Minneapolis office of the 
Phoenix Mutual, succeeding John H. 
Fabian, who desired to be relieved of 
this duty on account of other business 
interests. Mr. Seiler is a graduate of the 
University of Illinois, had experience as 
instructor and in the business field be- 
fore joining the Des Moines agency of 
the Phoenix Mutual a year ago. 


Jesse Bailey, former city editor of the 
Birmingham Herald, has been appointed 
manager of the Phoenix Mutual for 
northern Alabama with headquarters in 
Birmingham, 


Life Notes 


Cc. J._McCary, manager of the Penn 
Mutual Life in Chicago, has gone to Palm 
Beach, Fla., for a six weeks’ sojourn. 

H. L. Weiss, local agent at Fort Dodge, 
Ia., has been appointed general agent 
for the Lutheran International Life. 


J. A. Root has been appointed general 
agent of the Lincoln National Life for 
northeastern Ohio and _ northwestern 
Pennsylvania. 

The Lake Life Agency of Devil’s Lake, 
N. D., is a newly formed corporation, 
with Thomas J. Clifford and Bernard 
P. Byrne as the incorporators. 

Thomas Kelly, who for years main- 
tained an office in Saginaw, Mich., as an 
agent for the New York Life, has re- 
moved his headquarters to Bay City. 


who recently graduated | 



























HOME LIFE 


INSURANCE Co. 
(Purely Mutual) 

_256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 
The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 

The total insurance in force was increased 

during the year 8.6% and is now nearly One 

Hundred and Fifty Nine Million Dollars. 

W. A. R. BRUEHL & SONS 
General Managers 

Central and Southern Obio and , 
Northern Kentucky 

Rooms 601-606 The Fourth Nat. Bank Bidg. 

CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
Re Northern Ohio 
Leader-News ye 
OLEVELAND. OHIO 















MANAGERS WANTED 


Three men for managers at Stockton, 
Fresno and Sacramento. Give age, ex- 
erience, four references. and choice of 
location in first letter. Duryea & er 
os Agents, Penn Mutual Life Insur- 
ance Co., 901 Phelan Building, San Fran- 
cisco, Cal. 
























“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bldg.) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 











Agency Openings in 
SOUTH DAKOTA 
OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 


NATIONAL LIFE 
ASSOCIATION 
Des Moines, Ia. 























—, 


-—-) 


A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all: its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reducad 
and Values Increased to Full 3% Reserve. 
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Sixty-Eighth Annual Statement 
of the 


. ' 
Massachusetts Mutual Life Insurance Company 
Springfield, Mass. 

Year Ending December 31, 1919 


















On the basis of Paid-for Insurance L 
Income V 
PGROTMMES. 5 5:8 kc o Soo oe ecee Coc RRR Eas RO ee ee eee $18,820,128 
Interest, rents, and all other income..............cccceeceeeeee 7,010,466 
"EOtals IRCOMEG 5 i a Bis eh hn a ee $25,830,594 T 
Disbursements 


To policyholders and beneficiaries: 


BUCBREN {HUMIUAG Se oS ses Hs os bcm So ae Se ke $ 5,545,621 
DEAtURG ad -eTdO WIN Ots 6 iss 6 lb soos os coe acbcc cnc 402,755 

Dt PEGey * PRIES His rishs oo Seas keh choco bewscnan es 1,528,281 | 

Dividends to policyholders...............eeeeeeee 3,540,803 J 
Life and disability annuities..................005 10,057 

ee tet 

$11,027,517 su 

thi 


Money borrowed in 1918 (for purchase of 


Liberty Loan Bonds), repaid...............02000% 4,100,000 th 

Other: disbiirsements.. 0.0.65 ef oc50 See baceee pa yh yi 5,302,289 sid 

SAILS ca 

Insurance Co Total GISUOTSCINONIS «655 voc so hoes oe Woes cease eee $20,429,806 in 
fe be SUNT eee, —— ur 

5 MMR 80 uh prtaG leant eae ee $118,686,373 m 

WANG sao sa cS licg ou hos 00 Cok ae EE ets et EROS Dee ee ree 113 335,032 Sa 

SPINE on Son eo cds ovond( Uses cs Svante sae veuw ini, teneriuer ened 5,331,341 ar 


INDIANAPOLIS, IND. ee ks a ee eee "GrsTB.i3s 0 


ee 


. I Wh PONE ce sik g one tis Ese eso 0545563 Cane socn cee 601,068,160 h 
E sta b ] 1S h e d 1 8 9 9 Saiasaie te thanseabes in Force - 110,274,869 ql 


‘ Of the new insurance written, “ged 16% was Pe ap to eee al 
the insurance terminated during the year, and f represents the a 
HERBERT M WOOLLEN increase in insurance in force. The actual mortality experience for the tl 

. year was 57.21% of the expected. § 
PRESIDENT } JOSEPH C. BEHAN, Superintendent of Agencies 
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MUTUAL TRUST : 7 Agents in Chicago 


LIFE INSURANCE are making money. 
COMPANY | 

















(Os = © & Or-N C5 0 es © OO 
We are writing new business at the rate of Twenty HE RANKLIN IFE 

Home State: 

1. Lake. . McHenry; Boone, DeKalb, Kane and DuPage Counties in i 

2. Stephenson, Jo Daviess, Carroll, Ogle, Whiteside aad Lee Counties 

3 AT Coontios in Exce-Central ILLINOIS. — of Spring field, Illinois 

4. Thirty-five Countiesin Southern ILLINOIS, 

GOOD CONTRACTS—FOR GOOD MEN 

The only Illinois purely mutual company. 


Million for 1919—have four general agency openings in I c 
in Northwestern ILLINOIS. 
The only Illinois strictly full level premium company. can find places for a few good men. 


Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 














J. O. LUAGMAN, President DR. ANDREW JOHNSON, Secretary 


Lutheran International | 
Insurance Company |  WOLFLE, STEFFELIN & COMPANY 


823 The Rookery, Chicago 


- 


ADDRESS 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS q 
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MODERN BUSINESS GETTING METHODS 














How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
by Applying the Best Selling Systems to Their Business. 
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WHY SOME MEN HAVE FAILED 
TO BECOME BIG PRODUCERS 


Timidity and Insufficient Time Spent in Actual Soliciting Listed as 
Leading Factor by John E. Boyer of Wichita, Kan.— 
Use of Card System 


of the Connecticut Mutual Life at 

Wichita, Kan., comments very in- 
terestingly on the failures in life in- 
surance, calling attention to the fact 
that a large number of men who enter 
the production field fall by the way- 
side. Many men, he thinks, fail be- 
cause they are afraid. They are timid 
in the approach and probably do not 
understand as they should the ele- 
ments of human nature. It is neces- 
sary of course to have self-confidence 
and courage. One must be impressed 
with the earnestness and seriousness 
of his high calling. The life man must 
have the enthusiasm and the zeal of a 
crusader. 

As Mr. Boyer points out, personal 
appearance and personal magnetism 
are of vast importance but he finds 
that the most unpromising in these re- 
spects frequently succeed while others 
more highly endowed utterly fail. He 
states that large business firms have 
found that education and training will 
greatly increase this vital quality. Mr. 
Boyer says that he often sees agents 
of fine personalty with considerable 
knowledge and experience in life in- 
surance possessing many attributes 
that seemingly call for success in so- 
liciting fail or at least make an indif- 
ferent success. 


Spend Insufficient Time 
In Actual Soliciting 


He says that there is no one thing 
that is responsible for all failures but 
he is convinced that insufficient time 
spent in actual soliciting is the one 
great cause that general agents must 
combat in their agencies. As is often 
stated, life insurance agents do not 
work as many hours in actual labor 
as is done in many other vocations. 
Mr. Boyer then says that the general 
agent or agency managers should give 
much time to providing the stimulus 
that will make the agent use his time 
to better advantage and press him to 
More persistent effort. 

Mr. Boyer installed in his agency a 
system of weekly reports. This plan 
he says gives the agent a check on 
himself and enables him to see his own 
weakness and thus help him to cor- 
rect it. It also reveals to the general 
agent some of the weaknesses and en- 
ables him to make suggestions in the 
revision of the prospect list. 


Report Cards Filed 
for Every Week 


_ Mr. Boyer says that the report card 
is sent in every Monday covering the 
Preceding week, showing the number 
of hours solicited, morning and after- 
noon; number of hours that were em- 
Ployed in the evening in soliciting, 
number of first calls, number of fol- 
ow up calls, number of new inter- 
views, number of second or later inter- 
views, number of prospects secured, 
Personal business, joint business, first 
commissions, estimated value of re- 
newals, total commissions earned and 
80 on. 

Mr. Boyer says that the fact that 
an agent must give a record as to 


Js E. BOYER, general agent 





how long he has worked each fore- 
noon, afternoon and evening has a 
good effect. He knows that the general 
agent will carefully examine this state- 
ment. 
Self-Respecting Agent 

Wants a Good Record 

If a man has any feeling of self- 
respect he will want to hand in a good 
record. If he has actually worked, ac- 
tually seen people and seriously inter- 
viewed prospects, he cannot help but 
get results. The general agent knows 
this. Therefore a false report counts 
for nothing. Mr. Boyer’s weekly re- 
port blank has on the opposite side 
the names and addresses of the pros- 
pects the agent has interviewed and 
the date interviewed together with the 
salient facts in each case. The general 
agent can go over these prospects and 
keep in touch with his agents, making 
it possible for the general agent to 
supervise the sub-agents’ work and 
help them. 
Tells Agents How to 

Increase Their Income 


Mr. Boyer finds from the reports 
handed in that the time of the agent 





runs from $1.02 to $3.80 per hour. Of 
course this is based upon the first 
year’s commissions. If the renewals 
are taken into consideration the amount 
would be much larger. 

Many times agents inquire of Mr. 
Boyer as to how they can increase 
their income. He replies that this is 
an easy question. They must simply 
increase the number of hours used for 
solicitation. He calls attention to the 
fact that as a man increases in experi- 
ence and knowledge he will become 
more efficient in the use of his time 
and will be able to make his licks count 
for more. Mr. Boyer says that agents 
must keep abreast with the times con- 
tinually, studying their methods and 
planning their work systematically so 
that they may get the most out of their 
time. 


More People You See 
More Business You Write. 


Commenting further, he said: “You 
cannot always secure or force an in- 
terview. But there is a sort of ratio 
existing between the number of calls 
made and interviews secured and con- 
sequent business written. This varies 
greatly with different men even some- 
what with the same men at different 
times and under different conditions. 
But it is an absolute fact that the more 
people you see, the more interviews 
you will secure and the more business 
you will write. We can regulate our 
own time and by determining to in- 
crease the average hours of soliciting 
we can greatly increase the results.” 





PROGRAM FOR EDUCATION GIVEN 








F. WARREN, general agent, of 
R the Connecticut Mutual at Kan- 
* sas City, together with O. W. 
Hasinbiller, one of his agents, has just 
placed a most interesting contract pro- 
viding the means for the education of a 
doctor’s son. 
A synopsis of the approach talk 
used is: 
* * 

“You desire to educate your son 
(now less than 2 vears old) for the 
medical profession and propose: 
That all elements of chance and 
miscarriage of your plans be elim- 
inted, that your son shall be sur- 
rounded with every possible finan- 
cial safeguard. In the event you 
shall be deceased prior to the com- 
plete education of this boy, you 
further desire to provide a sum 
sufficient to tide this young phy- 
sician-to-be over the precarious in- 
terim between graduation and the 
establishment of an adequate clien- 
tele, 

x * * 

“You will note that the ar- 
rangement is operative in the 
event of your death at any time 
prior to the assumed date when 
the education of your son will have 
been completed. The arrangement 
may, for instance, not begin until 
your son is half way through col- 
lege: in which case, not so much 
would be needed to provide for 
the fixed periodic payments in de- 
termining the amount of insurance 
to surely accomplish the plan. 
However, we must assume that the 
arrangement goes into effect on 
or before the date when your son 





becomes 18 years of age, which is 
Sept. 1, 1936. If you should die 
sometime prior to this date, then, 
up to such time, interest would be 
paid your son.” 
* ok OO 

This plan calls for a policy, and a 
special interest income trust agree- 
ment, providing for fixed payments of 
principal and interest. At the guar- 
anteed rate, 3 per cent, a policy for 
$11,679 is required; in practice, a 
policy for a round sum of say $12,000 
would probably be applied for. The 
plan, of course, goes into effect only 
upon the death of the insured prior to 
the completion of the son’s education, 
unless a suitable endowment policy is 
used. In case the father lives to 
finance the son’s education, the spe- 
cial trust agreement would be can- 
celled and the insurance used for other 
purposes. 


The outline of the proposition is:_ 
Benefits 


1. For four year college course: 
Beginning Sept. 1 nearest your 
son’s eighteenth birthday, (1936) 
the company will pay said son, 
in cash, $400 and a like amount 
semi-annually thereafter until 
eight such payments have been 
made, being a total sum of 
$3,200. 

2. For second four year course: 

Professional Training: 
Eight semi-annual payments of 
$800, making a total of $6,400. 

3. For three year course. Hospital 

Experience: 
Six semi-annual payments of 
$300, or a total of $1,800. 





Selling to Farmers 
A. E. Merchant's Methods 


A. E. Merchant, an agent of the In- 
dianapolis Life at Marion, Ind., writes 
most of his business among farmers 
and finds a growing demand among 
them for life insurance. 

“I write mostly 20-pay life,” he says, 
“as this form of contract seems to ap- 
peal to my class of prospects. I do 
not use helpers but prefer to go alone, 
even in communities where I am not 
acquainted. I have never had any dif- 
ficulty in getting all the interviews I 
could take care of, either in the city or 
country, without introductions.” 

He says that more large policies are 
being written among farmers than ever 
before in his experience. The inheri- 
tance tax argument appeals strongly 
to farmers and he shows effectively 
how money spent for life insurance 
means a reduction in income tax 
which, together with the dividend 
earnings of the policy, makes some- 
thing like an 8% percent interest on 
the premium involved. This appeals to 
the farmer who understands the work- 
ings of interest. 

armers buy life insurance intelli- 
written, persist as premium payers. He 
thinks that the country districts never 
offered better opportunities for build- 
ing up a fine renewal income for an 
agent. The business as compared with 
city business is more dependable, he 
thinks, 


Intensive Work Pays 


One of the agents who attended the 
recent agency conference of the Massa- 
chusetts Mutual Life at Indianapolis, 
told an experience which shows what 
concentrated, intensive soliciting will 
do. As he has large interests in an- 
other line of business he had not 
solicited any business actively for sev- 
eral months. He decided to do some 
work before coming to the meeting and 
told that from Jan. 10th to 14th he made 
thirteen calls and wrote an application 
in every case on his first interview and 
secured binding receipts with each ap- 
plication,. On these thirteen cases his 
total was $108,000 of insurance and 
$3.305 in premiums. Having sampled 
conditions he predicted that 1920 would 
be a good year for life insurance. 


An Indirect Appro ach 


Every successful man has at some 
time given thought to the amount of 
life insurance he would eventually like 
to carry. Here is an attitude of mind 
that can be appealed to. 

A leading agent uses this as a lead, 
putting the question thus: “Mr. Jones, 
what is the amount of insurance you 
eventually hope to carry?” In this way 
he gains from the prospect an esti- 
mate of his own worth, a sort of per- 
sonal insurance valuation, and can be- 
gin to build up an insurance estate for 


him. —Agency Items. 





4, An endowment to assist in start- 
ing practice: 

In addition to all the foregoing, 
at the end of the third period, 
there will be paid in cash, one 
sum: $2,500. 

Total Amount of Such Periodic Pay- 

ments: $13,900. 
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THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 


are now 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh "peice" Pittsburgh, Pa, « 


companies. 





























The Cleveland Life 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-Pres. and Mgr. of Agencies 


PLENDID Policy 
Contracts, both 
Par and Non-Par, 


a good working agency 
contract and territory that 
cannot be beat, are sug- 
gested to men who propose 
enterirg on Life Insurance 
activities. 


Cleveland, Ohio 














UULULON SONUELANALLA AND CONE LATA UALN 


Organized 1871 
LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST—STRONGEST 


Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 
Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1918: 
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ONO aS Us rece nl sb bub apes os saneceln eeess bs oes ee eee on $ 18,362,862.75 
RARIRUMIOD. Niort CU. otis Seiawada ew qooee he pacleatay sawenene® 16,626,824.78 
NURIA ANG COUT DUIS 6 nu 5.0.nis n:5's nssp'c0:b5 oe cgia nn 6'0dicie shiaies Ss'eesesss 1,736,037.97 
SSPRRP AES S05 POTD isco so bd'o.nie's's 06 bons Sab Who Ss aged ep¥es'ceeces ~~ 149,170,320.00 
Payments to Policyholders...........csccccscceccccccsccsscses 2,376,218.75 
Total Payments to Policyholders since Organization.......... 21,988,834.83 
JOHN G. WALKER, President 
= QUENT EL mt nue 
1867 THE 1919 


Equitable Life Insurance Company of lowa 


ANNOUNCES 
$200,000,000.00 of Insurance in Force 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Low Net Cost with Increased Service, Including Double 


Indemnity and Total Disability Benefits Assures Satis- 
fied Policyholders. 


For Information, address: 


Home Office, Des Moines 
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©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT =“° MONTHLY INCOME INSURANCE. = 


PPTs LATEST POLICIES AND AGENCY CONTRACT 
Openings OHIO, IND., KY., MICH. and W. VA. Write Columbus 











‘Easy to read, easy to digest, easy to remember, easy to put at work making dollars for me’’—thus writes a 
buyer of ‘Easy Lessons in Life Insurance,’ a text and review book with quiz supplement. $1.00. The 
National Underwriter Company, 1362 Insurance Exchange, Chicago. 














CREATING LIFE INSURANCE PROSPECTS 








HEODORE A. WALTRIP, as- 
1: sistant manager of the Pacific 

Mutual’s home office general 
agency at Los Angeles on the subject 
of finding prospects says: 
Every insurance man. understands 
what is meant by the phrase “Finding 
Prospects.” But he’also knows, too, 
that few of them are found for the sim- 
ple reason that very few of them are 
lost. How can something be found 
that is not lost? 
Prospects can be created and are 
created as a desire is awakened in men 
and women for the thing one has to 
sell. If the desire is already there when 
the agent makes his approach then he 
has found a prospect that other agents 
have overlooked or have failed to 
close. . 
The best method of creating pros- 
pects is to sow the seed of attention, 
watch it spring up into the plant of 
interest, graft into that the branch of 
desire, and develop the whole thing 
into the fruit of action. Every man 
who has health, wealth and a whole- 
some character may be ripened into 
a prospect. 
This opens the question: 
I. Who are prospects? 
The common answer to the question 
is “Every man is a prospect.” Barring 
a good many examples that is true. 
But there is the man without health, 
the man with no wealth, the man 
without moral character. Again there 
is the man with health, wealth and 
character but he is an aviator, or a 
sea captain, or an underground miner. 
Prospects then must not only have 
some health, and a good family his- 
tory, a degree of wealth, a reputation 
that is founded upon character, but 
also an occupation or profession that 
is not seriously hazardous. There are 
probably eighty million of such pros- 
pects in the United States and the 
number is increasing daily. The ques- 
tion is how to convert these people 
into prospects, how to pick out the 
ripe prospects and create new ones and 
develop green ones into mature fruit? 

* 


II. How shall we create prospects? 

There are four or five answers to 
this question. 

1. We create and may find pros- 
pects by reading. Reading the daily 
papers, the trade journals, the house 
organs, the advertisements that appear 
in these, the record of vital statistics, 
marriages, births, deaths, the mortgage 
releases, the announcement of new 
firms, the hotel registers, the society 
columns, and in fact every page of the 
daily and Sunday paper bristles with 
prospects. . 

2. One can secure prospects by ob- 


his eyes open. He will note the changes 
in business, the new stores, new banks, — 
new buildings of every description. He — 
will see the contractor, the builder, the 
painter as well as the proprietor of the 
new plant or building. The keen ob. 
server will keep his eyes on the ambu- 
lance, the hearse, the fire wagons, the 
construction train, the baby carriage, 
for wherever these wheels stop there 
is a chance to write insurance on the 
first interview. 

x * * 


3. By friendliness and_ sociability, 
The friendly agent will be friendly 
with his friends. He will make each 
one he writes the beginning of an end- 
less chain method. There is no rea- 
son why business should not be based 
on friendship and friendship based on 
business. If our friends are not our 
prospects they should put us in touch 
with people who are or will be. 

i 


4. Perhaps the surest way to se- 
cure prospects is to go out on a 
straight canvass and search for them. 
To meet as many people as one can 
and cultivate all he sees who are prob- 
ably prospects is a splendid rule. It 
is nO more improper to ask a man who 
sits next to one in a street car his name 
and address than it is the man who 
has given you a ride in his automobile. 
It is easy to go from office to office 
picking the prospects that are ripe. 
Many people are waiting for the agent 
to call. It is not so easy to find the 
prospects in the bud, all closed up 
with no sign of opening, but if the 
agent has the patience to wait until 
the light of reason and the warmth of 
love, and the glow of enthusiasm has 
been brought to bear on the prospect 
he will find it less difficult. 

Whatever the method used in secur- 
ing prospects, whether by reading, ob- 
servation, friendliness or the straight 
canvass, there must be a desire awak- 
ened “or created for the policy one has 
to sell or there will be no sale. 

* * Ok 


III. Where “find” prospects? 

Prospects are found among: 

1. Policyholders. 

2. Those maturing policies. 

3. Those whose age is changing. 

4. Those who have just reached in- 
surable age. ; 
5. Those who have secured their 
first job or profession, college gradu- 
ates, etc. 

6. Friends of the insured. 

7% Those just married. 

8. Where a child was just born. 

9. Where new business is begun. 

10. Where promotions have been 
made. 





servation. The live agent will keep 





12. Where prosperity reigns. 














SAGE COUNSEL TO THE LIFE AGENT 








HE Mutual Life’s bulletin gives some 
‘| suggestions to the man on the firing 
line in this statement: 

The young man who plays too hard 
and late at night suffers loss in his day- 
light hours. Life underwriting is strenu- 
ous work. And the price of life insur- 
ance wild oats was never so high as now 
when his time is gold 24 carats fine. 


Again we speak of inheritance tax in- 
surance. It doubtless has come to stay. 
It is a large and a rich field. No agent 
hereafter can be all equipped if unpre- 
pared to deal with this new demand for 
life insurance service. Because of it, two 
doors among rich men aré open to you 
where only one opened two years ago, 
even after hard pushing. Post. yourself 
thoroughly—be sure of the difference be- 
tween inheritance and income taxes; don’t 
confuse them—learn all you can of your 














prospect’s circumstances—and then ap- 


proach him as an equal—he needs you, 
and is ready to talk. Big business, for 
ambitious representatives. 


* * * 


Occasionally we are told to refrain from 
story-telling in our negotiating, and to 
talk, do, and get out. Good advice, but 
not to be used in every case. Almost al 
agents from time to time have a prospect 
whom they must cultivate. They must 
eat with him, golf, club, or otherwise com- 
panion him. In doing it they will some- 
times join him when he is with friends or 
friends will attach themselves. The g 
story then has its use. The agent who 
can in this way keep up his end betters 
his footing with his prospect. Watch for 
| good brief humorous stories, get them 
down pat, skim out superfluous words, 
practice telling them, and use them 
judiciously. Avoid the danger of being 
rated a buffoon. Don’t overdo. Give just 
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a taste of your quality. And if it is 





good, you will step closer to his citadel. 
* * 


We know an agent who has one of the 
finest arsenals of life insurance weaponry 
we have ever seen. It is in the form of a 
big steel filing case, with elaborate card 
indexes. He can pull out on the-.instant 
any single datum that you may wish, and 
with almost equal quickness can load you 
with a multitude of data,—company his- 
tories, glories, scandals, rates, dividends, 
ratios, settlement options, rates of inter- 
est returns, big policyholders, mortalities, 
and heaven knows what else. He is a 
fighting man. But his small registry of 
policyholders is out of all proportion to 
his large arsenal. In every case he 
scenteth a battle from afar. He girdeth 
up his loins. His eyes shoot fire. His 
tongue slippeth its leash. He yearneth for 
an affray. He kicketh up such a dust of 
prospective conflict that his prospect soon 
begins to discover combatants and to 
imagine a profit for himself in their 
strife. And in the long run this warrior, 
armed all cap-a-pie, is licked again and 
again, and bitterly biteth the sod. Neither 
experience nor admonition teach or re- 
strain him, and his filing case grows 
larger as the years harden his obduragcv- 

Occasionally the agent must compete. 
But in most cases persuasion is his only 
task. Don’t be looking for men in armor 
to tilt with you, and then you will seldom 
encounter them. If you flood your pros- 
pect’s mind with competitive stuff, quite 
naturally he will turn to your competi- 
tors. Forget them, and concentrate on 
him alone, with your well-arranged life 
insurance story, and your chance of win- 
ning will be as fifty to one compared with 
your chance if you come gluttonous of 
blows and gore. From the long experi- 
ence of mankind could be quoted a volume 
of proverbs declarative of the advantage 
the soft tongue has over the battling 
tongue. Don’t fight !—persuade! 

And don’t try to make of your pros- 
pect a graduate actuary—that were to 
smother him, asphyxiate him, and kill 
him. You are an oral advertiser,—the 
expert advertiser uses the language of 
those whom he would persuade to become 
buyers; speaks with their tongues; sees 
with their eyes; pictures their needs. 


Life Notes 


The Central Life of Iowa has been ad- 
mitted to Montana. 


Richard W. Brooks, manager of East- 
ern Pennsylvania for the Royal Union 
Mutual Life, wrote close to $1,000,000 of 
new business in 1919 and paid for approx- 
imately $700,000. He expects the agency 
to pay for $1,000,000 or more in 1920. 

George F. Carson, cashier of the State 
Bank of Foore, Mont., for many years a 
local agent of the Montana Life, has re- 
signed to assume charge of the Pan 
Handle District of Idaho for the com- 
pany with headquarters at Lewiston, Ida. 


K. M. Sachs has been appointed agency 
manager for the Equitable Life of New 
York in Chicago with offices in the Mal- 
lers Building. F. P. Deith has been made 
assistant agency manager in the : - 
Hammond agency in the Peoples Gas 
Building. 


Cc. W. Lubs of Arcadia, Wis., general 
agent of the Central Life, died at his 
home on Jan. 15 after a long illness. In 
1909 he joined the Central Life field force 
as a special agent and soon was pro- 
moted to general agent, with wide terri- 
tory. He was regarded as one of the 
most successful life underwriters in Wis- 
consin. 


The agent who wrote the most insur- 
ance for the Provident Life of North 
Dakota during 1919 was G. R. Thompson 
of Bismarck. The next four highest 
men were I. A. Fisher of Bismarck, W. 
A. Schwartz of New Salem, C. W. Moses 
of Bismarck and Grannard of 
Devils Lake. One agency, consisting of 
six counties, adjacent to Bismarck, 
wrote $1,630,742 worth of insurance dur- 
ing 1919. The firm of Barton & Beck 
handles the entire state of North Dakota 
for the Provident. 


Police Justice Raphael G. Phillips of 
Bay City, Mich., the youngest police 
justice in the state of Michigan, has 
taken over the agency for the New York 
Life. Phillips, who is barely over his 
majority, lost both hands in a hunting 
accident when he was 14 years old. A 
few years ago he was elected justice of 
the peace. In a three-cornered fight he 
won his present position at the last 
election by a comfortable plurality. 
While justice of the peace, he was 
known throughout the state as the 





Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our orca Aan are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 














FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General. Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of A FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 


























Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 


Address the Company at once for agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 

Company operates in Michigan, Iowa, Illinois 
Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 
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THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE Co,, isis 


All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to partments of life insurance work. 
build a real life insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 








A live wire fellow who is capable of selecting agents for 
the sale of Accident and Health Insurance in monthly pay- 


ment department can secure a position with the undersigned 


A Company on salary and commission. When writing state 


full details, past history and references. 
MANAGER 





INCOME GUARANTY COMPANY 
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“marrying justice.” 


E. S. ALBRITTON . | 
2nd Vice President St. Paul, Minnesota | 


SOUTH BEND INDIANA 
The Minnesota Mutual Life 19,712 LEADS 
INSURANCE COMPANY | | rere sistiboted among Fidcity Fld eum te t918— 


co-operation en a vast scale and explains why we are 
writing more business than at any time im our bh 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office — 
For particulars address 


The Fidelity operates in 40 states. Full level net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150, 





THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter Le Mar Talbot, President 











A FEW AGENCY OPENINGS FOR THE RIGHT MEN 











THE NATIONAL UNDERWRITER 


















































WE GIVE _. 
SERVICE TO AGENTS 











Many an agent develops very slowly, or fails en- 


tirely because he is not given the proper assistance at 
the start. 


Our men make money. We help every man to 
succeed. No man is left to fight his battles alone—he 


is given assistance and education until he has attained 
success. 


In our organization every agency must be a live 
one and every man must succeed or get out. Only live 
active men are employed and then we get behind them, 
join hands with them and work for success of the 
Agency which means success for the Company. 


Contentment and cooperation in our Agency Force 
means good cheer throughout the organization and a 
full day’s work for each man. 


We cooperate :— 


By giving help of Special men. 

By giving Special letters to prospects. 
y giving best information. 

By giving the full assistance of the 

company at all times. 












































ZZ _GOOD CONTRACTS TO LIVE CLEAN AGENTS 


PEORIA LIFE, INSVRANCE COMPANY 


PEORIA. ILLINOIS 
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On March Ist, 1920, we will begin writing fire, theft, collision, liability 
and property damage insurance for motor car owners, writing these ac- 
cording to the company’s slogan——“‘the Best in Automobile Insurance.” 








A Valuable Franchise for Any Agent 


A commission of authority from the Ohio Casualty Insurance Company 
will be a valuable franchise for any agent 


Because 


It will give the agent an advantage in getting automobile insurance. 
It will give the agent an advantage in holding automobile insurance. 


It will reduce the ‘‘selling cost’’ on automobile insurance for the agent by 
reducing the amount of time spent in soliciting each prospect. 


It will reduce the ‘‘selling cost’’ by increasing the number of applications 
secured in comparison to the number of calls made. 


It will reduce the ‘‘selling cost’* by making possible to sell complete cover- 
age under one, instead of two policies. 


It will reduce the office costs or overhead on automobile insurance by in- 
creasing the volume of automobile business. 


It will reduce the office costs by requiring one application for each auto- 
mobile owner instead of one application and a policy and daily report. 


It will reduce the lapse rate on automobile insurance by making renewals 
easier to secure. 


If you are an agent in either Ohio or Indiana apply now before this 


valuable franchise for your city or your territory is secured by some 
other agent. 








THE , 


OHIO CASUALTY 
INSURANCE COMPANY 


B. D. LECKLIDER HOWARD SLONEKER 
President 
HAMILTON, OHIO 


Secretary and Manager 
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Local Agents of the SPRINGFIELD FIRE & MARINE have a 
duty to perform in their relations with their community. As in- 
surance men, they should be the leaders in fire prevention and 
fire control. 


During severe weather, agents can render a distinct service to 
their clients by warning them of winter hazards. Sprinkler equip- 
ments should be inspected to see if they are in normal condition. 
Exposure of pipes to the weather, impairment of equipment, 
derangement of the system may be fraught with dire results. 


’ There should be an inspection of all heating apparatus. Hundreds 
of fires come when heating plants are fired to the limit. House- 
holders should see to it that danger from this source is minimized. 


A. W. DAMON, President G. G. BULKLEY, Vice-P; 
Western De 


GEO. W. DORNIN, Manager 





















rtment 

A. F. BEAN, Manager J.C. HARDING, Assistant Manager . H. LINI 
Pacific Coast Department: San Francisco, Cal. 

Agencies in All Promiment Localities Throughout the United States and Canada. 


General Marine Managers: TALBOT, BIRD & Co., Inc., 63-65 Beaver Street. New York 
The Springfield Has Been Accumulating Good Will for Seventy Years 


Mercantile establishments and industrial plants should clean up 
all debris and rubbish in basements or other places where an 
accumulation adds greatly to the fire hazard. 


Chimneys should be examined, and if defective made safe. 


Where stoves are used, an inspection should be made to see that 
there is proper protection against fire danger. 


Authorities in charge of school houses and churches need to be 
warned of winter fire dangers. 


Let local agents become recognized as the fire preventionists of 
their town. 


THE SPRINGFIELD FIRE & MARINE WILL BE VERY GLAD TO GIVE ANY ADVICE 
TO ITS AGENTS AS TO HOW THEY MAY BECOME GREATER FACTORS ALONG 
FIRE PREVENTION LINES IN THEIR COMMUNITIES 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
Home Office: Springfield, Massachusetts 


F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


: Chicago, Illinois 
NGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 


JOHN C. DORNIN, Assistant Manager 














